
This has clearly been a challenging year for households. Stocks and bonds are 

both down significantly. Elevated food and gas prices continue to stretch 

budgets, and higher interest rates have increased borrowing costs. But I con-

tinue to see signs that the worst may be behind us. Gas prices are falling. In-

flation pressures stemming from supply chain disruptions are easing. And the 

Federal Reserve (Fed) has taken these price increases seriously and is doing 

its job by raising short-term interest rates. While the Fed may still gradually 

increase rates throughout this year, it has already done a lot even as asset pric-

es have come under increasing pressure. 

As the third quarter comes to an end, it’s admittedly difficult to be optimistic 

about stock and bond markets right now. The most recent quarter saw both 

stocks and bond prices fall in tandem again. The negative returns for both 

markets were the third consecutive quarterly declines for stocks and bonds. 

Of the 187 quarters since 1976, there has never been a period that has seen 

negative quarterly returns for both stocks and bonds three quarters in a row. 

Said another way, this is the longest period since 1976 that bonds haven’t 

played the traditional role in portfolios by offsetting losses in the stock mar-

ket. 

So why own bonds at all? The value proposition for core bonds is that they 

tend to provide liquidity, diversification, and positive total returns to portfoli-

os. Unfortunately, none of those values is 100% certain all the time. Like all 

markets, fixed income investing involves risks and, at times, negative returns. 

However, despite the historically poor start to the year, I think the value prop-

osition for core bonds has actually improved recently. Investing is a forward-

looking exercise and with the move higher in yields that has already taken 

place this year, I believe now could be as good as it’s been in quite some time 

for core bonds. Starting yields on most fixed income asset classes are hover-

ing around the highest yields we’ve seen in over a decade. So I don’t think 

now is the time to abandon your existing allocation to bonds and in fact, it 

could be worth a look for those investors underinvested in bonds. 

I acknowledge how difficult it is to stay invested during these bouts of market 

volatility. But markets have already priced in a lot of bad news, and I think 

we are closer to the end of this negative cycle than the beginning. Potential 
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catalysts for a rebound in the near-term include third quarter 

earnings season, midterm elections, tailwinds from a seasonal-

ly strong fourth quarter historically, and the Fed possibly sig-

naling a pause in rate hikes by year-end. While there may be 

continued volatility in the near-term, I believe the surest path 

forward remains to stay true to your existing financial plan. 

Remember, no matter how old you are, and especially during 

these times. ----"Make a conscious effort to surround yourself 

with positive, nourishing, and uplifting people - people who 

believe in you, encourage you to go after your dreams, and 

applaud your victories." 

Thank you for your continued support, I am grateful for our 

relationship. Let’s stay healthy and positive, and please con-

tact me if you have questions. 

Sincerely, 

 

 

David Purdy 

 

Important Information. This material is for general information 

only and is not intended to provide specific advice or recommenda-

tions for any individual. There is no assurance that the views or 

strategies discussed are suitable for all investors or will yield posi-

tive outcomes. Investing involves risks including possible loss of 

principal. Any economic forecasts set forth may not develop as 

predicted and are subject to change. References to markets, asset 

classes, and sectors are generally regarding the corresponding mar-

ket index. Indexes are unmanaged statistical composites and cannot 

be invested into directly. Index performance is not indicative of the 

performance of any investment and do not reflect fees, expenses, or 

sales charges. All performance referenced is historical and is no 

guarantee of future results. All data is provided as of October 4, 

2022.Any company names noted herein are for educational purpos-

es only and not an indication of trading intent or a solicitation of 

their products or services. LPL Financial doesn’t provide research 

on individual equities. All index data from FactSet. The Standard 

& Poor’s 500 Index (S&P500) is a capitalization-weighted index of 

500 stocks designed to measure performance of the broad domestic 

economy through changes in the aggregate market value of 500 

stocks representing all major industries. This Research material 

was prepared by LPL Financial, LLC. All information is believed 

to be from reliable sources; however, LPL Financial makes no rep-

resentation as to its completeness or accuracy. Bonds are subject to 

market and interest rate risk if sold prior to maturity. Bond values 

will decline as interest rates rise and bonds are subject to availabil-

ity and change in price. There is no guarantee that a diversified 

portfolio will enhance overall returns or outperform a non-
diversified portfolio. Diversification does not protect against mar-

ket risk. Past performance does not guarantee future results. Asset 

allocation does not ensure a profit or protect against a loss. For a 

list of descriptions of the indexes and economic terms referenced, 

please visit our website at lplresearch.com/definitions. 
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1. Organization: We create order to your 
Financial Life. We strive to make your 
Financial Situation more straightfor-
ward, rather than more complicated.   

2. Accountability: We guide you on your 
Financial Commitments. We encourage 
you to set goals and dreams, and we 
will provide a framework of how to pur-
sue them.  

3. Objectivity: We disclose our resource-
ful and credible insight. We are diligent 
with our decisions, and we provide you 
with options for you that best aligns 
with your situation.   

4. Proactivity: We plan and prepare for 
your future. We assess potential life 
changes and challenges in your future, 
we create an action plan, and then we 
activate it when needed. 

5. Education: We obtain valuable 
knowledge for your position. We pro-
vide credible information that will add 
value to your financial situation and 
goals you have.  

6. Partnership: We build a relationship 
with you to better serve you. We create 
opportunities for you to live your best 
life. We not only value you, but we val-
ue your loved ones, your goals, and 
your achievements.  
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Quote Of  The Quarter 

“No matter how smart you are, or 
how smart you think you are, there 
really is no substitute for experi-
ence in the investment business.” 

----Henry R. Kravis 

http://lplresearch.com/definitions




Food for Thought, From The Desk of Chad Olson: 

Tax Rules When Selling Your Home 

How the gains from the sale of a primary residence are taxed has changed 

in recent years. If you have recently sold your home or are considering doing 

so, you may want to be aware of these new rules. 

Home Sale 

If you owned and lived in your home for two of the last five years before the 

sale, then up to $250,000 of profit may be exempt from federal income tax-

es. If you are married and file a joint return, then it doubles to $500,000. 

To qualify for this exemption, you cannot have excluded the gain on the 

sale of another home within two years of this sale. Please consult a profes-

sional with tax expertise regarding your individual situation. 

This profit would be excluded from your taxable income. In fact, the sale 

may not need to be reported unless you receive a Form 1099-S or do not 

meet the above requirements. 

If you sold your home at a loss, unfortunately, you can't deduct the loss. 

There Are Exceptions 

Even if you do not meet the above requirements, you may qualify for this exclusion: 

 If you receive the house in a divorce settlement 

 If you are able to count short-term absences as time lived in the house 

 If a surviving spouse who has not remarried can count the time that 

the deceased spouse lived in the house. 

The five-year test period can also be suspended for up to ten years in cas-

es where any spouse has served on "qualified official extended duty" as a 

member of the military, foreign service, or federal intelligence agencies. 

Even if you don't pass the five-year rule test, a reduced exclusion may be available if you have 

a change in employment or health, or because of unforeseen circumstances, such as divorce 

or multiple births from a single pregnancy. Please speak with a professional with tax expertise 

regarding your situation.                                                                                                                                                                                                                    

IRS.gov 2022 

This information is not intended to be a substitute for specific individualized tax advice.  We suggest that 

you discuss your specific tax issues with a qualified tax advisor. 
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I want to thank my wife Lori Purdy who helped the Manches-

ter Terrier Rescue Club rescue these two 4-month-old Man-

chester terrier pups from a bad situation in Minnesota and 

drove them close to 250 miles one way to get them to safety 

from Minnesota to Iowa. She said both pups barked like crazy 

the entire way—-The contact in Iowa will place them in a 

good home.  This makes me think of my many mentors and 

personal coaches who have rescued me and helped me be-

come successful. Thanks to everyone in the rescue business! I 

think we have all needed to be rescued at some point in our 

lives from a bad decision or making a bad decision. Glad 

these pups will soon be enjoying the good life! 



From the Desk of Dave Purdy: 

What is the Most Powerful Skill a Person Can Achieve? 

Answer: The Ability to Make Effective Decisions.  

William Shakespeare once stated, “the choices we make, dictate the lives we lead.” You 

make decisions every minute of every day. Whether the decision is as small as you want 

sugar in your coffee, or if it’s bigger, like whether you should continue working or start 

your retirement. In my 34 years of being a licensed financial advisor, I can’t think of any-

thing more important than the ability to make a good decision. Unfortunately, there is very 

little taught about decision making skills. I am grateful to have many mentors that have 

helped and guided me over the years in making good decisions.  There has been extensive 

research on how to make good decisions, and the concepts below will help you recognize 

when and how to make the best decision.  

Below are 5 concepts to be aware of to maximize your confidence in your decisions: 

1) Decision Fatigue: The more decisions you make in a day, the more your decision-

making ability declines. Solution: Be sure to delegate your decisions and limit your options. 

With my biggest decisions, I try to make them in the morning while I am the sharpest.  

2) Probability Bias: People put more weight in what is possible than what is probable. I see this with in-

vestor’s every day.  Solution: Talk with someone experienced with your situation and take a good look at 

the odds before making your decision.  

3) Confirmation Bias: People prefer to be right instead of being wrong. People will find evidence to sup-

port their belief, rather than understand the opposite stance. Solution: Educate yourself and understand 

differing point of views. Remember, even as thin as a pancake is, there are two sides! 

4) Sunk Cost Bias: The more time and effort is invested, the less likely you will change. Solution: You are 

in control of the choices you make and can make a change at any given time. Sometimes, if the odds are 

not in your favor, and new information comes available that isn’t good, it may be best to “fold your tent” 

and move on before things get worse.  

5) Liking Bias: The beliefs and concepts of other people you associate with, such as friends and family, are 

those you will base your decisions from. Although family and friends can be sincere, they can also be 

sincerely wrong. Solution: Obtain insight from others with a neutral stance. 
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Are you approaching age 65 and have questions about applying for Medicare? 

Would you like to learn exactly how Medicare works and what the current plan 
options are? Are you enrolled in Medicare and really don’t understand it? Medi-

care’s Annual Election Period or open enrollment is from Oct. 15
th-

-Dec. 7
th
, 

this is where you have an opportunity to change your Medicare health or pre-

scription drug plan. We have you covered with our Medicare concierge service! 
There is no cost for this, and we don’t offer Medicare insurance supplements or product sales of 

any kind. This is truly a value-add convenience for being a client of ours. Don’t lose sleep over 
anything having to do with Medicare, contact Danielle today and she will put you in touch with 

the services best able to answer your questions about this value-added service (651)-464-2664. 

Source: IRS.GOV 

Complimentary Medicare Concierge Service! 



Wealth Management Mid-
west: 

Mission & Vision 
Mission 

To inspire our clients to make 

sound financial choices, avoid 

costly mistakes, and live their 

best financial life. 

Vision 

Our industry needs leadership 

to move forward and be re-

shaped into a valued and sup-

portive role in our clients’ 

lives.  We will help lead this 

change by committing to al-

ways do what we believe is in 

our clients’ best interest.  Our 

clients must have faith that our 

advice is drawn from our 

knowledge and desire to help 

them work towards their unique 

goals. 
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Good News On Company Stock Buybacks 
                                                                                                         
Publicly traded companies often buy back shares of their stock when they believe 
their company's stock is undervalued. Share buybacks by S&P 500 companies are still 
on track for an annual record. Record levels of bond issuance and last year’s econom-
ic rebound left firms flush with cash, encouraging corporate boardrooms to return 
capital to shareholders. Buybacks have continued to rise this year, despite all the eco-
nomic uncertainty. S&P 500 companies spent almost $900 billion on buybacks in 
2021…a 70% increase from 2020. Share buybacks will increase 13% in 2022 and an-
other 10% in 2023. The new tax law will likely have a limited impact on stock buy-
backs. The Inflation Reduction Act includes a 1% tax on corporate share buybacks for 
most publicly listed companies. It will likely lead many companies to move up some 
planned buybacks from 2023 to this year. Excluding financial companies, firms in the 
S&P 500 currently hold $1.9 trillion in cash on their balance sheets. Cash not spent on 
buybacks will likely fund mergers and acquisitions or dividends. 

Source: Nytimes.com 2022 

Not receiving our Monthly 
Market Update? 

Contact Danielle at 

Danielle.urman@lpl.com 

to be added to our email list. 

WMM Off ice  News:  

Updated AccountView 2 .0  
 

 

 

 

 

We are excited to announce new features within AccountView 2.0 
that are available for you to use on your cell phone or computer to-
day!  

Transfer Money allows you to transfer funds from an external bank 
account to an LPL non-retirement account without having to contact 
us. Funds are typically available for use in your investment account 
the following business day. If you have previously established a link 
to your bank account, then you are already setup to enter transfers 
in Account View. However, if you would like to add, edit, or remove a 
connection to an external bank account, please contact us. 

Authorized User Access allows you to grant access to a family mem-
ber or friend to view your investment account information. You can 
even grant your accountant access so they can view and download 
your tax documents during tax time – what a time saver! You can 
control this setting within your user profile preferences under the re-
lationships tab. All you will need is the persons first name, last name, 
phone number and email address to grant access. 

Please don’t hesitate to reach out to us via email or by phone with 
any questions you may have! 



I hope everyone enjoyed summer!  It really seemed to 

go by quickly this year.  I don’t know if it was the late 

start or being busy almost every weekend with 

friends, family, and kids’ activities.  That being said, 

we enjoyed the warm weather and got some large 

landscaping projects finished.  Our daughters, Brielle, 

and Aria, each had really fun birthday parties with 

friends, they were very excited to go back to school 

this fall.  Brielle is now in 5th grade, which at their 

school is considered Middle School, while Aria is now 

in 2nd grade.  Brielle is playing Volleyball this fall and 

Aria is in Gymnastics.  Our family is heading to Nash-

ville for a few days in October to visit family that re-

cently moved down there.  My brother and his wife are 

coming up from Alabama to join us as well, so it will 

be nice to see them all.  We are excited to explore 

Nashville as we’ve 

never been there 

before.  I hope you 

all are well, and I 

look forward to 

seeing you all 

soon.  Here is a 

picture of Brielle 

and Aria with me 

on the first day of 

school.     

Summer has been busy, I was fortunate to be able to enjoy a Walleye fishing trip on Rainy 
Lake, a Salmon fishing trip on Lake Michigan and Small Mouth Bass fishing on the Mississip-
pi River. All trips were fun, distinctly different, and included good fishing and excellent com-
pany. Here is a picture of a Walleye from Rainy Lake I released after a good fight. We attend-
ed two investment conferences, one in Denver, where we took a little extra time and went 
white water rafting and zip lining in the mountains. 
White water rafting isn’t for the faint of heart!  Our 
second conference was in Las Vegas and one even-
ing we saw ventriloquist Terry Fator and had din-
ner at Gordon Ramsey’s famous Hell’s Kitchen. 
Great show and food! Busy, busy, busy is all I can 

say about Las Vegas. Lori has been busy this summer/fall with both judg-
ing assignments in Colorado and Minnesota and showing all 3 of our dogs 
in FastCat and Barn Hunt.  Lori also has 2 more judging assignments this 
fall in Nashville and Denver, plus we are taking the an RV trip to Spring-
field, MO for the Barn Hunt Nationals.  Wishing everyone a great fall!  

Dave Purdy 

Chad Olson Danielle Urman 
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I’m sure we are all wondering how it can al-
ready be Fall! It was a busy summer for me, 
we have been remodeling our home which has 
taken up most of our time, but we are finally 
towards the end of all our projects and the 
hard work is paying off. On another note, Tom 
and I have some HUGE news to share with 
you all, we are expecting our first baby in Jan-
uary. We couldn’t be more excited to start this 
next chapter of our lives together and for the 
memories to come. As always, I hope you all 
are doing well and have been up to some fun 
things!  



20 N. Lake Street, Suite 310 

Forest Lake, MN  55025 

651-464-2664 

“ I N D E P E N D E N T  A N D  P R O U D  O F  I T ! ”  

Award based on 10 objective criteria associ-
ated with providing quality services to cli-
ents such as credentials, experience, and 
assets under management among other 
factors. Wealth managers do not pay a fee 
to be considered or placed on the final list 
of 2012, 2013, 2014, 2015, 2016, 2017, 
2018, 2019, 2020, 2021, 2022 Five Star 
Wealth Managers. 


