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OUR PHILOSOPHY

At Tomren Wealth Management, building long-term 
relationships is our priority. We start the journey 
by taking the time to listen to and to understand 
each of our clients personally. Together, we carefully 
chart a course to pursue financial success. We 
believe in using prudent investment strategies. 
For more than 18 years, our clients have looked  
to us for financial direction. We are dedicated to 
guiding and sustaining that mission. 

Tomren Wealth Management is an independent 
financial services, wealth management, and consulting 
firm. As independent financial professionals, we have 
the freedom to provide diverse guidance and insight to 
our clients. 

We recognize that each person’s situation is different, 
so we develop a financial plan that focuses on helping 
you accomplish your personal goals. Accordingly, our 
approach will be to pursue an in-depth understanding 
of your financial situation and the personal values you 
hold as they relate to your investment plan. This 
approach allows us to forge a strong partnership with 
you and to assist you as we strive to turn your dreams 
into reality.
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ABOUT OUR FIRM

Our vision
Our goals are to help protect and maintain the quality 
of your financial life and legacy.

Mission Statement
It is our mission to provide competent and prudent 
advice while delivering expert service and valuable 
communication to our clients. We honor fiduciary 
principles to act in the best interest of every client.

What we do
As Investment Adviser Representatives of 
Commonwealth Financial Network®, the advisors at 
Tomren Wealth Management create, implement, and 
monitor customized financial plans designed to help 
affluent individuals and families pursue their financial 
goals. We thoroughly assess and analyze 
your complete financial picture to ensure that your 
strategy reflects your values, risk tolerance, and 
ultimate life objectives.

Our approach
We’re known for taking a conservative approach to 
wealth management. We’ve built a reputation based on 
sound judgment and prudent decision-making—values 
that have helped so many of our clients protect their 
existing assets and successfully pursue their goals. 

The benefits of independence
Our commitment to always putting your interests  
first is evident in every aspect of our business. We’ve 
chosen to partner with Commonwealth Financial 
Network, a Registered Investment Adviser–broker/dealer 
with a 38-year history of focusing exclusively on the 
needs of its affiliated advisors and the clients they 
serve. This partnership means that we remain free to 
make recommendations based on what’s right for you, 
without pressure to promote proprietary products or 
strategies—which is not the case with some other 
types of financial advisors.

Services we provide
 • Investment management

 • Education planning

 • Post-retirement income planning

 • Insurance planning

 • Strategies for minimizing tax burdens

 • Estate planning

 • Charitable giving strategies

 •  Coordination with other professionals, such as
CPAs and attorneys, to ensure that everyone is
working toward common goals

Our team
Our core group of dedicated professionals shares 
the common goal of providing you with the expertise, 
sound judgment, personalized service, and comfort 
level you need to confidently pursue your financial goals.

•  Michael Tomren, CFP®, AIF®, ChFC® , Financial Planner
• Edward P. Caballero, CFA®, CAIA®, Financial Advisor
• Brian Sullivan, RICP®, Financial Planner
• Alexis M. Johnson, Operations Manager
• Leila J. Larsen, Client Relations
• Veronika Zakalinska, Operations Associate
• Ciera Epperson, Administrative Assistant
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INTRODUCTION TO COMMONWEALTH
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Just as you’re free to choose the advisor you believe  
is best suited to help you meet your objectives, our 
firm benefits from the same freedom in selecting a 
firm to help us serve you. The partner we chose to 
help us help you pursue your goals is Commonwealth 
Financial Network,® the largest privately held Registered 
Investment Adviser–independent broker/dealer in the 
country, with $114.4 billion in total assets* and more 
than 1,710 affiliated advisors.*

As a 100-percent management-owned firm, 
Commonwealth is not beholden to shareholders, stock 
prices, or a parent company. The firm can focus on a 
much longer time horizon than a public firm can and 
is free to invest in the kind of infrastructure, scale, and 
support that helps us maintain our own independent 
status—and allows us to focus exclusively on what 
benefits you most.

The client-centric values we share with Commonwealth, 
coupled with the firm’s continually expanding resources, 
mean we’re all working toward the same goal: to 
provide you with the exceptional guidance, products, 
and service you want and deserve. This includes:

 •  Investment choice. Commonwealth offers us
robust, independent market research and a wide
universe of third-party investment options—from
individual stocks and bonds to mutual funds,
exchange-traded funds, alternative investments,
managed accounts, and retirement plans. Our access
to Commonwealth’s expert, impartial guidance
and a diverse range of products helps ensure that
we remain free to operate in your best interest
and to make recommendations based on your
financial objectives, personal investment style,
and risk tolerance—without pressure to promote
proprietary products or strategies.

 •  Responsive service. Commonwealth’s business
model centers on delivering indispensable service
at every level of the organization—so that we, in
turn, can do the same for you. The firm’s 2.2:1
advisor-to-staff ratio* is one of the best in the industry,
which means that Commonwealth staff members
stand ready to respond to our needs promptly and
execute transactions quickly and efficiently.

 •  Integrated technology. Commonwealth’s
technology platform gives us a truly comprehensive
view of your complete financial life, all in one
place. This enables us to efficiently and easily
review your financial situation, make updates and
changes, and keep you apprised of your status
through user-friendly web-based systems. A client
portal allows you to see much of the same
information we see online.

 •  Breadth of expertise. Commonwealth’s team
includes more than 45 staff with CFA,® CFP,®

ChFC,® and JD credentials, as well as niche-qualified
specialists with experience spanning estate planning,
taxation, risk management, business planning, and
retirement planning. So however complex your
needs, we can tap into the capabilities of some of
the most knowledgeable people in the industry to
provide solutions that align with your goals.

 •  Access to top management. Commonwealth
delivers the scale and breadth of resources that
are typically available at bigger, publicly held
firms—but with more personal service. The firm’s
uncommon approach gives us regular access to its
10 managing partners, who have an average tenure
of 26 years. Access to this depth of knowledge
translates into better, faster, more informed
decisions for you.

 •  Business consulting. Commonwealth offers us
complimentary in-house support to help us optimize
our efficiency and ensure that our business model
enables us to most effectively respond to your needs.

 •  Compliance support. We also benefit from
legal and regulatory guidance to help us ensure
that your investments—and our firm’s business
practices—are in compliance with the industry’s
myriad rules and regulations.

These are just a few of the ways the firm goes above and 
beyond what most broker/dealers do, and why we feel 
so strongly about our partnership with Commonwealth. 

*As of December 31, 2016

Commonwealth is a member of the SIPC, which protects securities 
customers of its membership up to $500,000 (including $250,000 for 
claims for cash). An explanatory brochure is available on request or  
at www.sipc.org.
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DEFINING THE WEALTH MANAGEMENT PROCESS

Intelligent investors often ask, “What is your 
wealth management process?” The following 
pages aim to provide the answer. There is a 
system to our practice, and, when managing 
our clients’ assets, we adhere to it.

Below, you will find a brief overview of our 
six-step process.

 •  Establish Client and Financial
Consultant Relationships
The goal here is to get to know you. We will ask you
for relevant financial data, assess your risk tolerance,
and determine your financial goals and needs. All
future decisions in the Wealth Management process
will stem from this information.

 •  Gather Data
We will identify your principal needs and work with
you to prioritize both short- and long-term goals.

 •  Analyze Current Positions
In an “observations meeting,” we will assess your
current accounts and policies, looking closely for
gaps or inconsistencies.

 •  Present an Action Plan
Depending on your situation, we will draft a
financial plan that may include an Investment
Policy Statement, a thorough retirement income
plan, or a detailed action plan.

 •  Implement Plan
At this stage, we will make the investment decisions
on a product level: Which mutual funds should
you buy? Which insurance policy is best for you?
What sort of annuity fits best with your situation?

 •  Ongoing Review and Reporting
The final step in the Wealth Management process
involves the ongoing monitoring of your portfolio.
As time goes on, we will ensure that your assets
remain diversified and that your objectives stay on
track. Diversification does not assure a profit or
protect against a loss in declining markets.

Wealth Management Process
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ONLINE ACCOUNT ACCESS

Our advanced client website, Investor360°,® 
illustrates account information, such as account 
balances, positions, and activity, as well as provides 
secure access to documents and statements, 
whenever you want it—24 hours a day, 7 days a 
week, 365 days a year. 

Because Investor360° is web-based, you can access 
your account information at your office, at home,  
or anywhere you can get an Internet connection. 
Investor360° works with today’s most popular Internet 
browsers, including Internet Explorer, Firefox, Safari 
(for Macintosh), and Chrome. 

Also, our mobile app makes it easier for you to view 
your account information on the go. You can download 
the app directly from the Apple App Store (for Apple 
devices) or Google Play (for Android devices). Just 
search for “Investor360” and follow the prompts  
to add the app to your smartphone or tablet.

Here are some of the features you may find most useful:

Overview displays your accounts and their current 
values, as well as a summary of activity, asset allocation, 
and a historical chart of balances.

Holdings shows all your holdings at various levels 
(e.g., by asset and by asset category), with the option 
to group them by account or by securities held across 
all accounts. You can also export data directly to Excel.

Activity details all your account activity, such as buys 
and sells, dividends, and adjustments, and allows you 
to view realized gain/loss information. Smart filters 
make it easy to drill down into an activity to find what 
you are looking for. 

Statements & Confirms are available electronically, 
and you can save yourself from extra paperwork (and 
help the environment) by signing up for e-delivery of 
these items. 

Access all your account information 24 hours a day, 7 days a week, 
365 days a year.
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TAXATION PLANNING OVERVIEW

We know you work hard for your money. That’s 
why it is so important to safeguard your assets 
through proper tax planning.

Unplanned financial transactions can result in 
recurring tax fees or large tax penalties. We make sure 
that the financial decisions we make together take into 
account the potential tax consequences. While 
financial choices are rarely made solely on their tax 
impact, we make a point to consider their tax 
implications in order to protect your assets against 
unnecessary depletion.

Tax planning considers the tax implications of 
individual, investment, or business decisions. Whether 
we personally counsel you or partner with a tax 
specialist such as a CPA to deliver solutions, you can 
rely on us to work in your best interests. Because of its 
complexity, we have divided this topic into five main 
kinds of planning:

 • Income tax planning

 • Investment tax planning

 • Gift and estate tax planning

 • Business tax planning

 • Life event tax planning

Income tax planning
One goal of tax planning is minimizing deferral 
income tax liability. Some strategies for this include 
reducing taxable income through income deferral or 
shifting, proper deduction planning, investment tax 
planning, and year-end planning.

Investment tax planning
Investment tax planning involves evaluating how to 
best position assets to minimize ongoing tax payments. 
This requires year-round planning, and it begins with 
an in-depth understanding of the tax implications of 
various investments and investment strategies. 

Gift and estate tax planning
If you give away wealth, during life or at death, you 
may incur deferral taxes—and possible additional state 
taxes. These taxes include gift, estate, income, and 
inheritance taxes. We can help protect the assets you 
transfer from excessive depletion by understanding 
these taxes and the various strategies you can use to 
minimize them.

Business tax planning
Tax issues are never far from the mind of the business 
owner, and it’s likely that many of the decisions you 
make will be tax-based. It starts with the formation of 
your business and continues through the sale. Your 
choice of business entity, how you pay out profits to 
the owners, and your accounting decisions will all have 
an effect on your tax liability.

Life event tax planning
Some events in life, including retirement, marriage, 
and higher education enrollment, come with tax 
considerations. Life event planning focuses on the 
financial impact of significant events of your life and 
on any financial plan you may have in place. We work 
with you to help determine the best way to report (for 
tax purposes), spend, and save for these events.

All the pieces and events that compose your life are 
important factors that can greatly impact your financial 
situation. As things change, we will help you find 
different ways to protect your assets. Taxation planning 
is the way we work to keep more of your assets with 
the person who worked hardest for them—you!

This material has been provided for general informational purposes only 
and does not constitute either tax or legal advice.  Although we go to 
great lengths to make sure our information is accurate and useful, we 
recommend you consult a tax preparer, professional tax advisor, or lawyer.
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For years, you tucked aside a portion of your 
income, saving and investing along the way.  
But now that you’ve grown your assets, it’s time  
to start drawing on your accounts. You may think 
this is simply a matter of choosing a particular 
stock to sell, but in fact there is an art to taking 
distributions. Determining which assets to 
liquidate, and when to do so, requires careful 
analysis of projected returns, income streams, 
and taxable consequences.

Generating stable monthly income for the remainder 
of your life is no easy task. First, we will need to assess 
your sources of income: 

 • Social security payments

 • Required minimum distributions from IRAs

 • Dividend income from equities

 • Bond yields and due dates

 • Payments from annuities

 • Income from a pension plan

 • Rental income

 • Additional sources

Next, we’ll evaluate your needs, determining a 
minimum monthly cash flow that incorporates the 
effects of anticipated life events, such as buying a new 
home or giving your nephew a new car. And then 
we’ll do the math, figuring projected investment 
growth, retirement requirements, and inflation into 
the mix.

As medical and technological advances improve our 
lives and help us live longer, it’s becoming increasingly 
difficult to live off interest alone. At some point, you’ll 
probably have to tap into principal and liquidate  
some of your assets. This part of the process requires 
someone with comprehensive knowledge of your goals, 
needs, assets, and life expectancy. What it requires, in 
other words, is a distribution expert.

In many cases, selling your worst-performing assets 
first makes sense. But there are no hard-and-fast rules. 
Any action will depend on the cost basis, whether the 
assets are in qualified or nonqualified accounts, and 
personal circumstances. Often, we will try to hold on 
to the investments with the highest projected rates of 
return, relying on their growth to bolster your 
portfolio in the coming years. We always carefully 
evaluate any action with regard for current tax law.  
We will also pay particular attention to estate planning 
issues and spend time grappling with taxable 
consequences for your beneficiaries.

The act of distribution may seem simple on the 
surface, but it could be the most overlooked aspect of 
financial planning. Some people think the smart way 
to get cash during retirement is to sell whatever is most 
convenient or whatever they can take a loss on. But 
your longevity requires more delicacy and foresight. It 
requires a process—and as true wealth managers, we 
can develop the most appropriate approach for you. 
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AFTER ACCUMULATION
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ESTATE PLANNING INTRODUCTION

Estate planning is the process of creating a 
master plan for managing property during life 
and distributing that property at death. In 
general, estate planning will afford you more 
control over your assets during your life; provide 
care if you incur a disability; and allow for the 
transfer of wealth to whom you want, when you 
want, at the lowest possible cost. Done correctly, 
an estate plan will coordinate with your overall 
investment, business, and insurance plans. 
Common estate planning issues addressed in the 
wealth management process include wealth 
transfer, minimization of transfer taxes, asset 
protection, and charitable giving.

Who needs estate planning?
Everyone can benefit from estate planning. If you 
don’t create your own plan, you should be aware that 
your state has already created one for you. But your 
state does not take into account the special needs of 
you and of your family. 

In addition, you should remember that estate planning 
is not just for the wealthy. In fact, planning may 
be more important for smaller and midsize estates 
because a misstep could have a greater impact on heirs. 

Where does estate planning fit in?
The wealth management process does not end with 
estate planning—it seeks to coordinate the estate plan 
with overall plans for business, investment, insurance, 
and employee benefits. Thus, an important part of 
estate planning analysis is selecting and implementing 

the most appropriate strategies for your wealth 
management approach. Larger estates involve complex 
strategies and are supported by a team of experts, 
including an estate planning attorney, a CPA, and a 
financial advisor.

In the midst of this complex process, we are here to 
work with you to help you pursue your financial hopes 
and dreams.

This material has been provided for general informational purposes only 
and does not constitute either tax or legal advice. Although we go to 
great lengths to make sure our information is accurate and useful, we 
recommend you consult a tax preparer, professional tax advisor, or lawyer 
if you want professional assurance that our information, and your 
interpretation of it, is appropriate to your particular situation. 
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10 COMMON RETIREMENT MISTAKES

In a sense, you have been planning for your 
retirement ever since you started working. Maybe 
you’ve been contributing to a 401(k) plan or 
maybe you’ve been socking away money in an 
IRA, but without a doubt, you are looking forward 
to your golden years. And we want you to enjoy 
those years without worrying about having to 
take out a reverse mortgage on your house.

For many people, retirement is not the stress-free 
vacation from financial concerns that they envisioned. 
Bad planning is often the culprit. What follows is 
a list of 10 common mistakes that retirement-age 
individuals often make as they try to manage their 
own financial affairs. Our careful planning will help 
you avoid these pitfalls so that you can relax, 
confident of your security in retirement.

1.  Outliving your assets. We live in an era of
unprecedented progress. Medical and technological
advances have improved the lives and longevities of
Americans; at age 65, life expectancy is 84 years for
a man and 87 years for a woman.* As an increasing
number of Americans celebrate their 90th and
100th birthdays, financial professionals must
recognize the probability that a client’s retirement
may last just as long as his or her working days.
How to ensure retirement income for 30 or 40
years after your last paycheck must be the focus
of your wealth manager.

2.  Favoring accumulation over distribution. You
may have spent years trying to grow your assets.
Now it’s time to draw on your accounts. And while
this may appear to be a simple matter of selling a
particular stock, there is something of an art to
taking distributions. Determining which assets
to liquidate and when to do so requires careful
analysis of projected returns, income streams, and
taxable consequences.

3.  Ignoring the impact of inflation. A couple may
say, “All we need is $60,000 per year, for the next
20 years. It’s simple.” Unfortunately, it’s not quite
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as simple as it may seem. Assuming a 4-percent 
inflation rate for the next 10 years, the couple would 
need almost $90,000 if they wanted to maintain their 
current lifestyle. If they lived 20 years, they would 
need to draw more than $130,000 after year 19, all 
because of inflation. What’s worse, year-over-year 
increases in the price of prescription drugs and 
medical supplies have far outpaced the inflation rate, 
as measured by the Consumer Price Index, forcing 
retirees to scramble for income they had planned 
on saving or passing on to heirs. Prudent financial 
guidance requires that you factor in the “real” 
value of your asset growth and income needs.

4.  Uncertainty about social security. Many people
believe that once they hit early retirement age, they
should immediately begin receiving social security
benefits. Other retirees have been advised to wait as
long as possible before drawing distributions. While
there is no right answer for everybody, there is a
right answer for you. Depending on your health,
life expectancy, retirement goals, and sources of
income, you may want to receive social security
benefits beginning at age 62 (your early retirement
age), your full retirement age (between 65 and 67),
or even age 70. Because there is no time at which it
is mandatory to take benefits, determining just
when you should begin receiving social security is a
critical component of retirement planning. Consult
with a trusted wealth manager.

5.  Incorrectly titling your assets. It is common for a
client to own accounts that name an estate as
beneficiary, fail to list a contingent beneficiary, or
indicate that they are jointly held. Nonetheless, the
consequences can be quite severe. In some cases,
you or your relatives may be dragged into a probate
court, creditors may gain access to your wealth,
your inheritance may fall into the hands of people
other than those whom you intended, and you
may incur significant tax consequences. Allow
your advisor to conduct a thorough beneficiary
review, and it could save you millions of dollars.

* Social Security Administration, www.SSA.gov/planners/lifeexpectancy.htm
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10 COMMON RETIREMENT MISTAKES continued

6.  Overlooking the impact of changes in tax law
and issues of tax efficiency. There are few areas as
poorly understood by the general public as tax law.
Partly, this is because there are so many laws
regarding taxation, but it is also because the law is
constantly changing. Since 2000, federal legislation
has drastically modified marginal and capital gain
rates, tax treatment of dividends, IRA distribution
rules, and estate and gift tax rates. Failing to
consider tax law changes could render an
investment plan ineffective, while taking
advantage of tax law could save you a substantial
sum. It is also important to consider tax-efficient
planning—not only for yourself, but for your heirs,
too. There are a variety of strategies that can ease the
tax burden on your beneficiaries, and you may consider
the possibilities of a charitable gift, an annuity, a
charitable remainder trust, or a private foundation.

7.  Mistaking diversification for asset allocation.
Some people believe that the key to investing lies in
owning a variety of assets. They focus on quantity
of positions, claiming that by holding 10 stocks,
they hold a “diversified” portfolio. This statement,
while to some degree accurate, hardly protects them
from the market’s fluctuations. Why not? The reason
can be found in the distinction between diversification
and asset allocation. While diversification merely
mandates distributing assets across a number of
investment vehicles, asset allocation requires that
the investments are spread across a variety of asset
classes, some of which have low correlations to each
other. By investing in large, medium, and small
companies; by holding bonds, real estate, and
highly liquid assets; by owning international assets;
and by investing in both the growth and value style
boxes, you can potentially capture the market’s
upswings while gaining solid downside protection.

8.  Allowing yourself to be influenced by the media.
It is a known fact that the market always overreacts.
Bullish news sends it soaring, and bearish news
exacerbates bad times. More than any other factor,
media commentary can escalate bubbles and trigger

 sell-offs. The long-term investor (with a time 
horizon of more than one year) knows that today’s 
hot IPO according to MSNBC has a good chance 
of losing value over the next five years. Intelligent 
investors cannot be influenced by the banter of 
talking heads. Markets experience cycles, and you 
cannot escape the ups and downs through hyperactive 
trading in response to the word on the street. 

9 .   Underestimating your financial needs. Before 
meeting with a wealth management specialist, 
investors often believe that their retirement needs 
are met. Despite their own confidence, many of 
these individuals are completely unprepared for 
the future, and lack any semblance of a clear 
financial plan. Unaware of the various insurance 
and investment products specifically designed 
for retirees, unfamiliar with tax laws and asset 
allocation theories, and unqualified to act as their 
own distribution specialist, these investors often 
find themselves in difficult situations. You might 
be a superstar at your job, but you are probably 
ill-equipped to formulate a retirement plan for 
you and your family. For financial security in 
retirement, seek professional guidance.

10.   Not getting an annual financial checkup during
retirement. The world is constantly changing. Tax
laws are modified, new products are introduced,
and personal circumstances and goals can shift.
As all of these things happen, it is necessary to
monitor your investments, review your distribution
plan, and discuss your life. Your portfolio may need
to be rebalanced, and your risk tolerance may need
to be reevaluated. For all of these reasons, it is
critical that you meet with a retirement wealth
manager—at least annually—to help you sleep
soundly and enjoy your retirement years.

Commonwealth Financial Network® does not provide 
legal or tax advice. You should consult a legal or tax 
professional regarding your individual situation.



MATERIALS TO BRING TO YOUR FIRST MEETING 

Financial planning advice is best given when the advisor has a good understanding of your personal 

goals and objectives, fears and concerns, dreams and aspirations. Therefore, it is imperative to your 

future financial success that we are able to obtain your complete financial information–not just a 

part of your financial affairs. We request that you provide full details on personal assets, 

investments, pensions, and real estate. Below is a list of the documents and information we request 

that you bring to your first advisor meeting. 

 Confidential Financial Profile (enclosed)

 A Rough Outline of Your Monthly Expenses (Budget Worksheet enclosed)

 Most Recent IRS Tax Return

 Brokerage and/or Account Statements

 A copy of your Will/trust

 Your Spouse/Partner – If Applicable

  Commonwealth Financial Network does not provide legal or tax advice. 
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     BUDGET WORKSHEET

Monthly Income Current Retirement

Wages, salary, tips 

Cash dividends 

Interest received 

Social security income 

Pension income 

Rents, royalties 

Other income 

Total Monthly Income $ $

Fixed Monthly Expenses Current Retirement

Mortgage payment or rent 

2nd home mortgage 

Automobile note 

Personal loans 

Credit cards

Life insurance 

Disability insurance 

Health insurance 

Long-term care insurance 

Homeowner’s insurance 

Automobile insurance 

Umbrella liability insurance 

Subtotal $ $



The financial advisors of Tomren Wealth Management are Registered Representatives and Investment Adviser Representatives with/and offer 
securities and advisory services through Commonwealth Financial Network®,  Member FINRA/SIPC, a Registered Investment Adviser. Fixed 
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Fixed Monthly Expenses Current Retireme
tSubtotal carried forward $ $

Federal income taxes 

State income taxes 

FICA

Real estate taxes 

Other taxes 

Savings (regularly) 

Investments (regularly) 

Retirement plan contributions 

Total Fixed Expenses $ $

Variable Monthly Expenses Current Retirement

Electricity

Gas

Telephone

Water

Cable TV 

Home repairs and maintenance 

Home improvements 

Food

Clothing

Laundry

Child care 

Personal care 

Automobile gas and oil 

Automobile repairs, etc. 

Subtotal $ $

Budget Worksheet continued
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Budget Worksheet continued

Variable Monthly Expenses Current Retirement

Subtotal carried forward $ $

Other transportation 

Education expenses 

Entertainment/dining

Recreation/travel

Club/association dues 

Hobbies

Gifts/donations

Unreimbursed medical & dental expenses 

Miscellaneous

Total Variable Expenses $ $

NET CASH FLOW Current Retirement

Total monthly income 

Total fixed expenses 

Total variable expenses 

Discretionary Income 
(Income – Expenses) $ $



Confidential Financial Profile 

Spouse “A” Legal Name_________________________________Nickname____________________________ 

Date of Birth_______________________________________Age_____________________________________ 

Spouse “B” Legal Name__________________________________Nickname____________________________ 

Date of Birth_______________________________________Age_____________________________________ 

Mailing Address____________________________________________________________________________ 

City_____________________________State_________________________Zip_________________________ 

Home Phone(_______)_______________________Business Phone (________)_________________________ 

E-Mail_____________________________________Fax (_______)___________________________________

Do you have a Will?_______Date completed________Do you have a Trust?______Date completed_________ 

Spouse “A” planned retirement date:___________________or, if retired, date retired:_____________________ 

Spouse “B” planned retirement date:___________________or, if retired, date retired:_____________________ 

When was the last time you received a financial plan?______________________________________________ 

What are your primary financial concerns? (In order of importance)  

1. ______________________________________________________________________________________

2. ______________________________________________________________________________________

3. ______________________________________________________________________________________

Please complete and bring this form to your consultation, along with LAST YEAR’s TAX RETURN and MOST 
RECENT STATEMENTS, to our meeting. Completing this form will make our time most productive and of greatest value 

to you. Please be assured that your information will remain private and confidential. 



ANNUAL HOUSEHOLD CASHFLOW 

Spouse “A” Earned Income $ ___________________________ Source ______________________ 

Spouse “A” Pension Income $ ___________________________ Survivor Benefit (%)___________  

Spouse “A’ Social Security  $ ___________________________ FRA Estimate ________________ 

Spouse “B” Earned Income $ ___________________________ Source ______________________ 

Spouse “B” Pension Income $ ___________________________ Survivor Benefit (%)___________ 

Spouse “B’ Social Security $ ___________________________ FRA Estimate ________________ 

Rental Income $ ___________________________ 

Annual Expenses $ ___________________________          Including Taxes? (Y/N) 

AMOUNTS IN BANKS, SAVINGS & CREDIT UNIONS (NON-IRA/RETIREMENT) 
(i.e., Checking, Savings, Money Market) 

Institution Account Type Approximate Balance 

1. _________________________ _______________________ $ _________________________ 

2. _________________________ _______________________ $ _________________________ 

3. _________________________ _______________________ $ _________________________ 

ANNUITIES 
Institution Annuitant Date Purchased Value 

1. _________________ ___________________  _________________ $ __________________ 

2. _________________ ___________________  _________________ $ __________________ 

3. _________________ ___________________ _________________ $ __________________ 



LIFE INSURANCE 
Institution Annuitant  Beneficiary  Value 

1. _________________ ___________________  _________________ $ __________________ 

2. _________________ ___________________  _________________ $ __________________ 

BROKERAGE/RETIREMENT ACCOUNTS 
Institution Account Type 

(IRA, 401k, TSA, Trust, etc) Owner Value 

1. _________________ ___________________  _________________ $ __________________ 

2. _________________ ___________________  _________________ $ __________________ 

3. _________________ ___________________  _________________ $ __________________ 

4. _________________ ___________________  _________________ $ __________________ 

5. _________________ ___________________  _________________ $ __________________ 

6. _________________ ___________________  _________________ $ __________________ 

7. _________________ ___________________  _________________ $ __________________ 

8. _________________ ___________________  _________________ $ __________________ 

PROPERTY DEBT 
(Use another sheet if more space is needed)

Property Address Debt Monthly Payment Years Remaining 
1. __________________ $ ___________________ $ ___________________  __________________ 

2. __________________ $ ___________________ $ ___________________  __________________ 

3. __________________ $ ___________________ $ ___________________  __________________ 



OTHER DEBT 
(Use another sheet if more space is needed) 

Type Debt Monthly Payment Years Remaining 

1. ___________________

2. ___________________

$ ___________________ 

$ ___________________ 

$ __________________ 

$ __________________ 

___________________ 

___________________ 

Do you have an Investment or Financial Advisor? 

� Yes, I have worked with my advisor for some time and we are quite close 

� Yes, but I don’t have strong ties 

� Yes, but I make most of the decisions myself 

� I haven’t worked with my advisor for a long time, but I am confident in the relationship 

� No, I am not working with one at this time 

� Other, please describe: ______________________________________________________________ 

The information provided reflects an accurate picture of my financial position at this time. 

Print Name: _________________________  Signature: _________________________  Date: _______________ 

Print Name: _________________________  Signature: _________________________  Date: _______________ 



Personalized Platinum Service 
The New Standard in Wealth Management 

At Tomren Wealth Management, clients come first! 

Our approach to delivering comprehensive financial services always starts and ends with

you, our client.  We begin this process by listening to you and discussing your lifestyle, goals, 

wishes, dreams, and family situation.  Through a consultative process we then learn the 

details of your financial picture so we can construct and deliver a customized plan along with 

your personal Financial Action Checklist.  Our experienced team of professionals fully 

evaluates your situation to prepare personal solutions that take into account the five key areas 

of financial planning: tax planning, retirement planning, investment planning, protection 

planning, and estate planning.  We meet with you on a regular basis to discuss and update 

your Financial Action Checklist.   

It is our mission to provide competent and prudent advice while delivering expert service and valuable 

communication to our clients.  We honor fiduciary principles to act in the best interest of every client.  Our 

practice has been built on the belief that you deserve objectivity, education, and individual attention to you 

and your story.  As you face life’s big decisions, we are by your side acting in your best interest.  By utilizing 

our knowledge and expertise, you will receive a financial plan that is sensible under any market conditions 

and provides flexibility if your situation changes.  

Some of the ways we differ from other firms include: 

 Our PPllaattiinnuumm  SSeerrvviiccee  which includes a comprehensive review of:

your estate plan, retirement plans, investment plans, tax reduction 

strategies, and risk management.  

 Our frequent and regularly scheduled meetings with clients to update 

specific plans and discuss personal situations. 

 Our strong and consistent calendar of high quality newsletters, tax 

reports, and other special reports and articles. 

 Our frequent schedule of client educational and appreciation events. 

 Our personal service that features our best and most current ideas, 

suggestions, and solutions. 



Compare our PPllaattiinnuumm  SSeerrvviiccee    

to the services you receive today 

Your 

Firm 

OUR 

Firm 
Estate Planning 

  Analysis of your current estate plan and concerns 

  Review of beneficiary designations and asset titling  

  Assistance in transferring assets to your Living Trust or other trusts 

  Collaboration with your attorney for your benefit – referral to estate planning attorney if needed 

  Providing guidance with the appropriate and necessary steps in the event of the death of a loved one 

Retirement Income Planning 
  Analysis of potential estate tax liabilities 

  Analysis of your income needs now and in the future 

  Review the possibilities of converting to a Roth IRA 

  Development and implementation of recommendations to fund your income needs  

  Recommendations regarding the best distribution strategy for your employer retirement plans & IRAs 

 Investment Management
  Continual monitoring of your investments 

  Independent advice and aggregation of all your accounts to simplify 

  Reviewing your investments and designing a personalized portfolio appropriate to your needs 

  Recommendations regarding allocations within your employer provided retirement plans such as 401(k)s 

  Frequent meetings to: review, evaluate performance, update objectives, and reallocate your portfolio  

Tax Planning 

  Comprehensive review of your tax return to highlight and maximize tax reduction strategies 

  Recommendations of tax solutions including tax advantaged investments 

  Staying up-to-date on and presenting new tax laws that can affect your situation 

  Quarterly review of your tax situation and planning to incorporate any new tax law changes 

  Collaboration with your CPA or tax consultant for your benefit – referral to tax professional if needed 

Client Service, Education, & Communications

  Quarterly, semi-annual, or annual reviews 

  Special reports on how to help reduce your taxes and other important topics 

  Quarterly Economic Update to keep you apprised of current research, analysis, and market views 

  Special events including educational workshops, client appreciation events, and client advocate events 



The Financial Advisors of Tomren Wealth Management are Registered Representative and an Investment Adviser Representatives with/and offers securities and 
advisory services through Commonwealth Financial Network®, Member FINRA/SIPC, a Registered Investment Adviser. 

Fixed Insurance products and services offered through CES Insurance Agency. 

Complimentary Consultation 
& Retirement Analysis 

TO QUALIFY, PRESENT THIS CERTIFICATE AT 
THE TIME OF YOUR CONSULTATION 

(A $500 value) 



  Direction from Walnut Creek: 

1. Exit 680 at Crow Canyon Rd

2. Turn left onto Crow Canyon Rd

3. Turn right onto Camino Ramon

4. Take first right after Norris Canyon Rd

5. Veer right at the split and park on the right hand side

  Directions from Pleasanton: 

1. Exit 680 at Crow Canyon Rd

2. Turn right onto Crow Canyon Rd

3. Turn right onto Camino Ramon

4. Take first right after Norris Canyon Rd

5. Veer right at the split and park on the right hand side

Directions can also be found at www.tomrenwealth.com/contact-information 




