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Your Story

R E A D Y  F O R  R E T I R E M E N T :

CHRIS & SUE

Everyone has a story, and it is essential to 
understand where you have been and where 
you are currently, to know where you are going. 
Take these two stories, for example:

Chris and Sue were just like many of you. They 
grew up in the Midwest with good families, 
went to school, started a career, and watched 
their family grow. Finally, after 30 years of 
working, baseball games, cub scouts, and 
parent-teacher meetings, their kids were out of 
the house and they were looking at retirement. 
However, there was one problem, they had no 
actual plan. Sure they had saved in their 401(k)s 
and contributed to various investment accounts, 
but they wondered what was next. Their advisor 
at the time told them they needed to save 
another $100K-200K before they would be able 
to retire!

After listening to their story, our first question 
was how their current advisor had come up with 
that dollar figure. What were they basing that 
projection on? Chris and Sue had no idea, and 
that realization worried them. They had been 
working with their advisor for several years, and 
while they liked him, aside from asking when 
they might want to retire, he had never actually 
shown them a path. 

So, upon hearing this, our first step for Chris 
and Sue was to look at ALL aspects of their 
finances to determine how close they were  
to being able to retire.

When working with a client, most advisors look 
at assets because that is how they get paid. 
“How much do you have to invest?” is their 
primary question. At RDW Financial Group, we 
look at assets, liabilities, and lifestyle to get the 
complete picture so we can genuinely advise 
you on ALL aspects of your financial life. We did 
this for Chris and Sue. In just a few meetings, 
we were able to show them how they could 
begin enjoying retirement today and what it 
would look like if they wanted us to help them 
implement and monitor their plan.

After 30+ years of working hard, Chris and Sue 
are now enjoying retirement by taking short 
trips around the country, boating in Florida, 
and spending more time with their kids and 
grandkids. All it took was a plan and a team of 
professionals to help them implement it.

(This is intended for illustrative purposes only. Your results will vary. The names have been 
changed to protect our clients’ privacy.)

“At RDW Financial Group, we look at 
assets, liabilities, and lifestyle to get the 
complete picture so we can genuinely 
advise you on ALL aspects of your 
financial life.”



W H E R E  D O  W E  B E G I N ?

MARK & AMY
Still years away from retirement, Mark and 
Amy had started to wonder what they should 
be doing with their finances. With two young 
children, life was jam-packed with school, dance 
classes, and keeping on top of life. Mark works 
full-time as a sales manager earning a good 
living, while Amy has even more than a full-time 
job of running the house and taking care of 
everyone in it. So one evening after storytime 
and the kids were tucked safely in bed, Mark 
and Amy began romanticizing about the day 
life would slow down. In that conversation they 
quickly realized they had no idea when that day 
would come or how it would look.

Mark was contributing to his 401(k) and 
participating in his company’s Employee Stock 
Purchase Plan. Amy had a small IRA, and they had 
saved quite a bit of money in their bank accounts. 
So now what? Were they saving enough? What 
investments should they choose in their 401(k) 
and IRAs? What would happen to the kids if 
something happened to them? Should they 
try to pay off their mortgage? Did they have 
too much money sitting in the bank? These are 
the questions they asked themselves and many 
others before they realized maybe they should 
meet with someone to get some answers.

(This is intended for illustrative purposes only. Your results will vary. The names have been 
changed to protect our clients’ privacy.)

Harley Shanklin, Senior Financial Advisor, can 
relate. “Having a young family, I knew firsthand 
what was going through their minds. As a 
financial advisor, I am keenly aware of these 
questions for my clients and myself. So when 
I sat down with Mark and Amy virtually, I was 

“Clear, concise, and unbiased advice, 
along with the guidance needed to 
implement everything, is what we were 
able to provide.”

immediately able to get a sense of where they 
were and some of the concerns they had. 
After gathering basic information on their life 
and finances, I came back and showed them 
a few simple ideas to help ease some of their 
concerns and provide clarity.”

Once Mark and Amy could see everything 
we were able to help with and the amount of 
money our services were going to save them 
today and in the future, they were excited to 
begin working together. There was no pressure 
to have lots of money to invest with us or to  
buy anything. 

Clear, concise, and unbiased advice, along with 
the guidance needed to implement a plan, is 
what we were able to provide. As a result, Mark 
and Amy have refinanced their house today, 
saving them nearly $20,000 and getting it paid 
off faster. They have an estate plan that ensures 
no matter what happens to them, their children 
will be cared for and raised without worry. They 
also have a tax-efficient investment strategy that 
leaves them money to have fun with today.



Our Difference
F I N A N C I A L  P L A N N I N G  V S .  A S S E T  M A N A G E M E N T

You can pay anyone to “manage” your investments, but 
what are you getting for the price you’re paying? With 
hundreds of different companies claiming to specialize in 
financial planning and retirement planning, how can you 
tell the difference? The difference comes down to financial 
planning vs. asset management. 

At RDW Financial Group, we take a different approach. 
Some may say they are financial planners but never actually 
provide you a plan or advice outside of your investments. 
RDW Financial Group does that first. We take your goals, 
dreams, and aspirations and put together an actual financial 
plan that looks at five critical areas of your financial success. 
Of course we also manage investments, but we know that 
without a solid plan, we are just “guessing.” That is why  
we developed The Retirement S.T.A.R.T. Planning Process 
to help you identify and correct any shortfalls in your 
financial future.



Our Process
Without a process, how can you have a plan? 

Without a plan, how can you know where you are going?

The Retirement S.T.A.R.T. Process is about taking the guesswork out of planning to the greatest 
extent possible, and providing a framework that will guide you into your desired future.

Investments are a part of that, but it is only a piece, and if you neglect to look at all the others,  
you could very well be on a path that leads away from your intended destination.
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T.
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Secure Income:  
Whether in retirement or still working, the need for secure income is vital to financial 
stability and freedom. We help our clients sleep well with a plan to not run out of money 
before they run out of life.  

Tax Efficiency: 
Tax planning and efficient distribution of assets can make a huge difference in your 
ability to get the most out of your working life and retirement. However, we believe it’s 
not what you make; it’s what you keep.  

Advanced Planning: 
Otherwise known as estate planning or legacy planning, this allows you to “advance” 
your wishes for future generations. More than just a will or a trust, we believe in helping 
you plan for your family’s future should something unexpected happen to you. 

Risk Management:  
We all face risks to our health. Just like you safeguard your investments from risk, you 
need to safeguard your health and your life. We believe in maximizing the retirement 
and employment benefits available to you.

Tailored Investment Strategy: 
Just like the perfect suit or dress should be tailored to you, so too should your 
investment portfolio. Your investments, like your clothes, should feel like an extension 
of you, helping you both live and prepare for your life’s journey. At RDW, our tailored 
investment strategies help you thrive no matter what phase of life you are in.

The process S.T.A.R.T.s with: 

R.



The Retirement S.T.A.R.T. Process goes beyond the investments to answer the questions to your 
specific needs, goals, and situation.

Questions like:

1. Can I retire? 

2. How much should I be saving?

3. What should I do with my 401(k)?

4. How can I help pay for my kids’ education?

5. How much life insurance do I need?

6. When should I file for Social Security?

7. Do I need Long Term Care insurance?

8. Am I getting the most out of my employer benefits?

9. Am I paying too much in taxes?

10. What will happen to my family when I die?

11. What will happen if the stock market crashes?

https://www.ssa.gov/benefits/retirement/learn.html#:~:text=Social%20Security%20Should%20Be%20Just,retirement%20income%20from%20Social%20Security.
https://www.aarp.org/money/investing/info-2017/half-of-adults-do-not-have-wills.html
https://www.morningstar.com/articles/1013929/100-must-know-statistics-about-long-term-care-pandemic-edition
https://www.fool.com/retirement/2020/02/12/nearly-25-of-retirement-investors-are-taking-on-to.aspx

National annual median cost of 
care is $102,200 for a private room.

If you don’t have an estate plan, 
the government has one for you.

Most retirement savings will 
be taxed at regular income tax 
rates and with over $29 Trillion 
in debt most retirees are going 
to potentially pay even higher 
taxes in retirement.

Are you properly balanced in your portfolio 
to sustain years of retirement?

On average Social Security will 
only provide 40% of income, with 
the other 60% having to come 
from savings and investments.

T A I L O R E D  I N V E S T M E N T  S T R A T E G Y

R I S K  M A N A G E M E N T

T A X  E F F I C I E N C Y S E C U R E  I N C O M E 

A D V A N C E D  P L A N N I N G

TAKING TOO 
MUCH RISK

TOO MUCH MONEY 
IN EQUITIES

WILL NEED  
LONG TERM CARE

25% 40%

60%
70%

$29T
IN DEBT

WITH OVER

OR DOWN?
ARE TAXES GOING UP?

OF ADULT AMERICANS DO 
NOT HAVE A WILL OR TRUST

INVESTORS BABY 
BOOMERS

65 YEAR 
OLDS

40%
INCOME

60%
ASSETS



About Us
As an independent and family-owned financial planning and wealth management firm, RDW 
Financial Group understands and can see through the complexities and confusion of finances and 
retirement planning. We call Indiana and the Midwest our home, but we serve clients across the 
nation, helping to ensure that everyone has access to transparent advice and professional service. 
When it comes to planning for your future, S.T.A.R.T. your financial journey here with RDW Financial 
Group! Family means everything to us, and our values are what guide us. Take a minute to learn 
more about who we are and what we believe in by the story told through our logo.

Red, White, & Blue:

Indianapolis Skyline:

The Yard of Bricks:

Despite our many flaws as a nation, there is no place we 
would rather call home. Our young country has come a long 
way since our founding, and while we still stumble from time 
to time on our journey, we continue to move forward, paving  
the way for others. As a proud veteran family, we believe in 
the fundamental values that connect all of us.

We may not all be from this great city, and we may not all 
live in it, but for RDW Financial Group, its staff, and many 
of our clients, it is home. More than that, it represents  
what the Midwest is all about, hometown charm and feel.  
The Circle City is what links and brings us together in one 
way or another.

They can be found at the Indianapolis Motor Speedway, 
home of the Greatest Spectacle in Racing the Indy 500. The 
Yard of Bricks links the past, present, and future for us at 
RDW Financial Group. For Dave, our founder and president, 
it started more than 40 years ago when he moved to Indy 
and watched his first Indy 500. Dave never left. For Harley, 
our senior financial and investment advisor, it started in 2007 
when he visited Indy between deployments overseas for his 
first Indy 500. While there he met Ashley, his future wife and 
Dave’s daughter.



Feel Free 
To Contact Us

We strive to educate and build 
relationships with our clients 
and community by serving each 
client individually. Together, 
we will develop a proactive 
and personalized strategy to 
address your financial goals 
and objectives, using the most 
efficient methods available. 
 
You will leave our office with a 
clear road map to reach your 
specific investment goals. 
Recognizing that everyone 
encounters challenges along 
the way, we strive to anticipate 
and address those situations as 
they occur. As part of the RDW 
family you will be on track for a 
meaningful and purpose-driven 
financial future.

Special Note

RDWFinancialGroup.com

Headquarters: 777 Beachway Dr Suite 108, Indianapolis, IN 46224

service@rdwfinancialgroup.com

(317) 802-7672

Securities and advisory services offered through Madison Avenue Securities LLC (“MAS”), member FINRA/SIPC, and a registered investment advisor. MAS and RDW Financial Group are not affiliated companies.


