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News from 

The GenWealth 

Group 

Your Remarkable Lives Bulls, Bears, and Hogs  

In the summer of 2021, we launched a 

new marketing campagin to showcase 

our clients’ Remarkable Lives.   

 

In this issue, we share more of the 

images of you, our diverse, dynamic, 

fascinating group of clients.  In the 

images, you’re all doing what you truly 

love and we hope we played a role in 

that! 

 

You can see all of the amazing client 

images on our website:  https://

thegenwealthgroup.com/ 

 

I hope you love them as much as I do!     

~Cherie 

Many years ago, my father told me that “bulls can make 
money, bears can make money, but hogs get slaughtered.“  
As we work through another bear market, this sentiment is 
timely.  It reminds us that fear and greed are two emotions 
to be avoided in investing.  With both stocks and bonds in 
hibernation, our resolve is being tested as investors. 

During these difficult times, advisors hear a handful of re-
curring concerns. I am going to share a few of them here 
and offer ways to combat emotional decision-making that 
can turn a temporary moment of discomfort into perma-
nent pain. 

“This time is different”...A client will say this just before 
bailing out on their investment strategy.  The truth is, that 
all bear markets are different; not just this one.  Over the 
course of my career, we’ve experienced terrorism, financial 
collapse, political upheaval, global pandemic, and infla-
tion.  All have triggered serious market downturns, for vast-
ly different reasons, each requiring different solutions.   

However, they do have one thing in common:  each bear 
market ends with the start of the next bull market.     
               (continued on page 4) 
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Your Remarkable Lives 

 

By day, Susan is an attorney and leader in 
the Japanese American community. She 
loves helping clients solve problems and 
bringing people together. She embraces a 
passion for handcrafted goods with a 
Japanese aesthetic - and it shows in her 
downtown Maplewood shop, Kokoro. 

Who knows what her future will bring?    

She’s working longer by choice for now, 
but maybe she’ll turn her attention to 
promoting Japanese culture, volunteer-
ing, taking pottery lessons... pursuing her 
creative side will certainly be a big part of 
it! 

After selling his business in Brooklyn, NY, Allan moved to bucolic 
Carversville, PA. 

He fell in love with the Bucks County area during many weekend and 
day trips.  It also held special interest for him as the home base of 
Make Peace With Animals, a Retired Racing Greyhound adoption 
group founded by Cynthia Brannigan, noted animal advocate and au-
thor. 

Allan developed a passion for these wonderful dogs and adopted sev-
eral over the years. His new country digs afforded enough elbow 
room for an expanded pack of hounds. 

Greyhounds placed through Make Peace With Animals are usually be-
tween two and five years of age. These retired racers are very intelli-
gent, adaptable dogs that fit in easily to their new environment fol-
lowing a brief adjustment period. They are eager to please and re-
spond positively to any attention given them. The majority of retired 
track Greyhounds are quiet, clean, good natured, gentle dogs who get 
along well with other animals and children.  

Allan’s wife Ronda, a native of 
Barbados, has rescued several 
pups back home as well, and is 
involved with Ocean Acres Sanc-
tuary, an organization that res-
cues hundreds of unwanted is-
land dogs and flies them to lov-
ing adoptive homes in Canada. 

Pictured are Allan’s wife Ronda 
at the Annual Greyhound Picnic 
and his mother Shirley having a 
visit with a furry friend. 
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Managing money in today’s market environment takes 

nerves of steel.  We’ve got ‘em and we have the pictures 

to prove it!  There is nothing like an elevated obstacle 

course to test your resolve.  Our team outing this month 

at Treetop Adventure Course in West Orange, had us sus-

pended about 35 feet in the air while negotiating 30 different unique challenges.  Relying on team-

work, trust, communication and our emotional and physical resolve, we made it through each chal-

lenge on the course.  Needless to say, Happy Hour afterward was a welcome reward. 

 

Happenings at The GenWealth Group 
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“I am not trying to time the market, but…”   I hear this when a client succumbs to “recency bias” or 
the desire to buy more of what’s done well recently and sell what’s done poorly. Since all markets 
cycle and asset classes come in and out of favor, there is no quicker path to an underperforming 
portfolio than trying to time the market.  Think of it like driving in traffic, continually changing lanes 
to “get ahead” in the “fast lane”.  You quickly realize that the new lane is really no better.  Changing 
lanes frequently (especially in investing) often gets us nowhere. 

“At least cash doesn’t lose money”…  While cash has no real short-term downside, it doesn’t offer 
much growth.  While sitting in cash, you are losing buying power and are plagued by the question of 
when to reinvest.  The market simply doesn’t ring a bell at the bottom telling us that it’s a good time 
to get back in.  Clients who move to cash frequently do so at the bottom of the market and stay out 
until their confidence grows, thereby missing the strongest part of the recovery.  

A+B=C…  Clients often listen to news media, social media (or even worse, their neighbor) thinking 
they are assured a market outcome based on the global circumstances of the day. Unfortunately, 
markets are not binary, and potential outcomes are unpredictable.  In other words, when it comes to 
investing, A+B can equal C, D, E or F.   We do not know what the market will do next, nor does anyone 
else. Stay balanced and understand that the market outcomes you expect to happen, are often very 
different from the ones that actually do happen. 

“How much have I lost”...What clients are really asking is “how much have I lost from my highest 
account value to the lowest?”  While you certainly can look at it that way, it’s highly misleading (and 
only results in being satisfied one day per year!)  Investors should be measuring returns over long 
periods of time (5-10 years or more) to have an accurate reading on true performance.  Also, be sure 
to compare “like” time periods (bear market low to bear market low) for an assessment of how the 
investment strategy functions.  This may afford a less dramatic, but more accurate view of your port-
folio.  Due to bond market weakness, many of our more conservative clients had peak to trough loss-
es bigger than their stated panic points during this current downturn. This is something that we are 
working to address for future downturns.    

Panic and greed are not valid investment strategies. While both can satisfy short term needs, they 
are likely to cause long term damage.  Well-constructed portfolios can be conservative and grow 
more slowly or they can be more aggressive, creating a bit of a roller coaster ride. Investing is not a 
perfect science; with losses being part of the process. The key is to be honest about your own path 
and stay the course.  

These materials have been independently produced by The GenWealth Group, Inc. The GenWealth Group, Inc., is 
independent of and has no affiliation with, Charles Schwab & Co., Inc., or any of its affiliates (“Schwab”). Schwab is a 
registered broker-dealer and member SIPC. Schwab has not created, supplied, licensed, endorsed, or otherwise 
sanctioned these materials nor has Schwab independently verified any of the information in them. The GenWealth 
Group, Inc., provides you with investment advice, while Schwab maintains custody of your assets in a brokerage 
account and will effect transactions for your account on our instruction. All investment strategies have the potential for 
profit or loss; changes in investment strategies, contributions or withdrawals may materially alter the performance and 
results of a portfolio. Different types of investments involve varying degrees of risk, and there can be no assurance that 
any specific investment will be suitable or profitable for a client's investment portfolio. 1. Nothing provided herein 
constitutes tax advice. Individuals should seek the advice of their own tax advisor for specific information regarding tax 
consequences of investments. Investments in securities entail risk and are not suitable for all investors. This is not a 
recommendation nor an offer to sell (or solicitation of an offer to buy) securities in the United States or in any other 
jurisdiction. 2. This document may contain forward-looking statements relating to the objectives, opportunities, and 
the future performance of the U.S. market generally. Forward-looking statements may be identified by the use of such 
words as; “believe,” “expect,” “anticipate,” “should,” “planned,” “estimated,” “potential” and other similar terms. 
Examples of forward-looking statements include, but are not limited to, estimates with respect to financial condition, 
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results of operations, and success or lack of success of any particular investment strategy. All are subject to various 
factors, including, but not limited to general and local economic conditions, changing levels of competition within 
certain industries and markets, changes in interest rates, changes in legislation or regulation, and other economic, 
competitive, governmental, regulatory and technological factors affecting a portfolio's operations that could cause 
actual results to differ materially from projected results. Such statements are forward-looking in nature and involve 
a number of known and unknown risks, uncertainties and other factors, and accordingly, actual results may differ 
materially from those reflected or contemplated in such forward-looking statements. Prospective investors are 
cautioned not to place undue reliance on any forwardlooking statements or examples. None of The GenWealth 
Group, Inc., or any of its affiliates or principals nor any other individual or entity assumes any obligation to update 
any forward-looking statements as a result of new information, subsequent events or any other circumstances. All 
statements made herein speak only as of the date that they were made. 3. Any reproduction or distribution of this 
presentation, as a whole or in part, or the disclosure of the contents hereof, without the prior consent of The 
GenWealth Group, Inc., is prohibited. ©The GenWealth Group Inc. July 2022 


