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ver the past several months, things in the financial 
world have been quite volatile. After all, we are 
seeing some things we haven’t seen in a long time. 

Rising rates, inflation, supply chain issues, etc. This has 
caused markets to react and adjust to the situation, albeit in a 
bumpy fashion. And right on time, the media and other usual 
suspects are doing what they can to create an environment of 
fear, doubt, and uncertainty. Everyone has an opinion about 
what they think is going to happen and how they “feel” based 
on the endless amounts of information out there. We look at 
our accounts and see things are down. The next logical step 
seems like we need to DO SOMETHING, so we seek out data 
that confirms our fears, yet at the same time raises even more 
questions. We wonder how this will affect our retirements 
and everything we work for. Are we going to be, OK? Lots to 
unpack here. 

First, the investment world. As we sit here in the current 
market environment, it seems easy to play out various 
scenarios about down markets, just like it always does. How 
long will this go on? What if this or that? Here’s the bottom 
line. Investing is about averages and sometimes markets go 
down. The problem comes at the exact moment we go from 
that simple fact to extrapolating into what more “might” 
happen. Here are some strong thoughts on investing that we 
believe need to be mentioned. Read them closely. 

  • Using short-term information to make long-term 
decisions doesn’t work very well. 

 • Well thought-out diversification is very important. 
Portfolios work together as a whole, over time.

 • Buy low, sell high is a really good idea, but we understand 
how hard it can sometimes be. 

 • If you decide to get out, you must also determine when 
to get back in. 

 • When you feel like DOING SOMETHING, you may be 
disrupting what we are doing on your behalf. 

 • The people you watch on TV could care less about your 
financial well-being. I promise. 

If you happen to think that the above bullet points are simply 
platitudes, let’s talk about the emotional side. We understand 
that investing and wealth management are very complex, and 
not just from a financial perspective. When you find yourself 
in that emotional state where fear is taking over, stop and 
ask yourself how relative the information you are getting is to 
you and your life, personally. Second, look at the actual plan 
we built, review your numbers, and remember that your plan 
determines how we invest, not the other way around. Third, 
we work in all weather and part of the planning we do takes 
volatile markets into account. We know that the head and the 
heart often do not get along during tough markets, and it is 
there where we hope to add value. 

Some final thoughts. Our firm exists to serve those who value 
what we do. We have a highly skilled and dedicated team 
that seeks to make your lives better with us in it. Whether 
it’s education, complex planning or processing through the 
emotional side of volatile markets, we believe what we bring 
helps solve problems, provides clarity, and allows people to 
fulfill their journeys. So get out there, enjoy your life and let 
us do the heavy lifting. It’s what you pay us for, and we are 
honored for the opportunity.

Read This Article
WELCOME

LETTER

Dear Clients and Friends,

Summer is in full swing! It’s wonderful to have this season to relax and enjoy. Nature has a way of 
refreshing our souls and resetting our priorities. How important this is given all that’s been going on in 
the world.

It’s no secret the markets have been on a bit of a ride over the past several weeks. I want to assure 
you that our team is on it and we will continue to take opportunities, like this newsletter, to provide 
you with our perspective and thoughts. For starters, I recommend you Read This Article on page 3. 
My objective in writing this article is to let you know it can be natural to feel unsettled when there is 
instability in the financial markets but you don’t need to worry because our team is prepared and has 
built your plan with times like these in mind. 

Additionally in this issue, our team provides more information on other important topics. On page 4, 
I dive into bonds — something we’re hearing more and more about as the markets change. Matt 
discusses dollar cost averaging as a timely and relevant strategy for some on page 6. I examine two 
topics people often ask us about, especially as they relate to wealth preservation, and why doing 
them might not always be the best approach (page 8). And on page 12, I breakdown the multitude of 
indexes and what they do, and don’t tell us.

We’re thrilled to announce People to People – the Haitian Children’s Project as our 2022 Charitable 
Partner (page 10). What an honor for us to support them and the important work they do. We’ll share 
more about this organization in the coming months leading up to our annual client event in November. 
Don’t miss the party details on page 14. 

Finally, we’re delighted to recognize a very talented client, Jill B., in our What’s Cool with our Clients 
feature (page 15). We know you will be amazed at the incredible artistry of Jill’s custom mosaics.

Summer is meant to be enjoyed with family and friends. I wish you all a safe, healthy and carefree 
summer season.

All my best,

Lee Stoerzinger, CFP®
President

SUMMER
Writ ten by Lee Stoerzinger,  CFP®

Investing involves risk. No investment strategy can guarantee positive results. Loss, including loss of principal, may occur.
Material discussed is meant to provide general information and it is not to be construed as specific investment, tax or legal advice. Keep in mind that 

current and historical facts may not be indicative of future results. Diversification is an investment strategy that can help manage risk within a portfolio, 
but it does not guarantee profits or protect against loss in declining markets.

2 0 2 2  S U M M E R  N E W S L E T T E R  I  32  I  2 0 2 2  S U M M E R  N E W S L E T T E R



How Bonds Work (and Why it Matters)
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f someone asked you to fill in the blank on the following 

comment, stocks and _______, my guess is your answer 

would probably be “bonds.” They are an integral part of 

investing, building portfolios and our entire economic 

system. But what are they, how do they work and why 

are they important, especially now? 

A bond is nothing more than a debt instrument issued by a 

company or entity such as a municipality. Stocks represent 

ownership and bonds represent leverage. Here’s how they 

work. Let’s say a company issues a $10,000 bond at a rate 

of 5% and the term is for 10 years. That means the bond 

will pay interest of 5% each year, for the whole ten years. If 

the investor buys it and holds it until maturity, nothing will 

change. You get the interest, and then at the end of the term 

you get your money back.

However, there are a few important things you need to 

know. First, some bonds are callable, meaning the company 

can come back to you during the period and give you your 

money back and be done. Second, different bonds come with 

different types of risk, depending on time frame, quality and 

overall health of those who issue them. Third, many bonds 

are not held until maturity, and this changes the trajectory 

of the entire discussion for most investors, especially in 

the current economic environment. Here’s why, explained 

through a fictitious story. 

Let’s say I go down to the local “bond store” and buy a 

$1,000 5% bond. I have no plans to sell it until it matures. 

But then a few years later I need money to fix my car and 

must sell it. In the meantime, interest rates have gone up to 

7%. So, when I go back to the bond store, I run into a friend 

who just bought his own bond. After catching up, I ask if he 

wants to buy my 5% bond. He says to me, why would I buy 

your $1,000 5% bond when I just purchased the same thing 

for 7%? He offers me $950 for it. I have to take a “penalty” 

from my purchase price so to speak. Hence, bond prices 

and interest rates run in the opposite direction. If rates had 

gone down, my same bond would have been more valuable 

because I was earning a higher rate than what was currently 

being offered. 

So, why is all of this timely? Because, for most of the 

past 30 years, we have been in a declining interest rate 

environment. This means that when rates go down, bond 

prices go up. It has been a perfect environment for bonds. 

Now that we have finally changed direction and are seeing 

rates rise, we need to be considerably careful as it relates to 

our longer-term investing. This is something we have been 

fiercely concentrated on for the past twelve months and will 

continue to be moving forward. This entails understanding 

duration and shortening it, credit quality, bond type 

variations, and monitoring the economic outlook relating to 

all of this. We’re on it.
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This is for educational purposes only. Bonds are subject to increased risk of loss of principal during periods of rising interest rates and are also 
subject to various other risks including changes in credit quality, market valuations, liquidity, prepayments, early redemption, 

corporate events, tax ramifications and other factors.
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fter the start financial markets have had this 
year, this is much easier said, than done. Spikes 
in volatility are normal for financial markets and 
they happen for a variety of reasons. When these

spikes come, it is natural to call in to question what your 
strategy is. With a thoughtful strategy and time frame in 
mind, this can be viewed as an opportunity to buy an asset 
at a cheaper price. We work in a unique industry where, 
when assets are on sale, the investing public runs for the 
hills. If your investment strategy is not clearly defined, we see 
behavior that reacts to the emotional, short-term reality that 
can disrupt the bigger, long-term plan. It is human nature, and 
we talk a lot about decisions with money being more than just 
financial. Utilizing a dollar cost averaging strategy to combat 
short-term volatility may be just the solution you need.

Dollar Cost Averaging, or DCA, is an investment strategy 
where you invest a fixed dollar amount at a fixed interval over 
time. Many of us are/were using this strategy with payroll 
deduction in our retirement plans through work. When 
asset prices are higher, your fixed investment may buy fewer 
shares, and when prices are down the reverse is true, more 
shares are purchased. Using this approach can give you “time 
in the market” without the worry of timing the market, which 

is difficult. Utilizing a DCA approach can also help with the 
sticker shock of having one big purchase at a specific point in 
time. This decision can generate a lot of anxiety if a situation 
arises where you sell a home or a business and there are 
significant cash assets to deploy. Having the discipline to put 
a plan in place can provide some peace of mind in periods of 
volatility.

There is concern that many purchases at regular intervals may 
come with additional cost to the investor. While cost should 
always be a factor, understand that working with our firm 
and our platform, we do not have transaction-based fees. If 
the strategy works for you, we can easily automate regular 
contributions to your accounts, sometimes as easily as with a 
phone call. Detractors of this approach will say that if markets 
always move higher over a long enough period, you should 
get all your money to work for you immediately. The textbook 
might agree with that approach, but the textbook will also tell 
you to delay Social Security until age 70. Individual planning 
is unique to each household we have the opportunity to 
work with and the textbook recommendation rarely applies 
perfectly. If you’re interested in discussing whether or not 
DCA might be a good strategy for your situation, give us a call.

A

Dollar Cost Averaging, or DCA, is an
investment strategy where you invest a fixed
dollar amount at a fixed interval over time.

Dollar cost averaging does not assure a profit nor protect against loss. Investors must consider
their financial ability to continue purchases through periods of low price levels.
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That’s Just What 
You Do, Right?

Writ ten by Lee Stoerzinger,  CFP®

ver the years, we have met with many people 

regarding their wealth management plans, working 

through a variety of different pieces in their financial 

puzzles. During this time, there are some things we’ve seen 

come up over and over again. It’s as though these things are 

part of our culture; almost like, “well, that’s just what you 

do, right?” The problem is, in many cases, these ideas can be 

completely wrong. In this article, we are going to cover two 

of them, both having to do with estate and medical planning, 

and hopefully set the record straight. 

PUT THE HOUSE IN THE 
KIDS’ NAMES
My guess is, if you have ever been part of family wealth 

planning as it relates to aging parents, somewhere along the 

way there has been discussion about what to do with the 

house. The common scenarios tend to revolve around trying 

to protect the assets if there are extended medical needs. 

While we are not attorneys and do not give legal advice, we 

do want to say that it’s important to understand the asset 

requirements and time frames associated with making the 

decision. While there may be times when prudent planning 

and advice says it’s appropriate to retitle the house to the 

kids, we find that, all too often, it is done without looking at 

the bigger wealth picture. For example, moving real estate 

may remove significant tax benefits. Specifically, if a person 

lives in their home for two of the past five years, they can 

sell their home and not pay tax on the first $250,000 of gains 

($500,000 for a couple). Additionally, if they pass away as 

owner of the home, the value upon death is “stepped up” to 

the heirs. By putting the home in the kids’ names, this is all 

removed and your basis transfers to them.

ASSET SPEND DOWN 
The second piece to this puzzle relating to longer term 

planning has to do with giving away assets to protect them. 

This one is a little more complex, however, the lines of 

thinking can be similar. We tend to look at our assets and 

think, “what if I get sick?” “Let’s get the money out of our 

names so the medical system does not take everything 

we worked for all our lives.” While we understand the 

fundamentals here, we often see it misapplied. There are 

many factors that go into deciding whether or not this “spend 

down” strategy makes sense for you. Timing is one of these 

factors. Sometimes we see planning started after it is too 

late where starting the clock on a gifting strategy can prove 

fruitless. Size of the wealth portfolio is another factor. Take, 

for example, a family that has three million dollars, good 

health coverage and/or long-term care insurance. At this 

level of wealth, it might not make financial sense to move 

all the money out, just to protect assets in case of a medical 

situation. While the thought of paying our own money to fund 

medical expenses can be frustrating, each situation needs to 

be kept in context. For some, it may be the more financially 

advantageous decision. 

There are many things which come into play when planning 

for wealth preservation and transfer. Asset ownership, estate 

taxes, gifting, legacy, and of course medical expense planning 

are just a few. All these things must work together as part of a 

bigger picture to maximize planning opportunities. When we 

let one topic take over the situation, we might have different 

consequences and end up in a place other than where we 

wanted. Sometimes it’s just not what you do.
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our legacy is built by the choices you make. It goes on in time and will 
be fixed into the hearts of loved ones by the stories they share about 
you. Goethe said, “Choose well; your choice is brief, and yet endless.” 

We must plan carefully and follow through. Now is the time to think about the 
look and feel of your life – your purpose. Death is profound. The best thing we 
can do is provide a sense of closure and peace for the people we take care of.

I know the role money plays in life and death. The logistical planning in your 
life is the keystone that will preserve the quality of life for you now, and for 
your family forever. You deserve a brilliant legacy. This is your chance to 
write an incredible story! Talk to your family about what you all mean to one 
another. Don’t wait for bad news to take this seriously. Start today, asking 
specific questions and listening closely to the answers. Then get on with living. 
Let your life be a celebration and share this joy with others.

What is the only major city located on 
two continents?
Email your answer to advice@leestoerzinger.com or call us at 651-578-1600. All who 
contact us with the correct answer will be placed in a drawing for a $25 gift certificate.

TRIVIUM
Definition: Studies intended to provide 

general knowledge and intellectual skills.

Congratulations to DeeDee O., who was chosen as our Trivium winner from last quarter. DeeDee correctly answered ‘the 
Netherlands‘ to the question: “What country is the largest global exporter of flowers and plants?” Phyllis H., Shawn K., and 
DeAnn S. also answered the question correctly.
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Check out Lee’s book…
On The Back Burner
It’s a timely read uncovering the things 
we say are most important, but have put 
on the back burner of our lives.

Clear away all the 
things that distract 
you, and let the 
things that are 
meaningful to you 
slowly move into 
your life. You have a 
spiritual, emotional, 
physical, and a 
financial meaning 
in this world, so 
don’t for one minute 
minimize the 
importance of 
your presence.

(excerpt taken from 
Lee’s book, On The 
Back Burner)

‘‘

’’

In the last issue, we asked where you read our newsletter. Here 
are some of the submissions!

“I read The Envisionary…

…on one of my newly designed sofas!”
Kim, owner of Kim Salmela Atelier in 

Los Angeles, CA

...in the sun on our back porch.”
Chuck and Terri, retirees living 

the good life in Mesa, AZ

...on Miramar Beach, Florida.”
Patti and Gail, best friends on a 

girls weekend

….at the Super Bowl game!”
Tim, neighbor to the 

Stoerzingers 

Congrats to Kim — her name was drawn as the winner of the 
$50 gift card. Thanks to all who sent in their photos. 

et’s say you leave your house this morning and have a nice pocket full of money. Maybe it’s hundreds, 
or even thousands, but more than you would usually carry. You get some work done, stop for lunch, meet 
some friends, and do a few errands. However, this afternoon will be unlike anything that has ever happened 
to you. It will change how you think about the world. Your encounter will stop you in your tracks and cause 
you to literally take out that wallet full of money and donate all of it, right on the spot. 

So, what happens? What does the rest of that day look like?
There are so many things we encounter in our lives that touch our hearts and provide the opportunity to 
give. Maybe it’s a homeless veteran outside in the cold, an organization that fights for something we believe 
in, or meeting someone with physical challenges you couldn’t imagine for even one day. Whatever your story, 
these life events are what shape us into who we are and provide meaning to all we live for. They often cause a 
re-set and get us back to what’s important.

Here’s your call to action. First, please send us your story. What would cause you to empty your 
pockets on the spot, and change the entire direction of your life? Has it already happened to you? 
Secondly, go out and live that story in vivid detail. I Triple Dog Dare You.

Writ ten by Lee Stoerzinger,  CFP®

Be not 
troubled of 
others and 
what they 
should do.  
Just live with 
your heart 
and always 
be true.

(excerpt taken from 
Lee’s book, On The 
Back Burner)

Check out Lee’s book…
On The Back Burner
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Your Legacy 
Starts Today
Writ ten by Lee Stoerzinger,  CFP®
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2022 Charitable Partner

People to People -
The Haitian Children’s Project

e are excited to announce our 2022 charitable 
partner, People to People - the Haitian Children’s 
Project.

This non-profit organization is devoted to educating, inspiring 
and encouraging people to understand and respond to the 
needs of disadvantaged and poor children in the country of 
Haiti.

For many reasons, People to People - the Haitian Children’s 
Project is very special to Lee and his family. We are excited to 
partner with them in the hopes of raising funds to support the 
amazing work they do each and every day.

In the coming months, we will provide information about 
how you can help support this organization, should you be 
inclined.
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he amount of information coming from our global 
financial system can make your head spin. Ever since 
the introduction of the first mechanical stock ticker 

in 1867, people have had the ability to track stock prices up 
to the minute. Today there are approximately 2,400 stocks 
that trade on the New York Stock Exchange, and even more 
traded on the Nasdaq. Globally as of 2019, it’s estimated 
there were 53,000 listed companies on 250 different 
exchanges and clearinghouses, with a total trading volume of 
nearly $88 trillion per year. Ever since the inception of mass 
communication, people have sought ways to simplify this 
information into something more digestible and useful. 

The idea of a stock market index appeared in 1884 with the 
Dow Jones Transportation Index. The index consisted of 11 
different stocks, mostly railroads, and was incorporated into 
Charles Dow’s “Customer’s Afternoon Letter” to provide a 
simple gauge of the market’s activity. The transportation 
index was supplanted 12 years later by the now famous Dow 
Jones Industrial Average (DJIA) consisting of 30 large industrial 
companies. Since the 1890s, dozens and then hundreds, of 
indexes have appeared—some more prominent than others—
such as the S&P 500 in 1957, and the Russell 1000, 2000 and 
3000. Just as the U.S. markets have their own prominent 
indexes, international markets have their own like the FTSE 
Euro 100, Nikkei 225, and the SSE Composite Index. These 
various indexes all serve the same purpose—to provide a 
benchmark to monitor the performance of “the stock market” 
and distill a vast amount of information into a single number. 

What constitutes an index can be somewhat arbitrary and 
any organization with the resources and reputation to do so 
can publish their own index. Maintaining an index can be a 
sign of prestige for an organization and in today’s internet 
age, indexes can be found to track virtually all corners of the 
market and all types of securities. Beyond just stocks—bonds, 
commodities, and agricultural products have all been “index-
ized.” How each index is tracked and measured, the formula 
used, and its selection methodology can vary. The only 
limitation is imagination.

While indexes are very useful for economists, money 
managers, financial planners, and individuals—it’s important 
to understand their shortcomings. Indexes can be helpful to 
understand the market’s direction, identifying trends and 
correlations, and building narratives on what’s taking place in 
real-time. Where things get somewhat tricky however, is using 
a narrow index as a specific benchmark to your own success. 

When evaluating indexes, remember that: 

Indexes don’t have goals or time horizons:
Unlike people with a life to live, retirement to plan for, 
and bills to pay—indexes aren’t beholden to any of these 
objectives. This allows them to “stay invested” through bull 
and bear markets without facing the consequences of risk, 
drawdown, or emotional decision making. The S&P 500 
has been around for six decades without ever changing its 
objectives. 

Indexes are un-investable:
This seems counterintuitive due to the popularity of 
passive indexed ETFs and mutual funds, but ultimately 
no one can invest directly in an index. An index is just a 
roster of securities. Indexed ETFs and Mutual Funds seek to 
replicate their chosen index, but will typically lag because of 
transaction costs, timing, friction, and the costs inherent in 
administering an ETF or mutual fund. 

Indexes can change their holdings without 
consequences, or taxes:
Because an index is simply an aggregated list of securities, 
those underlying holdings can be changed at any time. 
The S&P 500 reconstitutes itself each quarter based on 
its methodology, and the Dow Jones Industrial Average 
has changed its components more than 57 times since its 
inception. Throughout these changes, indexes are never 
subject to the tax ramifications that an investor would face if 
they sought to make the same changes in their own portfolio. 

Indexes don’t necessarily reflect 
diversification:
We wouldn’t consider any specific index diversified enough 
to rely on for financial planning and risk management. As 
an example, even though the S&P 500 is constituted using 
the stock of five-hundred large U.S. companies, it ignores 
small and mid-size companies, international companies, 
and other types of securities like bonds, commodities, and 
alternative investment approaches. Depending on goals and 
risk tolerance, all these asset types have their role to play in a 
well-rounded portfolio. 

Indexes can be very useful, but we need to understand their 
limitations. It’s easy to check whether an index is up or down, 
but indexes should serve as a gauge of market performance 
instead of as a specific benchmark by which we can measure 
our own success. When we ask ourselves, “How’s the market 
doing?” we should really be asking “which market?” and 
“compared to what?” 

Understanding 
Indexes
Writ ten by Lee Stoerzinger,  CFP®

“…indexes can be found to track 
virtually all corners of the market 
and all types of securities.”
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SAVE THE DATE

PL E A SE MARK YOUR C AL ENDAR S NOW!
INVI TAT I ON TO FOL LOW

THURSDAY, NOVEMBER 17, 2022
4:00 - 8:00 p.m.

Kellerman’s Event Center 
White Bear Lake

In support of our 2022 
charitable partner – People 

to People – the Haitian 
Children’s Project

Food will be catered by

e continue to be amazed and inspired by the talent of so many 
of our clients. Jill B., a client since 2000, is no exception. 

This past winter, Jill and staff member, Nicole Ford, had an engaging 
discussion about their mutual love of dogs. The conversation then 
shifted to Jill’s new passion of creating mosaics of animals. Not long 
after, Jill approached Nicole with an offer to create custom artwork 
featuring Nicole’s Great Pyrenees dogs, Moose and Maisie. “Moose 
and Maisie are such gorgeous dogs with their long coats and dark, 
sensitive eyes,” said Jill. “I was inspired by their beauty and the 
challenge of creating art that truly captures their personalities. Nicole 
adores her pups and I couldn’t resist the opportunity!”

Jill has been creating mosaics, her favorite visual art form, on and off 
for the past nine months. She started out using a kit that came with 
a template and precut pieces, but quickly ventured out on her own 
making custom artwork, most often of dogs that are special to her.

Each finished piece is the result of hours and hours of work. Jill’s 
process starts by transferring the image onto a board by tracing 
and/or freehand drawing. She then cuts stone, glass or ceramic 
tiles into tiny shapes and individually glues each piece onto the 
board. According to Jill, the next step, grouting, is by far the most 
challenging. “Here is this shiny, new artwork that I’ve spent hours and 
hours placing the pieces just 
so, and then I literally cover it 
in mud!” Once the grout has 
cured and been wiped clean, 
the artwork is complete and 
ready to be framed.

For Jill, each creation is a labor 
of love. “Everyone loves their 
dogs; they are so much part of 
the family. Being able to give 
someone a mosaic image of 
their special family member is 
the greatest part of all. It has 
been such a joy and honor to 
share my art with friends.”

If you’d like to share your cool talent, hobby, or interest with our community, email us at advice@leestoerzinger.com.
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Jill, Maisie, Moose and Nicole

Left: Moose, a work in progress 
Below: Nicole with the finished masterpieces
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Since 1993, Lee Stoerzinger Wealth Management has been helping individuals and families plan for what matters most. 
Through the unique approach of merging personal values with financial goals, Lee and his team create customized 

wealth management solutions that are meaningful, comprehensive and designed for optimization.
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