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SUPPORTING OUR COMMUNITY

We planted flowers at The Center 
for Courageous Kids, and cleaned 

out and organized a storage 
garage.

Savannah volunteered at the 
United Way of Southern Kentucky 

FEED THE NEED can drive.

Michelle at an Enchanted 
Garden Party supporting the 
Public Theater of Kentucky. 

Congratulations to Brooke on 
being United Way’s Volunteer of 

the Quarter!Michelle attended First 
Southern National Bank’s 
12th Annual Cooking for 

Hope.

Drew and the CCK Advocacy Committee.

Brooke was nominated 
for the 2022 Young 

Athena Award. 

Jacqueline volunteered with 
American Red Cross, they 

installed 87 smoke detectors 
and made 36 homes safer.
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What do we worry about? This is a question we get often, or at least some version of it.  What do we think 
the market is going to do?  What do we think is going to happen with inflation?  What do we think about 
<insert yesterday’s headline>?  These questions are offshoots from the real concern most people are 
experiencing: Am I going to be ok?

If we spent our limited words here detailing our market outlook or rattling off economic statistics, that 
wouldn’t accomplish much.  It would likely be outdated before it was printed and boring to read (and 
write!).  So, what can we share that might be helpful, while understanding that you may be worried, 
anxious, or even overwhelmed with uncertainty right now?

What do we focus on? Most American investors would say they are “long-term investors.”  But what does 
that really mean? It means that you are going to experience ups and downs, highs and lows, good and bad 
times. Long-term investing isn’t about putting your head in the sand or never opening your statements.  
It’s about educating oneself and taking ownership of knowing the risks of investing.  It is understanding 
timeless principles, how capital markets operate, and how the strategies you have work so that you are 
comfortable and confident, even when times are tough.  It’s about staying the course, and knowing it is 
the best thing to do.  

We go to great lengths with our Client Education Program and have made Wisdom a core value.

Key components of our annual client review meetings are our economic dashboard discussions and 
reviews of timeless principles of investing. Being educated enhances your chance of long-term success 
and can provide comfort, confidence, and clarity in uncertain times.  It’s easy to stay invested when returns 
are high and volatility comes only in occasional, short bursts.  Times like now are when you must remind 
yourself of the lessons you’ve learned before:

 • The S&P 500 has averaged a 14% intra-year decline since 1980 - volatility is normal.
 • Nearly half the S&P 500’s returns come in 10 days, over a 20-year period - market timing is RISKY.
 • Market timing, individual security selection, and other factors account for less than 10% of an   
             investor’s success - focus on what matters.

Perhaps even more interesting today, the average market decline during a mid-term election year is 19%!

We’re in it together. The current market correction and looming (likely) recession aren’t much fun for any 
of us.  But we don’t worry about that.  Instead, we remind ourselves of these principles, do what we can to 
plan ahead, and build portfolios to withstand the turbulence.  We do, however, worry about our clients.  We 
want you to be confident, secure, and comfortable.  We want you to focus on things that matter and stick 
with your long-term plan. While the pandemic has mostly subsided, the market is still higher than it was 
before the pandemic, and we’ve had three years of some of the best returns in decades. Our economy has 
challenges, but the Fed is acting in ways that are proven to help, and we’re confident that we’ll weather 
the storm.  This election, like all elections, will come and go and the pendulum will swing back and forth.  

We’ll be here with you the whole way, to serve you as best we can, and get through it together.

KNOWLEDGE IS MORE THAN POWER

• Market timing done perfectly, has marginal gains on perfectly wrong timing - high risk + low 
   return = bad idea.

- Drew
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FINDING YOUR FINANCIAL ADVISOR

We wrote this book for two reasons.  First, it’s incredibly difficult for the regular person outside 
the financial services industry to go through the process of finding, interviewing, and hiring a

Choosing how to obtain financial advice, especially during a major life 
transition, can feel overwhelming. The reason for this book is simple:

To help you understand the basics of the financial services industry 
and confidently hire a wealth management team that best suits the 
needs of your family. 

In sixty minutes or less, we’ll explain why you need to take ownership 
of your financial circumstances, lay out the minmum standards for 
hiring a financial advisor, and show you what a core-value approach 
to wealth management looks like.

WHY DID WE WRITE THIS BOOK?

financial advisor.  The entire process can be intimidating, and 
the options vary from anything between tax preparers who sell 
annuities to comprehensive wealth management teams.  Most 
people aren’t confident in what questions they need to ask and 
how to compare their options.  This book is about being an 
advocate for those who need help and we’ve built an easy-to-
understand guide to help them through this process.

Second, we want to change what people expect from their 
financial advisor team.  Other industries, such as medical, 
legal, and accounting, tend to have a higher bar of service and 
expectation, and we want to change that.  We believe that above 
all else, an advisor team should be a client’s Financial Advocate, 
helping them see ahead and address things in their life they 
haven’t yet thought about.  A lot of engagements simply focus 
on the investment portion and leave it to clients to sort out the 
rest.

This book is written for the average client, not financial advisors.  
The average client is someone who has worked their entire life, 
made hard decisions, and saved enough money to retire.  Now 
they are at their goal line, saying “now what.” We want to be a 
resource to anyone going through a transition, as well as those 
who are not getting the right service with their existing advisor.

Please share this with anyone who you think would 
benefit from meeting us!

100% of profits on this book will be donated to local non-profits

RESOURCES AVAILABLE TO YOU AND 
YOUR NETWORK

On FindingYourFinancialAdvisor.com

PREVIEW 
THE 

BOOK
Read the Introduction

BUY THE 
BOOK

Get the Amazon link

THE 
HIRING 
GUIDE
Download this 

valuable resource

IN THE 
NEWS

Links to Articles
and more
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WELCOME CLAIRE WILSON TO OUR TEAM!
If you have been to our office lately, you have probably 
met Claire Wilson. Claire is from Olmstead, Kentucky. 
She is a graduate of Western Kentucky University where 
she received a Bachelor of Science in Finance and a 
Bachelor of Arts in Economics. Claire is an Associate 
Financial Advisor on our team. In her free time, Claire 
enjoys spending time with her family, traveling, and 
cooking! At lunch, we are always impressed with her 
cooking skills - she often brings in leftovers that look 
and smell amazing!

THE ADVOCATE ADVANTAGE™
Do you know someone who would benefit from The Advocate 
Advantage™? It is an e-newsletter that provides your loved ones and 
close friends with the resources they need for the life experiences they 
are encountering. Scan the code to let us know who they are! 

SAVE THE DATES!
Join us for dinner and a game on Thursday, August 25th, at the Hot Rods Hiller 
Corner. We will send out an email with all the details! If you do not get our emails, 
please email Michelle at MHumphrey@rwbaird.com to be sure you get added to 
our list. RSVP required as we have a limited number of tickets.

SAVE THE DATE for our annual client picnic!  We 
are hosting this event on Thursday, October 13th, 
at Ironwood. As always, we will have delicious food, 
desserts, and fun activities for the kids. Email Michelle if 
you plan to come at MHumphrey@rwbaird.com or call 
270-467-9664.

Shawn was recently recognized for his many contributions to 
the formation of C12 Central KY and his leadership among 
his peers in his C12 Forum. C12 Members of the Year across 
Middle Tennessee and Central Kentucky are celebrated as 
Christian leaders who are actively leading great businesses 
for a greater purpose. The buffalo Shawn is holding 
represents the culture of C12. Buffalo are known for running 
together and straight into approaching storms. Who you run 
with matters!

C12 CENTRAL KY
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OUTSIDE THE OFFICE

Claire got to throw the first 
pitch at a Bowling Green Hot 
Rods game. Great job, Claire!

Drew’s daughter, Callie, 
brought home lots of ribbons 

at her last horse show!

Michelle’s daughter, 
Olivia, graduated 

from the University of 
Kentucky.

Josh’s daughter, Harper, and 
wife, Lindsey, at the Columbus 

Zoo!

Drew’s son, Jacob, 
racing in a motorcross 
race. Like father, like 

son!

Drew and his wife, Kelsey, 
on a bike ride in Waterloo, 

Michigan.

Our team at Baird’s “Come Together” 
event in Milwaukee.

Josh had a successful turkey 
hunt!

Congratulations to Andrew 
and Drew for completing the 
Chattanooga Half Ironman 

race!


