
 

June 3, 2022 

RE: ICG Apartment Fund 7 Monthly Update 

Dear ICG Fund 7 Investors: 

Thank you again for participating in ICG Apartment Fund 7.  

Now that you’ve committed your capital, our goal is to provide you with transparency and efficiency in 

communications as we assemble Fund 7 so you can monitor how your money is being deployed. To that 

end, we’ve decided to send out monthly updates, around the first of each month, to keep investors 

apprised of closings, capital calls, funding activity, new deals, and anything else pertinent to Fund 7. 

We’ll continue with these monthly updates until Fund 7 is fully capitalized, and all projects are closed. 

Our goal is for this to be accomplished by the end of the year or very soon thereafter.  

These monthly snapshots of activity will supplement the quarterly reports that the asset management 

team will begin to send out regarding property-level financial operations, once we’ve acquired projects 

and have results to report on. As for today’s update, we have a lot to report, so I’ll get right to it.  

General Update: We are making excellent progress in both fundraising and acquisitions.  

Capital and Investors: We’ve secured commitments for approximately $140 million out of our cap of 

$150 million. We have over 400 investors, including dozens of first-time ICG investors. A big “thank you” 

to all who have participated and referred new investors. Currently, we’ve called in 30% of everyone’s 

capital, or $30,000 for every $100,000 in commitment. The subscription administration and funding is 

going very well considering the number of investors, a few speedbumps notwithstanding. We appreciate 

everyone’s patience as we work through this process!  

Project # 1 Closed: Fund 7’s first project to close is Liberty Village, a 130-unit apartment community in 

Gillette, Wyoming. Liberty closed in Mid-April and the ICG team has taken over operations on behalf of 

Fund 7. This is ICG’s second investment in Gillette. 

Liberty has some relatively low-hanging fruit in terms of value creation, including many vacant 

apartment units that are not in rent-ready condition. We’re getting right after it, bidding out renovation 

work to improve the property and we expect Liberty to be a nice investment long-term, contributing to 

Fund 7’s expected profit.  

Project # 2 Delayed: This acquisition is stalled as we are currently negotiating a price reduction with the 

sellers of Somerset Villas, a 92-unit townhome community in Eugene, OR. As we carefully navigate a 

challenging economic environment, we are maintaining our conservative underwriting discipline. 



With Somerset, interest rates spiked after we went into contract but before we locked our loan rate. 

This presented us with a problem as higher loan payments lowered our price target on the project. We 

never like to renegotiate a purchase contract, and only very rarely do it. But in this case, we felt we had 

no choice but to ask the seller for a price adjustment of approximately 10% off our contract price. We’re 

still optimistic we can get this deal to the finish line.  

Project #’s 3 & 4 in Contract: We feel fortunate to have been awarded and now placed under contract 

two apartment communities that fit our business plan in the Omaha, Nebraska market. While we 

continue to look in larger communities like Salt Lake City and Dallas, we’re also scouring secondary and 

tertiary markets in our quest for attractive apartment investments that include long-term upside as well 

as current yield and cash flow for our investors. While we are not projecting torrid growth in Omaha by 

any means, we do expect steady demand and decent cash flow over the Fund 7 investment term.  

The first of the Omaha projects is 108-unit Northridge Apartments in Gretna, NE, which we are buying 

for $151,852 per unit. The other project is 84-unit Flatwater Apartments in La Vista, NE, which we are 

paying $133,006 per unit. Both projects were built in 2000 and are in good locations. The projects have 

passed our preliminary inspections and deeper due diligence. We feel fortunate that we were able to 

move quickly during a brief downward blip in interest rates and lock our rate for these Omaha projects 

at 4.38% fixed for 10-years, when two weeks earlier, or later, it would have been more like 4.75%. 

Market Conditions: Speaking of rates, rising interest rates are causing fairly significant price adjustments 

on properties for sale. These rate changes have negatively impacted many of our competitors who’ve 

been out-bidding us lately by using aggressive debt-fund financing for their acquisitions. We’ve primarily 

stuck with conventional fixed-rate loans with lower-leverage, which means our pricing, while impacted 

by rising rates, is still competitive in this environment. That said, we have a sharp pencil and will 

continue to work hard to acquire projects at appropriate values so we can achieve our business plan 

return goals.  

Additional Opportunities: We’re currently pleased to be negotiating with sellers on multiple projects 

that are potential acquisitions for Fund 7 which we hope to be able to update you on soon. We’re seeing 

interesting opportunities in a changing market.  

Stay tuned for updates, and as always, feel free to reach out with any questions to me, Bret or Cailey.  

Best regards, 

 

Ward Murphy  
Principal – Director of Investor Relations 
Investors Capital Group LLC  
 
 


