
As you all know, TD Ameri-

trade Institutional was pur-

chased by Charles Schwab.  

From a client standpoint, 

minimal changes have oc-

curred and it’s business as 

usual.  From the advisor side, we are experi-

encing more “Schwab” initiatives daily.  Noth-

ing will change much for the remainder of the 

year, but we want to start preparing for this 

transition.   

 

Advisor Day 1 will come into play in the middle 

of 2023 and shortly after that we anticipate 

that clients will start to feel the transition as 

well.  We have already started meeting our 

Schwab representatives and the goal is to be 

under Schwab by the end of 2023.   

 

We are going to have service level tiers under 

Schwab, and FPIS, Inc. will remain in one of 

the upper tiers. This is important for back of-

fice support in meeting client needs and re-

quests.  We have already experienced Schwab 

webinars and events and will attend our first 

Schwab Impact conference this year.  

Below are several things that we want to pre-

pare clients for to make the transition smooth-

er for us all. 

 

Pricing: Schwab pricing is a little different than 

TD Ameritrade.  All stocks and exchange-

traded index funds will trade at no cost.  From 

there, some funds will trade at $9.99, $24 or 

$49.99.  We are negotiating these terms with 

Schwab, but we have several funds that fall 

into the $49.99 pricing structure.  We are like-

ly to move away from such funds (if it makes 

sense from an investment standpoint) and 

replace them with like kind funds with lower or 

no transaction fees.   

 

 

 

Points of Interest: 

 Preparing for Schwab 

 Economic Insights  

 Rates & Bonds  

 Various Items 

 Enclosures—“The Price 

of Panic” and “Rising 

Rates 101: What You 

Need to Know” 

 

 

 

 

 

• Monday —May 30th 

• Monday—July 4th 

• Friday—August 12th 

• Monday—September 5th  

 

 

 

 

Preparing for Schwab 

Spring 2022 Newsletter  

E-Statements and Access to TD Ameritrade:  

Clients should consider setting up access to 

advisor client.  Go to www.advisorclient.com.  

Access to advisor client will allow you to sign 

up for e-statement delivery which will offer 

some discounts on trading fees.  When ac-

counts transfer to Schwab, clients will get 

logins to a new website.   

 

Schwab “Jump Start”: FPIS, Inc. is going to 

soon enter a training period to get familiar 

with the Schwab platform.  Once we have com-

pleted this, we are likely to begin onboarding 

new clients through Charles Schwab instead 

of TD Ameritrade.  Existing clients on the TD 

Ameritrade platform will remain on the plat-

form until Schwab initiates a full transfer of 

our client base.  The transfer is to occur as a 

paperless transfer which will be convenient for 

all.  We do anticipate some signatures will be 

required, but we don’t have information on 

this at this time.  

 

Per all of our conversations with Schwab and 

TD Ameritrade, although this was a purchase, 

they are looking at this as a merger to bring 

the best of these two firms together.  We are 

excited for the change, but will also maintain a 

diligent approach to make sure this is a good 

move for our clients and the business.   

 

Morningstar Portal: We 

encourage clients to get 

set up with our Morn-

ingstar Portal.  This will give you access to all 

accounts we manage in one household report.  

You can run specific performance reports such 

as 1 year, 3 year or 5 year.  FPIS, Inc. can also 

send you reports via the portal vs paper mail.  

Please call the office to set up a meeting with 

one of our staff who can help you establish 

access to this system. 
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As equity markets continue to trade in a volatile 

manner with more days down than up as of this 

writing, investors once again need to remember 

that markets can and do go down.  It’s not fun, 

but this is part of the pro-

cess.   

We have always remained 

optimistic.  Long-term 

wealth is made by those 

willing to accept the risk 

of investing in equities 

(and even bonds).  In the 

short-term, things can get rocky and we are likely 

to experience some challenges ahead due to the 

headwinds outweighing the tailwinds at this time. 

Inflation is a much higher hurdle than expected, 

and it is forcing monetary policy into a tightening 

phase.  We have not experienced inflation or a 

rising interest rate environment for a long time.  

Borrowing costs and economic risk will increase 

as a result of this policy tightening.   

Corrections or bear markets are usually short 

lived and often times present a good buying op-

portunity for long-term investors.  Our emotions 

don’t let us see this long-term outlook, but if you 

look back in history, buying low is much more 

productive than selling during times of worry.  

FPIS, Inc. core strategy is to grab gains when 

stocks are rising and add to stock positions when 

prices fall.  We have been doing this since the 

firm started in 1985 and will continue to maintain 

this disciplined approach in all environments.   

FPIS, Inc. cannot predict what happens next, but 

here are some thoughts as we maneuver through 

this economic cycle: 

Interest Rates will contin-

ue to rise and the Federal 

Reserve has been very up 

front in communicating 

their intensions.  Rising 

rates is a sign of a healthy 

economy, but risky assets 

(growth stocks) don’t like 

this because money is more “expensive” to use.  

Bonds tend to go down in value because a bond’s 

price has an inverse relationship with interest 

rates.  Many rising interest rate cycles lead to 

some short-term economic slow down.  Timing 

this is next to impossible.  At any given time mar-

kets can be oversold or overpriced (for no logical 

reason), so staying the course is often an appro-

priate strategy.   

 

 

 

 

 

 

If the recent market environment 

has you concerned, please give 

us a call to discuss your portfolio 

and our investment strategy.   

We want you to feel comfortable 

about your plan so you can move 

forward with confidence.  Your 

willingness and capacity to take 

on risk can be different.  Despite 

a temporary decline in your as-

sets, your financial plan is likely 

still on track.  FPIS, Inc. has finan-

cial planning software tools (Right 

Capital) to help build, monitor, or 

change a plan based on your 

goals and concerns.  Give us a 

call to get set up or review this 

plan to make sure your probability 

of success it still within the com-

fort zone.   

 

 

 

 

 

 

 

 

 

Economic Insights 
Inflation comes from loose monetary and fiscal 

policies, along with supply chain (shortages) and 

consumer demand.  Inflation can creep up on us 

and if investors don’t adjust in time, it could im-

pact any financial plan.  Here are some things 

investors can consider during higher bouts of 

inflation: 

• Reduce spending (temporarily) on 

goods/services where inflation is present 

• Delay any large expenses until costs come 

down 

• Put some of your cash to work (especially if 

markets are down) 

• Increase equity exposure 

(over fixed-income such 

as bonds) that tend to 

fend off inflation better 

than low risk assets 

• Keep borrowing costs 

down as interest rates 

rise  

 

COVID and War continue to be a drag on the econ-

omy.  China is on lockdown again due to COVID 

and although it appears the pandemic is behind 

us, it is still impacting our global supply chain.  We 

anticipate improvements on global supply chain, 

but at any given moment this can change.  The 

war between Russia and Ukraine is not helping 

our supply chain and inflation issues, not to men-

tion the unrest it brings the world.  Predicting 

what happens with the war is beyond our scope, 

but from an economic standpoint it will create 

some extra bumps and bruises.   

 

On the bright side, employ-

ment is strong, consumers 

are doing well and corporate 

profits are solid.  Despite the 

concerns of the headwinds in 

front of us, the last time we 

experienced rising rates and 

inflation of this magnitude, 

policymakers did not have the same 

tools/information they do today.  Although mar-

kets may remain volatile, many asset classes 

have already experienced downside pressure this 

year.  At some point, prices of stock will be 

“attractive” and markets will ultimately stabilize 

and recover.   

 

History does not always repeat itself, but it gener-

ally rhymes.  No bear market is the same and no 

recovery is the same, but when the dust settles, 

markets have always recovered.  See enclosed 

article “The Price of Panic”.   

 

 

 

Investments are not 
insured and market re-
sults will vary over 
time.  Past perfor-
mance is not indicative 
of future investment 
results. 
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A diversified portfolio generally will consist of some type of fixed income option, along with equities 

(stocks). A common approach for the fixed-income portion of a portfolio is bond mutual funds or bond 

exchange-traded funds (ETF’s), although other options exist such as money market funds, CD’s, individu-

al bonds and several others.  FPIS, Inc. uses mostly bond funds and bond ETF’s in our fixed-income port-

folios.  Enclosed is an article “Rising Rates 101: What You Need to Know” to provide you with a base 

understand of inflation, rates and the impact to your nest egg.   

 

In general, when rates are going to rise, bond prices will fall.  There are different 

types of bonds, but the longer the duration of the bond, the greater the impact will 

be from an interest rate increase.  Duration or maturity is the time you are willing 

to “lend” your money to the bond issuer.  A bond fund with a duration of two years 

will experience downward pricing pressure when rates rise.  A bond fund with a 10 

year duration will experience much steeper pricing pressure when interest rates 

rise.   

 

With rates being near zero for some time now due to the Federal Reserve’s monetary policy response to 

the COVID-19 pandemic, we expected rates to rise and bond prices to feel some pressure.  To what ex-

tent is always unknown.  FPIS, Inc. uses bonds for almost all diversified portfolios, but is generally con-

servative with our selections using mainly short duration or core bonds with upper credit quality expo-

sure.  From our standpoint, our fixed-income vehicles are not necessarily designed to be “big” return 

drivers for a portfolio, but offer the following: 

 A more stable asset class to balance out the equities 

 An overall return (both price and yield) that has performed better than cash, money market, savings 

and CD’s in the long-term 

 For those withdrawing from the nest egg, when equities fall, bonds usually provide stability and an 

option to “sell” a fund that did not fall 

 Lastly, for ammunition to purchase more equities when equities are falling...buy low, sell high  

 

With inflation running hot at this point, the Federal Reserve has been forced to announce a more 

“hawkish” (e.g. aggressive) policy plan to help tame the inflationary pressure we are experiencing in 

almost all areas of the economy (gas, housing, food, supplies, autos, etc.).  This has caused more short-

term pain for fixed-income holdings than anticipated.  We did recommend an increase in equities for 

some clients to help counter the expected rate hikes (and inflation).  The double whammy is that equi-

ties are also under pressure, especially growth style funds, so both investment styles are experiencing 

an unusual correlation between their reactions to the economic events that we are experiencing.   

 

Where do we go from here?  At some point, bonds will become 

attractive investments because as rates go up, so do the yields 

that bonds offer.  As the yield rises, the interest payment you get 

from bonds increases.  The price of bonds will ultimately settle 

down and bond owners will experience attractive yields, along 

with more safe haven investment as a compliment to their equity 

positions.  Although bonds could experience some more pricing 

pressure, we feel that bonds are close to a stabilizing point.  If the 

Federal Reserve ends up being too aggressive with their rate 

hikes, the economy could slow allowing the Federal Reserve to 

pause the rate hikes, which would likely trigger a rally in bonds.   

 

Fixed-income assets have always played an important role for a diversified portfolio and will continue to 

do so moving forward.  The current environment has surprised many investors since bonds have fallen 

more than expected (at a time when equities are not doing well either).  Although this is unusual, it does 

happen.  We usually don’t have to tell clients to remain “calm” when we discuss bonds.  Currently, we 

are dealing with an overdue interest rate cycle where money needs to become more expensive to bor-

row.  Investors still need to remain calm and understand that a financial plan is not derailed due to a 

temporary fall in asset prices.     

 

 

Interest Rates and Bonds  

 

https://www.advisory

hq.com/articles/top-

rated-financial-

advisors-in-

wisconsin/ 
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_______________________________________________________________________________________ 

Department of Labor (DOL) is now requiring FPIS, Inc. (and all advisors) to disclose more details about 

transferring or rolling over any retirement assets.  In short, the DOL is a different governing body than 

the Securities and Exchange Commission (SEC) which recently required we provide all investors with a 

Client Relationship Summary (better known as form CRS).  These have similarities, but are from differ-

ent governing bodies.  Both require full disclosure regarding where assets are currently held, what ser-

vices you get from your current plan provider, investments available and expenses under the current 

platform.  FPIS, Inc. is required to provide a comparison of services (only for the DOL, but not under 

form CRS) to inform the clients for any conflicts of interest.  This will create extra work for FPIS, Inc. and 

require more disclosure signatures from clients.  Despite the extra steps, this is to protect the client and 

has good intentions overall, especially for investors that are being sold commissions or are not aware of 

advisory compensation.  As you know, FPIS, Inc. is a fee only advisor and does not sell products or col-

lect commissions.  In addition, we send clients an invoice for our services.  Thanks for your patience 

and understanding when it comes to our regulatory procedures.   

 

Series I Savings Bonds have become more popular 

given the high interest payment.  These are great 

investments if you have $10,000 sitting in a bank 

doing nothing that you can part with for 1-5 years.  

You can go to www.treasurydirect.gov and open an 

account online.  The current rate as of May is 9.62% 

and this rate changes every six months, tied to inflation.  You can do $10,000 per person, per year.  

There is a penalty for cashing out early with a penalty free draw after 5 years.  FPIS, Inc. cannot help you 

set these up.  Clients will have to go online and create an account on their own, along with moving mon-

ey from their bank account into their Treasury Direct account to purchase the I bonds.  We do expect 

the I bond rate to decrease as inflation comes down, but these should be a good investment in replace 

of cash or CD’s for the next 1-5 years.   

 

TriState Capital Bank is a lending program we can use for clients.  Basically we can use a non-

retirement brokerage account as collateral against a loan through TriState Capital Bank.  Clients can 

get interest only loans tied to the current rate of interest.  We don’t want clients to consider this for 

longer term loans, but more as a “bridge” loan that is needed for a short period of time.  When using a 

brokerage account as collateral, the account becomes restricted until the loan is paid back.  We see 

this option as a short-term loan instead of using a home equity loan for temporary cash.   

 

Estate Planning continues to be important and FPIS, Inc. is always looking for ways to help clients to 

make sure their estate plan is up to date, including beneficiary information.  Our team will be going 

through all beneficiaries through the online TD Ameritrade system and if no beneficiary is listed and 

visible online, we will be sending forms to these few clients to update the online system.  (Please note 

that this does not mean you don’t have beneficiaries.  It just means it’s been a long time since we up-

dated this and we want to make sure it appears in the system before accounts start to transition over to 

Charles Schwab.)   

 

Fraudulent email scams are rising as witnessed here at FPIS, Inc. via 

phishing scams from the bad actors of the world.  Remember not to 

click on any suspicious emails, even if it appears from one of our 

staff members.  You will recognize this with simple awareness as 

emails crafted by our firm will come with a certain level of profession-

alism.  Scammers will ask you to click on links or attachments, the 

email will not look very professional and can even have misspelled 

words.  Emails from scammers can even come from email addresses 

you recognize.  If this happens, please let this sender (assuming they 

are a contact of yours) know because their email may have been compromised.  We are all in this to-

gether to protect our data so please remain diligent and aware.  Make sure you update your passwords 

and be very suspicious of anyone asking you for personal information.  If you feel you have been com-

promised, please let us know.  FPIS, Inc. continues to enforce and be diligent in protecting clients non 

public information (NPI).  If you have any questions, please feel free to contact us.   

V A R I O U S  I T E M S  

Financial Planning & Infor-

mation Services, Inc. is com-

mitted to providing quality 

financial advice that is in 

the best interest of the cli-

ent.  We identify the im-

portant financial goals for 

each client and help each 

achieve these goals through 

a variety of services.  Our 

staff works together as a 

team to satisfy each client’s 

objectives with professional-

ism, integrity, and utmost  

good faith, always putting 

the interest of the client 

ahead of their own. 

Fee Only Planning since 
1985 


