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“The most important thing is culture!”-Ruth Porat: Alphabet CFO 

A lot has changed in our office this year!  On top of facing a global pandemic and adapting 

to the circumstances surrounding COVID-19, our team has worked diligently to create a 

smooth transition for our incoming and outgoing members while continuing to service 

our clients.     

In August, we welcomed our newest team member, Jonelle Brown!  Jonelle joined us 

shortly after receiving her B.A. in Business Management from MSU Billings.  She will be 

taking over the client service role Chris had previously occupied as he continues to ex-

pand his role as a financial advisor.   

As excited as we are to see Jonelle come on board, we are sad to see advisor Mollyo Ni-

cholson begin her transition to retirement.  After an impressive career spanning nearly 

three decades, Mollyo is excited to begin the journey to what is sure to be an event-filled 

retirement.  She will continue to work in a reduced capacity to ensure her clients are well 

taken care of.     

Looking forward to the future, we are in the midst of revamping and modernizing our 
website and social media pages.  Our mission is to create an online presence that builds 
trust, introduces our services, and promotes transparency with current and prospective 
clients.  Stay tuned for updates!   
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- Our Two Cents - 



QUICK FACTS: 

 

30-year fixed rates are the lowest 

they’ve ever been 

 

A “Red Door” means mortgage-

free 

 

First-time homebuyers make up 

roughly 35% of all homebuyers 

 

88% of buyers finance their home 

purchase 

 

Paying $100 more per month can 

shave five years off your loan, on 

average 

 

SHOULD YOU PAY OFF YOUR MORTGAGE 
OR INVEST? 
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Owning a home outright is a dream that many Americans share. Hav-

ing a mortgage can be a huge burden, and paying it off may be the first 

item on your financial to-do list. But competing with the desire to own 

your home free and clear is your need to invest for retirement, your 

child’s college education, or some other goal. Putting extra cash toward 

one of these goals may mean sacrificing another.  

So how do you choose? 

EVALUATING THE OPPORTUNITY COST 

Deciding between prepaying your mortgage and investing your 
extra cash isn't easy, because each option has advantages and dis-
advantages. But you can start by weighing what you'll gain finan-
cially by choosing one option against what you'll give up. In eco-
nomic terms, this is known as evaluating the opportunity cost. 

Here's an example. Let's assume that you have a $300,000 balance 
and 20 years remaining on your 30- year mortgage, and you're pay-
ing 6.25% interest. If you were to put an extra $400 toward your 
mortgage each month, you would save approximately $62,000 in 
interest, and pay off your loan almost 6 years early. 

By making extra payments and saving all of that interest, you'll clearly 
be gaining a lot of financial ground. But before you opt to prepay your 
mortgage, you still have to consider what you might be giving up by 
doing so--the opportunity to potentially profit even more from invest-
ing. 

To determine if you would come out ahead if you invested your extra 
cash, start by looking at the after-tax rate of return you can expect 
from prepaying your mortgage. If you plan on itemizing deductions 
on your tax returns, this is generally less than the interest rate you're 
paying on your mortgage, once you take into account any tax deduc-
tion you receive for mortgage interest. Once you've calculated that 
figure, compare it to the after-tax return you could receive by invest-
ing your extra cash. Could you receive a higher after- tax rate of re-
turn if you invested your money instead of prepaying your mortgage? 

Keep in mind that the rate of return you'll receive is directly related 
to the investments you choose. All investing involves risk, including 
the possible loss of principal, and there can be no assurance that any 
investment strategy will be successful. Investments with the poten-
tial for higher returns may expose you to more risk, so take this into 
account when making your decision. 

OTHER POINTS TO CONSIDER 

While evaluating the opportunity cost is important, you'll also need 
to weigh many other factors. The following list of questions may help 
you decide which option is best for you. 
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• What's your mortgage interest rate? The lower the rate on your mortgage, the greater the potential 
to receive a better return through investing. 

• Does your mortgage have a prepayment penalty? Most mortgages don't, but check before mak-
ing extra payments. 

• How long do you plan to stay in your home? The main benefit of prepaying your mortgage is the 
amount of interest you save over the long term; if you plan to move soon, there's less value in put-
ting more money toward your mortgage. 

• Will you have the discipline to invest your extra cash rather than spend it? If not, you might be 
better off making extra mortgage payments. 

• Do you have an emergency account to cover unexpected expenses? It doesn't make sense to make 
extra mortgage payments now if you'll be forced to borrow money at a higher interest rate later. 
And keep in mind that if your financial circumstances change--if you lose your job or suffer a disa-
bility, for example--you may have more trouble borrowing against your home equity. 

• How comfortable are you with debt? If you worry endlessly about it, give the emotional benefits of 
paying off your mortgage extra consideration. 

• Are you saddled with high balances on credit cards or personal loans? If so, it's often better to pay 
off those debts first. The interest rate on consumer debt isn't tax deductible, and is often far higher 
than either your mortgage interest rate or the rate of return you're likely to receive on your invest-
ments. 

• Are you currently paying mortgage insurance? If you are, putting extra toward your mortgage 
until you've gained at least 20% equity in your home may make sense. 

• How will prepaying your mortgage affect your overall tax situation? For example, prepaying your 
mortgage (thus reducing your mortgage interest) could affect your ability to itemize deductions 
(this is especially true in the early years of your mortgage, when you're likely to be paying more in 
interest). It's important to note that due to recent tax law changes, specifically the increase in the 
standard deduction, many individuals aren't itemizing their taxes and are no longer taking ad-
vantage of the mortgage interest deduction. 

• Have you saved enough for retirement? If you haven't, consider contributing the maximum allow-
able each year to tax-advantaged retirement accounts before prepaying your mortgage. This is es-
pecially important if you are receiving a generous employer match. For example, if you save 6% of 
your income, an employer match of 50% of what you contribute (i.e., 3% of your income) could 
potentially add thousands of extra dollars to your retirement account each year. Prepaying your 
mortgage may not be the savviest financial move if it means forgoing that match or shortchanging 
your retirement fund. 

• How much time do you have before you reach retirement or until your children go off to college? 
The longer your timeframe, the more time you have to potentially grow your money by investing. 
Alternatively, if paying off your mortgage before reaching a financial goal will make you feel much 
more secure, factor that into your decision. 

THE MIDDLE GROUND 

If you need to invest for an important goal, but you also want the satisfaction of paying down your 
mortgage, there's no reason you can't do both. It's as simple as allocating part of your available cash 
toward one goal, and putting the rest toward the other. Even small adjustments can make a differ-
ence. For example, you could potentially shave years off your mortgage by consistently making bi-
weekly, instead of monthly, mortgage payments, or by putting any year-end bonuses or tax refunds 
toward your mortgage principal. 

And remember, no matter what you decide now, you can always reprioritize your goals later to keep up 
with changes to your circumstances, market conditions, and interest rates. 

 

Prepared by Broadbridge Advisor Solutions, Copyright 2020. 



 

 

 

At some point in your life, you will probably be faced with the 
question of whether you need life insurance. Life insurance is 
a way to protect your loved ones financially after you die and 
your income stops. The answer to whether you need life insur-
ance depends on your personal and financial circumstances. 

SHOULD YOU BUY LIFE INSURANCE? 

You should probably consider buying life insurance if any one of 
the following is true: 

 

• You are married and your spouse depends on your income 

• You have children 

• You have an aging parent or disabled relative who depends on 
you for support 

• Your retirement savings and pension won't be enough for your 
spouse to live on 

• You have a large estate and expect to owe estate taxes 

• You own a business, especially if you have a partner 

• You have a substantial joint financial obligation such 
as a personal loan for which another person would be 
legally responsible after your death 

 

In all of these cases, the proceeds from a life insurance policy can 
help your loved ones continue to manage financially during the 
difficult weeks, months, and years after your death. The proceeds 
can also be used to meet funeral and other final expenses, which 
can run into thousands of dollars. 

If you're still unsure about whether you should buy life insurance, a 
good question to ask yourself is: If I died today with no life insur-
ance, would my family need to make substantial financial sacrifices 
and give up the lifestyle to which they've become accustomed in 
order to meet their financial obligations (e.g., car payments, mort-
gage, college tuition)? 

LIFE INSURANCE: DO YOU NEED IT? 

 

DID YOU KNOW…? 

60% of adults own life insurance 

 

Top-3 reasons Americans buy life 

insurance: 

1. Cover final/burial expenses 

(91%) 

2. Leave an inheritance (63%) 

3. Replace income (66%) 

 

40% have no idea how much cov-

erage they need and how much to 

buy 

 

16% of Americans have no idea 

how much insurance their signifi-

cant other has 

 

70% of Whole Life insurance poli-

cies are bought by “Gen X” and 

“Baby Boomers”  
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IF YOU NEED INSURANCE, DON’T DELAY 

Once you decide you need life insurance, don't put off buying it. Although no one wants to think 
about and plan for his or her own death, you don't want to make the mistake of waiting until it's 
too late. 

 

PERIODICALY REVIEW YOUR COVERAGE 

Once you purchase a life insurance policy, make sure to periodically review your coverage--
especially when you have a significant life event (e.g., birth of a child, death of a family member)-
-and make sure that it adequately meets your insurance needs. 

The most common mistake that people make is to be underinsured. For example, if a portion of 
your life insurance proceeds are to be earmarked for your child's college education, the more chil-
dren you have, the more life insurance you'll need. But it's also possible to be overinsured, and 
that's a mistake, too--the extra money you spend on premiums could be used for other things. If 
you need help reviewing your coverage, contact your insurance agent or broker. 
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WEALTHMT.COM 

We are dedicated to providing 
investment management and 
strategic wealth planning to the 
greater Flathead Valley area and 
abroad. Simply put, we strive to be 
our client’s trusted advisor. As a 
financial advisory practice, our 
primary focus is to act as fiduciar-
ies to design and implement 
wealth, investment, and budget 
plans to achieve long-term invest-
ment results. 

Raymond James does this with 
the highest levels of trust, integrity 
and respect while always collabo-
rating using a team, consultative 
approach. 

We are dedicated to professionally 

supporting, educating, and provid-

ing informed direction to each and 

every client. 

FALL/WINTER FINANCIAL PREPAREDNESS 

 

Summer is formally over, kids are back in school, and many things need attention before 

year-end. With season-changes comes priority-changes as well. We’ve compiled a brief 

budget/wallet-happy checklist that may help simplify an already busy time of year.  

1. Use up those flex dollars (FSA plans don’t rollover monies to next year) by 

scheduling eye exams or buying prescription sunglasses, for instance. 

2. Prepare for open enrollment season. 

3. Boost your retirement savings by trying to max-out IRA, Roth IRA, and em-

ployer plans. 

4. Prepare for the holidays...guess what? Christmas is on December 25th again! . 

5. Get your vehicle ready for winter. 

6. Make donations to church, charity, or food banks. 

7. Cook large, hearty meals and freeze leftovers. 

8. Have backup supplies in your home. 

List compiled from www.savvyfamilyfinance.com.  

 

 

This information, developed by an independent third party, has been obtained from sources considered to be reliable, but 

Raymond James does not guarantee that the foregoing material is accurate or complete. This information is not a complete 

summary or statement of all available data necessary for making an investment decision and does not constitute a recom-

mendation. This information contained in this report does not purport to be a complete description of the securities, mar-

kets, or developments referred to in this material. This information is not intended as a solicitation or any offer to buy or 

sell any security referred to herein. Investments mentioned may not be suitable for all investors. The material is general in 

nature. Past performance may not be indicative of future results. Raymond James does not provide advice on tax, legal, or 

mortgage issues. These matters should be discussed with the appropriate professional.  

Securities offered through Raymond James Financial Services, Inc., member FINRA/SIPC. Investment advisory services 

are offered through Raymond James Financial Services Advisors, Inc. WealthMT is not a registered broker/dealer and is 

independent of Raymond James Financial Services.  


