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As I see it—Fall 2019 
Summer has turned to fall, and there’s already a little chill in the air. Three-quarters 
of the year is behind us now, and both stock and bond markets have had a strong 
year so far, although we expect to see regular—but normal— bouts of volatility as 
we progress through the fourth quarter. In its first week October has lived up to its 
reputation as a volatile month, but it’s important to keep in mind that October actual-
ly has been the third strongest month on average for the S&P 500 Index for the past 
20 years. There are several key factors to watch the rest of the year as the weather 
continues to cool and end-of-the year activities heat up. 

Trade and impeachment have garnered a lot of the headlines recently, but behind the 
scenes the U.S. economy has remained resilient. Economic data has been increasing-
ly beating expectations. The most recent data points to third-quarter economic 
growth that’s consistent with the long-term trend of the current expansion, which is 
now more than a decade long.  

Trade headlines have improved in recent weeks. U.S. and China negotiators are 
scheduled to meet October 10, and the Chinese recently began purchasing U.S. soy-
beans and pork products again. Reports that the United States would curb U.S. in-
vestment in China surfaced and were quickly refuted by the White House. Finally, 
with the 70th anniversary of the People’s Republic of China behind us, China’s lead-
ership may be in a better position to strike some sort of a trade deal. Even a limited 
agreement could help shore up business and investor confidence. 

While the impeachment process will receive a lot of press attention, it is not ex-
pected to have much impact on the economy or markets. The main risk is that the 
political discourse may harm investor confidence.  

Recession fears have heightened recently following a soft September report on U.S. 
manufacturing from the Institute for Supply Management. Domestic manufacturers 
continue to struggle with slowing international growth, tariffs, and a strong U.S. dol-
lar. It’s important to note, however, that manufacturing comprises just 12% of the 
U.S. economy based on gross domestic product, while consumer spending contrib-
utes nearly 70%. U.S. consumer spending remains in good shape with low unem-
ployment and rising wages.  

Overall, fundamentals for the U.S. economy remain favorable despite trade uncer-
tainty and increasing political risk in Washington, D.C. U.S. economic data has been 
exceeding expectations, and consumers continue to benefit from a solid labor mar-
ket. With further progress on trade possible in the months ahead and more Federal 

WEALTH MANAGEMENT MI DWEST,  I N C  



Page 2 
       Quarterly Investment Newsletter—Fall 2019 

As I See It-Continued From Page 1 

Reserve rate cuts anticipated, this bull market 
may have room to run.  

A final word of caution: The biggest portfolio 
mistakes in recent years have been from investors 
who think the stock market and their political 
views are closely related. U.S. stocks have done 
well under President Trump, just as they did well 
under President Obama. When looking at your 
portfolio, keep your focus on the plan, not the 
politics.  

As always, if you have any questions or concerns, 
I encourage you to contact me, I am just a phone 
call or email away. 

Let’s make it a great quarter. 

                                                                                                                                                                                                                                                             

David E Purdy 

Important Information: The opinions voiced in this 
material are for general information only and are 
not intended to provide specific advice or recommen-
dations for any individual security. To determine 
which investment(s) may be appropriate for you, 
consult your financial advisor prior to investing. 

All performance referenced is historical and is no 
guarantee of future results. All indexes are unman-
aged and cannot be invested into directly. Unman-
aged index returns do not reflect fees, expenses, or 
sales charges. Index performance is not indicative of 
the performance of any investment. 

Economic forecasts set forth may not develop as pre-
dicted. 

All data is provided as of October 1, 2019. Investing 
involves risks including possible loss of principal. No 
investment strategy or risk management technique 
can guarantee return or eliminate risk in all market 
environments. 

This Research material was prepared by LPL Finan-
cial, LLC. All information is believed to be from reli-
able sources; however LPL Financial makes no rep-
resentation as to its completeness or accuracy. 
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Please contact me with any change 

in your mailing address or phone 

number for the upcoming winter 

months. If you have access to the 

internet while away for the winter, 

you have the option to “turn off” US mail paper cop-

ies of your statements and review your account infor-

mation online.  Yes, it’s that easy!  

Please contact me at 651-464-2664 or by email at 

danielle.urman@lpl.com to learn more. 

Office News 

From Daniel le  

In early July, we celebrated Chad Olson’s 25 th anni-

versary of working with Wealth Management Mid-

west. We all enjoyed a celebratory lunch at North 

Oaks Golf Club. Congratulations and thank you Chad 

for all of your hard work, support and guidance in 

making Wealth Management Midwest a top invest-

ment planning firm.  

mailto:danielle.urman@lpl.com
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Are you concerned about applying for Medi-
care? Would you like to learn exactly how Medi-
care works and what the current plan options 
are? Are you enrolled in Medicare and really 
don’t understand it? Introducing our new Medi-
care concierge service! There is no cost for this 
and we don’t offer Medicare insurance supple-
ments or product sales of any kind.  This is truly a value add 
convenience for being a client of ours.  Don’t lose sleep over 
anything having to do with Medicare, contact Kayla today to 
learn more about this new value added service (651)-464-2664. 

Introducing our new complimentary 
Medicare concierge service! 

Mark Your Calendars 

Annual Holiday 

Open House 

Location:  Purdy Residence 

Forest Lake, MN 

Friday, December 6, 2019 

2:00-6:00 pm 

Food for Thought From the Desk of Chad Olson, President/Operations Manager: 

Still confused about tariffs? 

The United States and China have resumed trade talks, but it could be a while before 

things settle - and all tariffs may not be removed even if talks are successful. Since, 

there is a lot of misinformation floating around about tariffs; I want to review the basics. 

When the United States puts tariffs on Chinese goods, China does not pay the tariff. 

American companies that import goods from China pay the tariffs. These companies 

may absorb the cost or pass the cost on to consumers by raising prices. 

In some cases, manufacturers of complementary goods have raised the prices on items which aren’t 

subject to tariffs. (Complementary goods are products typically sold together like flashlights and batter-

ies, printers and ink cartridges, or washers and dryers.) 

Greg Rosalsky of Planet Money reported on tariff research from the Becker Friedman Institute for Eco-
nomics at The University of Chicago reported the phenomenon.  

Rosalsky wrote, 

“In early 2018...the Trump administration implemented tariffs on washing machines imported from all 

over the world. It's a 20 percent tariff on the first 1.2 million washing machines sold a year and a 50 per-

cent tariff on every one after that...New washing machines in America got about 12 percent more ex-

pensive...dryers also got more expensive even though they weren't subject to the tariff. That's because 

washers and dryers...are typically bought at the same time...so the full effect of tariffs on prices is only 

visible after factoring in the price of the complementary good - dryers." 

When it happens in reverse and China puts tariffs on the United States, the United States does not pay 

the tariff. Chinese companies importing the goods from the United States pay the tariff, and which may 

cause Chinese companies to buy goods from countries that are not assessed tariffs. Reuters reported, 

“American farmers have been among the hardest hit so far. China is the top market for many of their 

biggest crops and Beijing hit those crops with retaliatory tariffs...The single biggest agricultural export 

from the United States are soybean sales, most of which went to China before the trade war.” 

So, when you boil it down, American companies and consumers are paying U.S. tariffs on Chinese 

goods. Chinese companies and consumers are paying Chinese tariffs on U.S. goods. Companies in both 

nations may be looking for alternative suppliers so they can keep prices low.  

Source: Becker Friedman Institute  
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From the desk of Dave Purdy: 
The wisest choice 

I’ve enjoyed this parable many times over the years. It was adapted from one of the most 

famous short stories from German writer and 1972 Nobel Prize winner Heinrich Boll. It’s one 

story with many little lessons that mean different things to all kinds of people. Even if you’ve 

read it before, it’s worth another review. Maybe you’re in a different stage of life than the 

last time you read it or perhaps something new will resonate with you this time around. 

An American businessman took a vacation to a small coastal Mexican village on doctor’s 

orders. 

Unable to sleep after an urgent phone call from the office the first morning, he walked out 

to the pier to clear his head. A small boat with just one fisherman had docked, and inside 

the boat were several large yellowfin tuna. The American complimented the Mexican on 

the quality of the fish. 

“How long did it take you to catch them?” the American asked. 

“Only a little while,” the Mexican replied, in surprisingly good English. 

“Why don’t you stay out longer and catch more fish?” the American then asked. 

“I have enough to support my family and give a few to friends,” the Mexican said, as he unloaded 

them into a basket. 

“But…what do you do with the rest of your time?” the American asked curiously. 

The Mexican looked up and smiled. “I sleep late, fish a little, play with my children, take a siesta with 

my wife Julia, and stroll into the village each evening, where I sip wine and play guitar with my ami-

gos. I have a full and busy life, señor.” 

The American laughed and stood tall. “Sir, I’m a Harvard M.B.A. and can help you. You should spend 

more time fishing, and with the proceeds, buy a bigger boat. In no time, you could buy several boats 

with the increased haul. Eventually, you would have a fleet of fishing boats.” 

He continued, “Instead of selling your catch to a middleman, you would sell directly to the consumers, 

and one day open your own cannery. You would control the product, processing and distribution. 

You would need to leave this small coastal fishing village, of course, and move to Mexico City, then to 

Los Angeles, and ultimately New York City, where you would run your expanding enterprise with prop-

er management.” 

The Mexican fisherman asked, “But señor, how long will all this take?” 

The American replied “15-20 years. 25 tops.” 

“But what then, señor?” 

The American laughed and said, “That’s the best part. When the time is right, you would announce an 

IPO and sell your company stock to the public and become very rich. You would make millions.” 

“Millions, señor? Then what?” 

“Then you would retire and move to a small coastal fishing village, where you would sleep late, fish a 

little, play with your kids, take a siesta with your wife, and stroll to the village in the evenings where you 

could sip wine and play your guitar with your amigos…” 

What it means for you 

Take a cue from the wise fisherman. He knew what really mattered in life. 

Think about your current life situation: What’s important to you right now? Has it changed in the past 
few years? What changes can you make to have an outlook that’s more like the fisherman and less 
like the businessman? 
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Wealth Management Midwest: 
Mission & Vision 

Mission 

To inspire our clients to make sound financial 
choices, avoid costly mistakes, and live their 
best financial life. 

Vision 

Our industry needs leadership to move for-
ward and be reshaped into a valued and sup-
portive role in our clients’ lives.  We will help 
lead this change by committing to always do 
what we believe is in our clients’ best inter-
est.  Our clients must have faith that our ad-
vice is drawn from our knowledge and desire 
to help them work towards their unique 
goals. 

Getting Unstuck: How to Shake Off the Shackles and Move Forward Freely in 
your Personal and/or Business Life: 

Being stuck is not an absolute condition. We all have our personal crosses to bear. There are many ways 

for us to feel trapped or stuck, and the barriers that imprison us are almost always self-imposed. Feeling 

stuck is a mindset. It prevents us from taking action and it paralyzes us from moving forward. Yet, the 

choice between remaining stuck and moving forward will always be ours. 

Being stuck is a symptom, not a cause. When you think about it closely, isn't being stuck a symptom, or 

an indicator, of a deeper fundamental conflict? This is a leading question, because here's what I see: 

Stuckness is often a clue that a deeper issue is at play. And to get to the heart of the matter and get un-

stuck, you’ll need to peel back the onion to uncover what the real puzzle might be. 

10 States of Stuckness 

Not only is the state of being stuck not the core issue that must be resolved, it's also not a one-size-fits-

all condition. For the purposes of this article, I've identified 10 "states of stuckness" that seem to be the 

most common among people: 

1. Stuck in your perceptions. Very, very often the problem is not the problem. The problem is your per-

ception of the problem. Shift your perception and problems become opportunities. For example, what 

if you stopped perceiving that your stuckness is a bad thing? What if being stuck is simply a clue tell-

ing you that now is a brilliant moment for you to change and begin doing things differently? 

2. Stuck in your skills. It's never too late to update and upgrade your knowledge and skills. And there's 

no better way to take a proactive approach to self-advancement.  

3. Stuck in your inaction. Action by its definition is movement, and being stuck is the lack of movement, 

so it’s more accurate to say you’re stuck in inaction. Procrastination and passivity never work. Get up 

and do something—even the smallest action leads to progress. 

4. Stuck in your habits. A few years back, a survey was done where 80% of respondents admitted to be-

ing stuck in a routine. Routines are helpful…up to a point. But, where is that point? How would you 

assess (instinctively) your current routines? Are they helpful or limiting? 

5. Stuck in your (lack of) accountability. When you don't hold yourself accountable, you are basically 

Continued on page 6 

Purdy Pup News 

Gnatt earned his Crazy 
Silver title to become, 
for this barn event, the 
country’s top titled 
Manchester Terrier. 

Gibson started barn 
hunting this summer 
and has already earned 
his first two titles and 
several large ribbons. 
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saying you can't count on yourself. Remind yourself daily what you're responsible for, and make sure 

that your principles and commitments are reflected in your words and actions. 

6. Stuck in your excuses. Excuses put you deeper in the hole. When you lie to yourself and others, it's 

hard to excel at anything else. The majority of failures come from people who have the habit of mak-

ing excuses. No more excuses—it's time to change. Remember how capable you are. Stop deceiving 

yourself.  

7. Stuck in your shame. Toxic shame is a painful emotion. Many of us are quietly plagued by a nagging 

sense of being flawed or defective. We secretly believe that we're a failure, which stifles our energy, 

cramps our freedom, and prevents us from being ourselves. 

Bringing shame into the open gives it an opportunity to heal. Keeping it hidden permits it to operate 

in secret, destructive ways. Becoming mindful of the shame that operates inside us can be a power-

ful way to bring this private emotion to light, take away its power, and help us move forward in our 

lives in a more free and empowered way. (Important note: If you find that you are unable to change 

unhealthy thought patterns regardless of what you try, consider consulting a mental health profes-

sional to help you figure out why you are stuck, and to find ways to get unstuck. Sometimes asking 

for help can be the most hopeful and powerful step you can take.) 

8. Stuck in your limiting beliefs. Limiting beliefs are simply ways that our mind convinces us of some-

thing that isn't really true. These inaccurate thoughts are usually used to reinforce negative thinking 

or emotions—telling ourselves things that sound rational and accurate, but really only serve to keep 

us feeling bad about ourselves. Ending limiting beliefs takes patience. It starts with self-awareness of 

when your limiting beliefs intrude on your thinking. And it continues with refuting the negative think-

ing over and over again until the limiting beliefs slowly recede and are replaced with more balanced, 

rational thinking. 

9. Stuck in your past. It's impossible to have a good day if you're still thinking and worrying about yester-

day. The past doesn't define who your best self is today. Whatever you've encountered or experi-

enced in the past is not your destiny. You can't undo the past, but you can choose to find peace. For-

giving yourself or others is a way to let go and move on. 

10. Stuck in your comparisons. Unless you know the heart and mind and circumstances of those you 

compare yourself with—which you can’t—comparisons are a waste of time. Compare yourself to 

where you started. That will give you a sense of how far you've come. Compare yourself to where 

you're headed if you want to course correct your direction. Leave others out of it. 

These are just some of the ways that we can get stuck. There are many more, for instance: You're your 

own worst enemy; you're waiting for the starting bell; you keep doing what you always have done and ex-

pect different results; you stop making plans; you avoid problems; you give up control; you're never pre-

sent; you never take risks…and so on and so forth ad infinitum. 

The Hidden Benefit of Feeling Stuck 

At one time or another, every one of us will feel stuck, whether it's in our career, in a toxic relationship, or 

generally in life. 

And there's a hidden benefit to being stuck. Like a canary in a coalmine, feeling stuck can be a life clue 

that it’s time to make some changes in your behavior, routines, and habits. 

Although it rarely feels good to be stuck, we always have choices. In this regard, getting stuck is not the 

problem. Staying stuck is. 

Source: Chris Holman 2019 

Getting Unstuck continued from page 5 
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Danielle Urman 

Happy Fall everyone! I always enjoy this time of year 
getting some extra time to spend with my family and 
friends. It seems like there is always fun things going 
on. In the middle of August I 
attended my first LPL Focus 
conference which was abso-
lutely great! I loved seeing 
what San Diego was like and 
of course the weather was per-
fect every day. It was a great 
experience. This is a picture of 
me while I was down there on 
my first day. I’ve been soaking 
up all the fall days going to a 
corn maze and an apple or-
chard. I wish you all the best! 

Personal Notes 

Chad Olson 

I hope everyone enjoyed the summer!  It seemed to pass quickly, but we 

definitely had fun and enjoyed being outside when the weather was 

nice.  We took our daughters to the Crystal Caves in Spring Valley, Wiscon-

sin for a quick day trip. It was very interesting and they seemed to really 

enjoy it.  I just returned from a conference in Boston, where I attended the 

“Fearless Investing Summit”, with top speakers from across the country 

discussing cutting edge technology and utilizing evidence-based invest-

ing.  I think the highlight of our summer was one evening when we spotted 

4 hot air balloons in the distance.  It was especially fun for our daughters, Brielle and Aria, to watch 

the beautiful, colorful balloons get closer and closer to the ground, one flying directly over our house 

and landing in our yard, and the others in the yards of our neighbors.   

Dave Purdy 

Lori has been busy showing Gibson, our Cocker Spaniel, and Gnatt our Manchester terrier in Barn 
Hunt. Both of them enjoy the sport and have been having a successful ribbon-winning streak. I must say 
the terrier can be more than a handful at times! I was able to continue my annual Black Hills motorcycle 
trip with my brothers, nephew and great friend Donovan in August. Unlike last year’s three days of rain, 
the weather was absolutely fantastic this trip, sunny and cool. If you have never seen the Black Hills it’s 
a must do trip. I went to Charlotte, NC for a business conference attending several sessions having to do 
with the markets and economy, I was impressed with Charlotte, it is a city bustling with activity. In late 
September, Lori and I went to New York City, what a hoot! We went to visit my Aunt and Uncle on the 
Purdy side of the family. We stayed with them at their beautiful place in Manhattan and we were on the 
go the entire time. We enjoyed the Play It Loud, Instruments of Rock & Roll exhibit at the MET Muse-

um where The Beatles, Led Zeppelin, The Who, Jimi Hendrix, The Rolling Stones, Eric Clapton, Van Halen  and many others 
had their original prize guitars in glass cases accompanied with detailed information and the instrument 
history. Being a guitar player, this was just the ultimate! We also had breakfast at “Tom’s Restaurant” 
from the Jerry Seinfeld Show, and enjoyed attending the live “NBC Today Show” at Rockefeller Center. 
NYC is a fantastic place to visit; special thanks go out to my Uncle Peter and Aunt Susan for making the 
trip unforgettable. To wrap up our travel year this fall, Lori will be judging a dog show in Montana and I 
will attend an investment workshop in Chicago! I want to wish everyone a great fall! 

Kayla Hauble 

This late summer, early fall 
has been a pretty fun and a 
memorable time!  In early 
August Ben and I traveled to 
the Apostle islands and 
spent a long weekend boat-
ing, checking out the sites, 
and tossed in a line once or 
twice, but sorry, no fish pic-
ture to show you all.  In late 
August, my niece Aria cele-
brated her 1st birthday; it 
was something I will truly 

never forget! This picture is with my sister Kerstin, 
Aria and my Mom Elaine celebrating my Mom’s birth-
day! We had tea in the gardens at Panola Valley, it 
was a wonderful time! I hope everyone has a fun 
and memorable fall season!  
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“ I N D E P E N D E N T  A N D  P R O U D  O F  I T ! ”  

Award based on 10 objective criteria asso-
ciated with providing quality services to 
clients such as credentials, experience, and 
assets under management among other 
factors. Wealth managers do not pay a fee 
to be considered or placed on the final list 
of 2012, 2013, 2014, 2015, 2016, 2017, 
2018, 2019 Five Star Wealth Managers. 

Need Financial Planning? 

Contact us about our Five Step 

Financial Planning Process. 

1. We help you get financially organized.  

All of your information will be organized 

and understood. 

2. We will help you identify what your 

goals, priorities and concerns are when it 

comes to your finances. 

3. We review your current financial situa-

tion along with your goals and develop a 

plan for working towards those things 

that are most important to you.  

4. We assist you in implementing the plan.  

5. We review and update you with an annu-

al progress report.  We will review any 

changes in goals and objectives, and 

analyze your investments with the goal 

to make sure your plan is on course.     

Not receiving our Weekly Market Update? 
Contact Danielle at danielle.urman@lpl.com 

to be added to our email list. 

“Anybody can make money, however, 

not everyone can save money.” 

Frank Simon 


