
Let your NCA Team guide you through the entire process. Below are answers 
to common questions:

Q: What time commitment is a family meeting and
what does the process look like? 
The process begins by working with your financial 
advisor on creating an agenda that fits your family. 
The agenda process may take 30-90 minutes, 
depending on the details you’d like to include.    

Your advisor will work with you on determining when 

he/she will moderate discussion and if your attendees 

should do any prep work prior.  The family meeting can 

be as long or short as you’d like, typically 60-90 

minutes.  

Q: How much of my financial picture should my children be aware of?

This is a personal decision that is flexible.  Discussions can cover “big-picture themes,” or 

specific details.  And you can always have a family meeting today, and then revisit it later with 

more information as your children/beneficiaries grow older. 

Q: What’s the right age for my children to be to participate in a family meeting?

There is no perfect age for a family member to attend a meeting. It is primarily based on the 

maturity of your children/beneficiaries and what you are looking accomplish. Frequently, family 

meetings occur when your children are in their 30’s-50’s and you are looking to share your 

financial philosophies before an inheritance occurs. Or when children are younger and starting 

their own careers and savings and you are looking to encourage prudent financial behavior.  

Family Meetings
 Here for you. Here for life.
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Q: What is a family mission statement?

A family meeting can, and often does, include creating a 

family mission statement together. A family mission 

statement is a shared statement that outlines and 

embraces your family values, not only financially, but  

as a whole.   

Q: How will our family dynamics affect the meeting? (Divorced, remarried, etc.)

Family dynamics are a factor in every family meeting.  They will be addressed as you create the 

agenda with your advisor, making certain all can be as comfortable as possible participating.  

Often, general advice is shared that all parties can benefit from, including the partners of your 

children if you chose to include them.  

Q: Should we discuss end-of-life planning and wishes?

As your wishes become concrete, it is important to share them with your family and 

beneficiaries. The depth and length of the agenda items is customizable and does not have to 

include this topic, unless you’d like to.   

Q: What if our family is geographically spread out?

Virtual meetings are a great solution for families that are not in the same city/state.  Another 

option is to find a third-party location and include a family meeting in your family gathering.   

Led by you, Facilitated by NCA, Customized Agenda 
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