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Kotys Wealth Management Group
The Benefits of Strong Relationships and Superior Strategies

P ro m o t i o n

When you love what you do, you’re just 
naturally going to be good at it. That holds true 
no matter what business you’re in. Passion leads 
to excellence. And excellence leads to success. 

Wes Kotys, president and CEO of Kotys 
Wealth Management Group, is well aware of this. 
“As far as our clientele, we have only one niche,” 
he says. “We work with people who are excellent 
at what they do. Our clients are business owners, 
farmers, doctors, executives, retirees, and entre-
preneurs. They all love what they do and have 
built significant wealth in the process.”

This is a case of a firm 
and its clients sharing similar 
characteristics. Kotys Wealth 
is an independent, boutique 
firm with a desire to see its 
clients meet all of their life 
goals, not just fiscal ones. It 
specializes in wealth preser-
vation, retirement income distribution, and family 
legacy planning for affluent clients in 10 states. 

Proactive Risk Management 
Strategies

Kotys believes in implementing sensible, 
proactive risk management strategies to help 
investors limit their exposure to massive market 
meltdowns like the one experienced recently. The 
markets and economy go through constant up 
and down cycles, and by using quantitative and 
qualitative data it is possible to remove some of 

the emotional hindrances that cause some 
people to erroneously “ride things out” 
while investing, he says. 

The firm’s Advance and Protect in-
vestment strategy is, in simple terms, a 
capital preservation model featuring an 
offensive strategy with a primary directive 
to control risk. It is both a disciplined buy 
strategy, and perhaps more importantly, a 
disciplined sell strategy. “Our comprehen-
sive wealth management system allows us 
to build an accurate picture of a client’s en-
tire current financial scenario,” says Kotys, 
“and then stress test it against variables 
like inflation to see how it may affect their 
wealth over the next 10, 20, or 30 years.”

Securities and advisory services offered through LPL Financial, a Registered Investment Advisor, Member FINRA/SIPC.

KOTYS WEALTH CORE VALUES

Simplicity - Our job is to save our 
clients time and worry.

Holistic Thinking – We combine 
every aspect of our clients’ financial 
future into a single, consolidated 
wealth management blueprint.  

Integrity - Clients have a right to 
objective advice, presented in a man-
ner they can understand.  Our actions 
are guided by integrity, transparency, 
and honesty.

Independence - As an independent 
firm, we offer objective advice without 
the conflicts of interest that exist 
within many financial institutions. 
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“Clients have told us that 
our best quality is the 

heartfelt time and effort we 
put into our relationships 

with them.”  —Wes Kotys

Highly Ranked,  
Personalized Service

Kotys Wealth Management Group has been 
ranked in the top 15 percent of more than 12,000 
LPL Financial advisors nationwide. LPL Financial 
has been the nation’s largest independent broker-
dealer for the past 14 years (June 1996-2010), ac-
cording to Financial Planning magazine. Statistics 
are based on revenues.

“Our entire organization has been developed 
to provide personalized service that exceeds ex-

pectations,” says Kotys. “As 
a husband-and-wife team 
with additional expert sup-
port staff, we are committed 
to providing superior service, 
and to anticipating needs be-
fore they arise. Clients have 
told us that our best quality 

is the heartfelt time and effort we put into our 
relationships with them. 

“Our goal is to make each of our clients feel 
as if they are the only one we have. We want them 
to leave every encounter knowing that our rela-
tionship is with them, not just their money.”
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