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Women:  Greatest fear 

In a 2006 survey by Allianz Life Insurance, half the 
women said they fear they will lose all their money 
and become destitute in old age. 

  



Perspectives:   Which is it? 

Women may believe they act with 
Rational Caution 



Women’s unique financial needs: 

 9 out of 10 women will be 
solely responsible for their 
finances at some point in 
their lives 

 Divorce:  Half of all marriages 
end in divorce; Women’s 
incomes drop on divorce 

 Widows:  Average age of 
widowhood in Canada 56 

 Partner unemployed or 
disabled 
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On average, women earn 75% of men’s 

 median income per week  

$1500 

Source:  Statistics Canada 

Stats Can & The Global Gender Gap 

2007 



Fewer years of Earnings 

Childcare/ Elder Care:   

• Women spend more time as 
caregivers, taking time away 
from the paid work force 

• Average woman spends about 
12 fewer years out of the paid 
workforce compared to men 

• Gaps in contributing to pensions 
and RRSPs  

Source:   

Study by Hartford Financial Services Group and MIT's AgeLab 

Stats Canada 2007 

 

 

 



CPP OAS 

Max. $12,144 Max. $6,600 

Public Pensions  
-  designed to replace 25% of income; often lower for women due to earnings 

 

source:   

Government of Canada 



Lower  Private Pensions 

Fewer employers are offering Defined Benefit pensions 

1970’s: 50% 

Of working 

Canadians 

2010: 25% 

Of working 
Canadians 

In 2005, women received 39% lower average income from 

private pensions/RIFs than men; $11,100 pension/RIF income 

vs. $18.200                http://www4.hrsdc.gc.ca/.3ndic.1t.4r@-eng.jsp?iid=27#M_1 

 

Retirement planning advice is more important than ever 

1. Advisor.ca  (June 17, 2010)) 
2. Statistics Canada. Registered pension plans and members, December 19, 2013. 



Longer Lives 

Age Single Female 

70 96% 

80 81% 

90 44% 

95 23% 

9 

Sources:  Stats Can, 2006 Census 

Annuity 2000 Mortality Table, Society for Actuaries.  For illustration purposes only. 

Life Expectancy for women is now age 82 

The probability of a healthy 65-year old living until… 



Savings Gap 
 

 Lower incomes and Lower Savings = Less money 

 Longer Lives   = More Retirement Savings needed 

 

 

 



There is hope!   

 In Canada, women influence over 

$1.3T of investable assets 

 Over one third of Canadian 

women out-earn their husbands.  

 Women represent nearly  

half the labour force  

Women earn the majority of 

undergraduate and graduate degrees 

Source:  TD Asset Management Inc.  
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Women’s strengths: 

When a portfolio impresses me with 
its diversification, its risk profile, and 
its commitment to capital 
preservation, it has invariably been 
owned by a woman.   

I believe it stems from the notion 
that historically a woman’s finances 
have been more precarious than a 
man’s; it seems that women value 
security more and therefore take 
fewer risks when managing their 
investments. 

Kevin O’Leary:   
Cold, Hard, Truth on Men, Women & Money 2012, page 58 



Women’s strengths:  Better Risk Adjusted Returns 
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Finance professors Brad Barber 

and Terrance Odean have 

found that women's risk-

adjusted returns beat those of 

men by an average of about 

one percentage point annually. 

 

 
Source:   Brad M. Barber and Terrance Odean, “Boys Will be 

Boys:  Gender, Overconfidence, and Common Stock 

investment” Quarterly Journal of Economics 116, no. 1 (Feb. 

2001 p. 261-92  

Source: The Wall Street Journal,  May 9, 2009 

+1% 



Women tendencies:  More humble; less over-confident 

 Women likely to rate investment 

knowledge as “basic” 

 More likely to admit what they 

do not know, ask questions 

 Women research more; analyze 

details, even contradictory data 

 Men studied took riskier 

decisions when being observed 

by peers 

 24% of men vs 13% of women 

bought a hot investment without 

any research 
Warren Buffett invests like a girl 2011 page 26-28, p.173-175 

 



Women’s tendencies:  Less Active traders 
     - likely to hold firm, believe in their research and decisions 

 Men’s overconfidence led to trading 

securities 45% more frequently 

 Single men traded 67% more 

frequently than women  

 Frequent trading increased 

transaction costs 

 Frequent trading meant increased 

taxation  

 Men tended to sell at wrong time 

 Men tended to be impatient, Take a 

short-view 

Source:  Brad Barber & Terrance Odean, 2001, “Boys will be Boys:  Gender, 

overconfidence and stock investment 

 



Warren Buffett:  Oracle of Omaha 

 Net Worth $72Billion 

 2nd richest person in US after Bill 
Gates 

 Self-made wealth with his 
investing company Berkshire 
Hathaway 

http://www.forbes.com/profile/warren-buffett/ 

“You’ll have to read her book 
to see the criteria she used, 
but I’d say I probably plead 
guilty.” (Warren Buffett ) 
http://www.amazon.com/Warren-Buffett-Invests-Like-
Girl/dp/B007MXC2FE 



Women tended to be More Risk Averse 
- conservative investment approach 

 50% of women describe 

themselves as low-risk 

investors; 45% say they are 

medium risk 

 Less optimistic; more 

realistic about potential 

returns 

 Hold less risky positions; 

safer securities   

 Avoid debt 
Sources: 

2008 TD Waterhouse Female Investor Poll 

Warren Buffett invests like a girl  2011 page 22-26, 147-150 
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“Pessimism is your friend”  - Buffett  



Women tended to have Less volatile portfolios 

 Female investors chose 
less extreme investment 
styles 

 Did not change investment 
styles 

 Exploited gaps in 
price/value caused by 
emotional/greedy traders 

 Generated similar returns 
with more consistency, less 
volatility 

Warren Buffett invests like a Girl 2011 page 34-35, 118-124 



The Value of Financial Advice:  4x more assets!  

An Ipsos Reid study concluded 

that:  

• Having a financial advisor has 

a significantly positive 

relationship on the level of 

household financial assets 

• The longer the advice 

relationship, the greater the 

impact 

Source:   

https://www.ific.ca/wp-content/uploads/2013/08/New-

Evidence-on-the-Value-of-Financial-Advice-

November-2012.pdf/1653/   



“I feel I am better off after  
I have undertaken financial planning” 

Canadians with comprehensive plans  

vs. those without reported higher levels of: 

85% 
financial wellbeing 

 emotional wellbeing 

  overall contentment 

62% 

Source:  The Value of Financial Planning study by the Financial Planning Standards Council (FPSC) and the Financial 

Planning Foundation.  The presentation CFP Here’s the Plan 2014 was initially prepared by FPSC. 

 

45% 



“I can deal with the bumps in life” 

60% 

 

Unexpected financial 

emergencies 
 

 

Tough economic times 

 
Loved ones looked after in 

the event of my death 

28% 

Comprehensive 

Plan 
No Plan Feel prepared to 

deal with: 

65% 36% 

73% 41% 



Working with a CFP® professional makes a meaningful 
difference to Canadians 

Canadians Report 
CFP® 

Professional 

Their financial affairs are  

on track 78% 
They have greater peace  

of mind 73% 
They are closer to 

achieving some of their life 

goals as a result of 

planning 

70% 



 
Your financial advisor can help you: 

 Understand your situation; recommend what’s best for you 

 Keep a long-term financial planning horizon; avoid frequent trading 

 Stay focused on your goals and approach 

 Set and monitor your portfolio and asset mix 

 Provide information; Stay up-dated on products and legislation 
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Financial Planning Philosophy 

 Invest like a Girl! 

 Preserve capital 

 Maintain consistent returns 

 Use professional resources 

 Focus on client values, risk, 
goals, time horizon 

 Reduce income tax 

 Secure retirement income 

 Pro-active client contact 

 Tend the Garden/Watch the 
Portfolio 

 



Disclaimers 

Manulife Securities Incorporated is a Member of the Canadian Investor 
Protection Fund  

 
Manulife, Manulife Securities and the Block Design are trademarks of 
The Manufacturers Life Insurance Company and are used by it, and by 
its affiliates under license.  

 
Stocks, bonds and mutual funds are offered through Manulife Securities 
Incorporated. Insurance products and services are offered through 
Manulife Securities Insurance Inc.  
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