
 

Public companies take stock 
Tumultuous year leaves businesses looking forward to recovery 
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Half of Douglas Taylor’s business is hurting – and it’s no surprise what’s to blame. The 
president of Taylor Devices Inc., a Western New York-based public company that 
makes shock absorbing devices, says sales of earthquake- and wind-protection 
systems continue to stumble, thanks to the rocky economy of 2009 and the stagnant 
construction industry in the United States. 

While the company’s aerospace and defense sector is holding steady, overall sales for 
the 2009 fiscal year slipped nearly 10 percent from the year before, according to the 
company’s annual report. 

“The construction business has just been terrible, so we have almost no projects going,” 
said Taylor, who cut overtime this year to avoid laying off any of the firm’s 100 
employees. “The reality is the construction industry is still in a depressed condition 
inside the U.S. All we can do is just wait for the U.S. to come back.” 

Taylor Devices’ story of less sales and more struggle isn’t unusual this year among 
regionally headquartered public companies or, in fact, for much of the nation’s 
businesses. Regardless of the industry, most public companies with a large Western 
New York presence rode the waves of the 2009 recession marketplace, which began a 
quick descent last fall before hitting lows three months into the new year. Some 
companies are climbing back up, while others haven’t yet cleared the hurdle. 

Moog Inc. falls into the latter category. The East Aurora-based manufacturer’s 2009 
fiscal year resulted in declining sales and earnings for the first time in 14 years, 
Chairman and CEO Robert Brady said. Its capital equipment line in Europe and Asia 
and its business jet line in the United States have been hit hard in the current economy. 
Consequently, its worldwide workforce fell about 12 percent, though it did make six 
acquisitions during the year. 

“There was a time in the early part of 2009 when I was hoping and believing that the 
recession being talked about was going to be confined to banking and real estate 
development, and it wasn’t obvious to me why the rest of the world’s industries had to 



be affected by that,” Brady said. “So, for me ... the extent, the depth and the breadth of 
this recession came as a real surprise.” 

Not unexpectedly, stock values fluctuated at Moog and most other public companies. 
Some values dropped dramatically and stayed put for awhile, while others fell and rose 
on a regular basis. 

“A lot of the decline we saw in the beginning part of the year with the stock market was 
a macroeconomic effect,” said Deborah Pawlowski, founder of Kei Advisors LLC, an 
investor relations consulting firm in Buffalo that advises six locally-based public 
companies. “The world was both in an economic crisis and a huge recession globally, 
so that was affecting everyone as well as stock prices as a whole.” 

Stock prices for the majority of the area’s public companies, including Taylor Devices, 
are higher now than they were nine and 12 months ago, financial data show. That 
reflects the general trend of “the market basically coming back,” Pawlowski said. 

But current stock prices for some companies haven’t topped late 2008 and early 2009 
lows. Moog’s stock value is roughly 10 percent below last December’s price. Three of 
the area’s financial institutions – First Niagara Financial Group Inc., Financial 
Institutions Inc. and Evans Bancorp Inc. – have lower stock prices now than they did a 
year ago. 

Meanwhile, stock values at Computer Task Group Inc. are up nearly 89 percent 
compared with last December. But the Buffalo-headquartered information technology 
services and solutions company is experiencing a 22 percent decline in revenues for 
2009 due to the recession and its impact on two business units – health-care IT and 
staffing IT, said Chairman and CEO James Boldt. Since the fall of 2008, company 
employment levels have dropped about 20 percent, from 3,500 total workers to 2,800 
workers, he added. 

“It’s been both a difficult and disappointing year for us,” Boldt said. 

Still, the company expects 2009 to be its second-best year in earnings in the past 10 
years, and it hopes to reign in some of the $19 billion set aside in the federal American 
Recovery and Reinvestment Act to support the development of electronic medical 
records, Boldt said. 

“The staffing business is coming back and with the $19 billion in stimulus (funds), we 
think we’ll go back into growth mode and have a very good 2010,” he said. “From our 
perspective, the recession for us really ended in the second quarter of 2009.” 

Some financial advisers and investment experts watching stock values and the 
marketplace also think the recession relented at the end of June. Anthony Ogorek, 
founder and principal of Ogorek Wealth Management LLC in Amherst, said the question 
now becomes: How strong will the recovery be? 



“I think we were looking at Depression 2.0 during the first quarter of the year and 
America was staring into the abyss,” Ogorek said. “But I think the markets have come 
back fairly well, and I think that provides a psychological dynamic that emboldens 
consumers a little more.” 

Yet Taylor and Brady aren’t seeing signs that the economy is in the clear just yet. Taylor 
said the area has been in recession mode for decades. And though Moog’s 2010 
projected sales of $1.8 billion would be an increase of 4.68 percent over 2009 sales, 
Brady said his company’s incoming orders don’t reflect an upturn. 

“If the recession is over, you couldn’t tell that by looking at our incoming order book in 
the parts of our business that have been affected by the recession,” he said. “Now, if 
before the end of (fiscal year) 2010 the capital equipment market was to recover, that 
would be a great thing for us. But we’re not counting on that.” 
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