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 “Every decade or so, dark clouds will fill the economic skies, 

and they will briefly rain gold. When downpours of that sort 
occur, reach for a bucket.”                                    Warren Buffett 
The battle with COVID-19 rages on, and the headlines continue to get worse. 
The number of new cases and deaths continues to grow. Individuals and com-
panies are hurting, with even an iconic company like The Cheesecake Factory 
telling landlords they won’t be able to make their rent payments for April. 
This current situation is a human crisis, and there is no way to put a value on 
the lives that have been lost. However, we will get past this pandemic, as 
we’ve gotten past every other crisis, and we will see better times in the future. 
As Warren Buffett stated, when clouds are dark, that could spell opportunity 
for longer-term investors.  

We’re already seeing some good news on the horizon. The number of new 
cases may have peaked in Spain and Italy, the epicenter of the outbreak in 
Europe. Here at home, new cases may begin to slow within the next few 
weeks, while Seattle, one of the first major cities in the United States to have 
an outbreak, has reached its peak of new cases. Corporate America is seeing 
major breakthroughs as well, as Johnson & Johnson announced human testing 
on its COVID-19 treatment should start by September, and a vaccine may be 
ready by early next year.  

While we wait for containment measures to take effect and for an ultimate 
cure, the immediate impact to the economy has been devastating. More than 
3.2 million people applied for unemployment benefits last week, more than 
five times the previous record, while US gross domestic product (GDP) is 
expected to take a historic dive. Remember, the economy can stop by either 
pumping the brakes or hitting a tree. Our economy has hit a tree, and the short
- and long-term impacts of this abrupt halt could be felt for a long time to 
come.  

The double-barreled support from the Federal Reserve (Fed) and Washing-
ton’s recent $2 trillion fiscal stimulus plan (CARES Act) won’t fix the root of 
the problem—only doctors and scientists can—but it may help the economy 
restart more quickly once the pandemic subsides. Fed Chair Jerome Powell 
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Wealth Management Midwest: 
Mission & Vision 

Mission 

To inspire our clients to make sound financial 
choices, avoid costly mistakes, and live their best 
financial life. 

Vision 

Our industry needs leadership to move forward 
and be reshaped into a valued and supportive role 
in our clients’ lives.  We will help lead this change 
by committing to always do what we believe is in 
our clients’ best interest.  Our clients must have 
faith that our advice is drawn from our knowledge 
and desire to help them work towards their unique 
goals. 

noted we very well may be in a recession, but this isn’t a typical recession, as our economy started from a strong 
position. The $2 trillion CARES Act, totaling more than 9.3% of GDP, provided an additional boost. For refer-
ence, the 2008 fiscal stimulus plan was 5.5% of GDP, showing just how much larger this plan is than anything 
else we’ve ever seen. These measures may be viewed as a bridge for consumers and small businesses to help 
them get to the other side, and so businesses are positioned to take full advantage when the economy restarts. 
The combined monetary and fiscal policy action may be the catalyst to propel a historic bounce back for our 
economy over the second half of this year. 

World War I took more than 15 million lives, only to be followed by the pandemic of 1918, which claimed an-
other 50 million. Very few would have expected to see the boom in technological development, economic 
growth, and the stock market that followed during the “Roaring ‘20s.” It is always darkest right before the dawn, 
and our resolve and determination will once again shine through. Longer-term investors may want to consider 
looking for opportunities to invest in an eventual market recovery, as stocks are in the zone where adding to eq-
uity exposure could be quite beneficial. Or as Warren Buffett would say, they better get their buckets ready.  

I want to thank you for working with our office. It is times like these that me and my entire team thanks and ap-
preciates your patience, courage and our wonderful business and personal relationship. I have been on the phone 
non-stop with many of you and am encouraged by your optimism and spirit that things will get better. This is an 
unprecedented time and I want you to know that I am confident we will get through this. If you have any ques-
tions or concerns, I encourage you to contact me, I am just a phone call or email away. 

Let’s stay healthy and positive. 

Sincerely, 

 

 

David E Purdy 

 

Important information: This material is for general information only and is not intended to provide specific advice 
or recommendations for any individual. There is no assurance that the views or strategies discussed are suitable for 
all investors or will yield positive outcomes. Investing involves risks including possible loss of principal. Any eco-
nomic forecasts set forth may not develop as predicted and are subject to change. References to markets, asset clas-
ses, and sectors are generally regarding the corresponding market index. Indexes are unmanaged statistical com-
posites and cannot be invested into directly. Index performance is not indicative of the performance of any invest-
ment and do not reflect fees, expenses, or sales charges. All performance referenced is historical and is no guaran-
tee of future results. 

All data is provided as of April 1, 2020. This Research material was prepared by LPL Financial, LLC. All infor-
mation is believed to be from reliable sources; however LPL Financial makes no representation as to its com-
pleteness or accuracy. 
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Special message from Lori  

To all of our retired/senior clients! 

Here to help!  

During this time of the Coronavirus and 

social distancing, I am happy to run 

any special errands for you so you 

don’t have to leave your home, this 

could be a trip to the grocery store, drug store, hardware 

store, pet store, or anything you may need that I can deliver 

to you. There is no cost for this, I am just glad to help! 

Please call our office (651) 464-2664 and leave a message 

and I will return your call promptly and work out a time that is 

convenient for you. Your safety is our number one concern! 



Are you concerned about applying for Medicare? Would you like to learn exactly 

how Medicare works and what the current plan options are? Are you enrolled in 

Medicare and really don’t understand it? We have you covered with our Medicare 

concierge service! There is no cost for this and we don’t offer Medicare insurance 

supplements or product sales of any kind.  This is truly a value add convenience for 

being a client of ours.  Don’t lose sleep over anything having to do with Medicare, 

contact Kayla today to learn more about this value added service (651)-464-2664. 

Complimentary Medicare Concierge Service! 

Your personal health 

is our number one 

concern. With every-

thing that is going on 

right now with the 

Coronavirus, we are 

not having clients in 

the office for in per-

son meetings. With that being said, 

we are still working in the office and 

are available by phone or email. 

Our office hours have adjusted to 

8:30am – 3:00pm during this time.  

Please don’t hesitate to reach out 

to us with any questions or con-

cerns. We are always here to help 

you! 

Office News From Daniel le  
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Economy/Market Update Client Event 

Featuring Ryan Detrick 

Thursday May 14, 2020 Location:  TBA 

We are proud to announce that our May Client Event will fea-
ture Ryan Detrick! Ryan is coming from Charlotte, NC to 
speak at our event. It has taken over a year to get Ryan to 
our event and you surely don’t want to miss it!  

As Vice President, Senior Market Strategist, Ryan Detrick is a 
member of the LPL Financial Research tactical asset alloca-

tion committee, responsible for directly impacting the portfolio decision-
making process, as well as a member of the market insights team, develop-
ing and articulating equity and general market strategy. In this role, he is a 
frequent presenter to clients, industry peers, and has been a common 
guest on CNBC, Fox Business, and Bloomberg Television and has been 
quoted in outlets such as The Wall Street Journal, BusinessWeek, USA To-
day, Reuters, the Associated Press, and others.  

CARES Act Waives Required 

Minimum Distributions 

From IRA Accounts for 2020! 
Waiver of RMDs—How the new rules will work.  
We saw this in 2009, and now here again Con-
gress has provided relief by allowing all RMDs 
due in 2020 to be waived. You don't have to 
take them, which in turn will reduce your 2020 
tax bill. 

Who can qualify? Anyone with an RMD due in 
2020 from an IRA, company plan — like your 
401(k) or 403(b) plan— qualifies, including 
beneficiaries, and including those who turned 
age 70 1/2 in 2019 and had to take their first 
RMD by April 1, 2020. Please reach out to me 
to stop your 2020 RMD if you want to.  Kayla 
(651) 464-2664 or kayla.hauble@lpl.com 

Source: IRS.GOV 2020                                                          

mailto:kayla.hauble@lpl.com


From the desk of Dave Purdy: 

Advice on lending money to family members 

Financial advisors don’t always agree, but when it comes to lending money to family, 

there’s consensus: Tread carefully. 

If an adult child needs help buying a first home or has a promising business idea, a 

family loan can be a fast and convenient option. But there’s a risk of drama down the 

road. 

Here are tips for lending and borrowing money among relatives. 

Pros and cons of family loans 

There are advantages of a family loan for a borrower: no credit check, low or no in-

terest and flexible payback terms. It can also be a way to help young adults learn 

about financial responsibility. 

But loans can be uncomfortable for both the giver and receiver. If you’re the family 

ATM, you may have trouble saying “no” and thus jeopardize your own finances. If 

you’re the one asking family for money, you may feel a sense of obligation over pay-

ments that strain the relationship. 

Before loaning money,  consider the impact on your own goals, such as retirement. And while your 

loved one may have every intention of paying you back, be sure you can afford to part with the 

money if things go south. 

Family loans may also come with tax considerations, whether the lender charges interest or not. 

Charge zero interest, and you may face a gift tax; a borrower who receives a gift may have to re-

port it as taxable income. Tack on an interest charge and you must follow IRS-specified guidelines 

for the rate you charge and report it as income. 

Borrowers: Exhaust other options first 

When weighing the pros and cons of a family loan, also consider alternative options, including a 

personal loan borrowed from a bank, credit union or online lender that can be used for any pur-

pose. 

Personal loans from credit unions and online lenders typically have more flexible qualification re-

quirements than a bank loan. Taking out a personal loan co-signed by a family member who has 

good credit may require more disciplined payback than borrowing directly from the relative, and 

paying it back can build your credit score. Bear in mind that not repaying a co-signed loan can ruin 

your loved one’s credit as well as your own, and he or she will have to repay it if you cannot. 

Lenders: Assess the reason for the request 

If you are lending the money, try to set your emotions aside and look at the reason for the loan. Has 

your family member been rejected by banks and other lenders? If so, why? Will your loan help pro-

mote good financial decisions? 

“Good” reasons for a loan could include buying a house or starting a business, while “bad” reasons 

could be paying credit card or gambling debt. 

Spell out terms 

One way to avoid future problems is to use a family loan agreement. Signing a promissory note with 

the family members involved and getting it notarized may seem impersonal, but it can prevent hurt 

feelings and disputes. 

The key to smooth repayment is making sure the family member making the loan clearly spells out 

the loan terms. That includes defining when the loan should be repaid, whether it’s due in fixed in-

stallments or a lump-sum payment, and what happens if the borrower has trouble with repayments. 

Source: Nerdwallet.com 2020 
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https://apnews.com/80d47caee99d46dda7de7341b78c5013/Liz-Weston:-How-to-stop-being-the-family-ATM?utm_campaign=ct_prod&utm_source=ap&utm_medium=mpsyn
https://www.nerdwallet.com/blog/taxes/gift-tax-rate/
https://www.nerdwallet.com/blog/loans/personal-loan-bank-credit-union/


Food for Thought From the Desk of Chad Olson, President/Operations Manager: 

Coronavirus Impact: 
6 Things We Know For Sure About The Road Ahead 

There are a few things we can predict with relative certainty, even in this 
period of great uncertainty. As the world continues to wrestle with the hu-
man costs and financial consequences of the coronavirus, below are six 
things you can expect to see in the weeks and months ahead. 

1. Historically, viruses run their course. While much of the lost production 
and consumption will bounce back, first, the disease must be controlled. 
That requires everyone to do their part in helping to reduce viral spread by 
following federal, state and local government recommendations and man-
dates. 

2. Markets react swiftly to new information. This means investors should prepare themselves for 
big swings in the market in either direction. As the market swings higher or lower, remember 
to think about your portfolio in percentages rather than points or dollars, and in the proper 
historic context. For example, a 1,000 point move in the Dow doesn’t have the same impact 
when the index is at 20,000 or above, as it did when it hovered around 10,000.   

3. Governments and central banks will likely step in to prevent particular financial difficulties 
from spreading throughout the economy. Central banks and the Federal Reserve (“Fed”) 
have cut rates and infused banks with cash. State and federal governments will likely adjust 
laws and rules to prevent bankruptcies related to the virus and various economic stimulus 
packages will be proposed and enacted to help industries at risk. 

4. Investors should be prepared for price spikes or declines in the availability of certain 
goods. Expect some goods to jump in price as supply shrinks but demand holds steady. For 
instance, earlier this year we saw garlic prices surge as Chinese suppliers weren’t able to ex-
port enough. Goods tied to a broad set of economic activity, such as oil, remain under pres-
sure as demand has declined. 

5. Global economic growth is likely to slow. Measures to prevent the spread of the virus gener-
ally slow economic growth. If the virus continues to spread to other countries, economic con-
sequences will likely expand with it. 

6. Work stoppages won’t last forever. A key factor in the economic recovery will be the pace at 
which workers return to work and production ramps up. We saw factory production stall in 
China early this year as workers were sent home, creating a shortage of workers in the sup-
ply chain. That can also lead to a shortage of parts and inventory, which has a global impact 
on the markets. We’re seeing China gradually come back online from a manufacturing and 
shipping perspective, which will help resupply depleted inventories of warehoused goods in 
the U.S. in the coming weeks. 

                                                                                                     Source: Ron Carson CWM 2020 

Follow Us 

Find Us Like Us 
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wealthmanagementmidwest.com 

https://wealthmanagementmidwest.com/
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 From the desk of Dave Purdy: 

During Challenging and Uncertain Times 
Without question, we presently find ourselves in challenging and uncer-
tain times. In times like these, we all long for stability, predictability, and 
structure. Unfortunately, a volatile market and an ongoing global pan-
demic are currently working in tandem to ensure the very opposite. 

In these unusual and uncertain days, we can panic and allow our feelings 
of worry and anxiety to overwhelm us – or we can be proactive. We can 
take steps to care for ourselves and for those we love, and to protect the 

most vulnerable among us. In doing so, we will find strength and peace, and reason to 
remain optimistic. 

Of course, what this means will be different for each and every one of us. We will all 
have to find our own calm in the storm – our own way of maintaining peace and 
productivity in these turbulent times. For me personally, it means: 

 Focusing on self-care: Regular exercise, restful sleep and a healthy diet are essen-
tial to feeling my best – and when I feel my best, I am able to truly be present and 
be there for those who love and depend on me. 

 Realizing which things are in my control – and which things aren’t: Allowing the 
things I can’t control only creates anxiety that keeps me from focusing on what 
I can control. It’s counterproductive and leaves me spinning my wheels. Remember-
ing what I can control allows me to direct my time and energy toward positive, im-
pactful change and real results. 

 Thinking less of myself, and more of others: This is good advice not only in this time 
of uncertainty, but throughout all of life. When we step outside of ourselves and ask 
what we can to do make the lives of others better, we all benefit. There is more op-
portunity to do this now than ever before – instead of simply wishing for a differ-
ence, we should be the difference. 

 Shifting my perspective: I can focus on fear, on the negative, and on the unknown– 
or I can focus on the positive and the good that’s right in front of me. I can choose 
to dwell on all of the “what-ifs,” or I can be realistic about how I can work with 
“what is” and make the best of it. I can choose to worry about the future, or I can 
choose to focus on doing what I can today to make the future better. 

 Focus less on loss, and more on opportunity: In these uncertain and unsettling 
times, it can be easy to focus on what we’ve lost – or what we might lose – financial-
ly, personally, and otherwise. That’s understandable. In the long run though, it’s al-
so unhelpful. Instead of lamenting our losses, we can look for our opportunities – 
both present opportunities, and opportunities that we might be able to create. Doing 
so will help us to overcome our feelings of loss, and work toward building a better 
future and a brighter next chapter. 

Although we find ourselves in the midst of uncertain times, we have weathered uncer-
tain times before. Always, we come out stronger together – and this time will be no dif-
ferent. At our office, we’re here for you. It is our hope and our mission to be a safe har-
bor in the midst of a tumultuous storm. If you have questions and concerns that we 
can help with, we’re here for you. Today, and every day, we wish you and your family 
continued good health and happiness, knowing that together, we can look forward to 

brighter days ahead. 
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A fun cake to celebrate my birthday! My Niece, Carmody, age 8 

made me this, to resemble our dog Lily.  The first couple of weeks 

of spring sure have been a different one.  I have been taking ad-

vantage of some family time with lots of walks, playing board games 

and doing some deep house cleaning.  I’m so thankful for all the 

good friends and family in my life.   Wishing you and your family a 

great spring and stay well! K
a

y
la
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a
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b
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I hope everyone is well and enjoying some fresh spring air as 

we all deal with some very challenging times.  Like everyone, 

my family has been spending a lot of time together, playing 

games, cooking, home schooling, and working outside as 

the weather has warmed up.  Both of my daughters have 

been out of school since the end of February because we 

took a vacation, then the week we returned it was spring 

break in Stillwater schools, and since then the schools have 

been closed.  It has been fun to have so much time togeth-

er, but also difficult for the kids to not be able to play with 

friends and go to school.  I have been working some days 

from home and very fortunate that our technology has al-

lowed for us to continue to communicate with all of you and 

manage your investments.  We feel blessed to have such 

wonderful relationships with our clients.  Please reach out if 

there is anything we can do to help. 



20 N. Lake Street, Suite 310 

Forest Lake, MN  55025 

651-464-2664 

“ I N D E P E N D E N T  A N D  P R O U D  O F  I T ! ”  

Award based on 10 objective criteria associ-
ated with providing quality services to cli-
ents such as credentials, experience, and 
assets under management among other fac-
tors. Wealth managers do not pay a fee to 
be considered or placed on the final list of 
2012, 2013, 2014, 2015, 2016, 2017, 2018, 
2019, 2020 Five Star Wealth Managers. 

Need Financial Planning? 

Contact us about our Five Step 

Financial Planning Process. 

1. We help you get financially organized.  

All of your information will be organized 

and understood. 

2. We will help you identify what your 

goals, priorities and concerns are when it 

comes to your finances. 

3. We review your current financial situa-

tion along with your goals and develop a 

plan for working towards those things 

that are most important to you.  

4. We assist you in implementing the plan.  

5. We review and update you with an annu-

al progress report.  We will review any 

changes in goals and objectives, and 

analyze your investments with the goal 

to make sure your plan is on course.     


