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Friends,

It is election time again in Canada!  It is tough for Canadian 

politicians to keep the electorate engaged as they are 

competing with the “HUGE” entertainment factor south of the 

border.  The one comment that I like to remind clients of around 

election time whether in Canada or the United State or 

elsewhere, is that politics has a fleeting impact on the markets.  

It is the business cycle that determines future performance and 

unfortunately, for them, politicians have little control over this!

Have a wonderful remainder of October and beginning of 

November and thank you for your continued support!

In this month’s newsletter you will find 
information related to:

• Key Dates to Keep in Mind!

• Idea Corner: Six Retirement Secrets

• Market Performance Review: September 2019

• Chart of the Month: The People are Coming!

• Article of the Month: Canadian Retirement Living!

• Contact Information

• Disclaimers
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Key Dates to Keep in Mind!

• TFSA contribution room available = Beginning of January

• Installment payment date deadlines = Mid March, June, September and December.

• Individual tax filing deadline = End of April.

• Self-employed individual and spouse tax filing deadline = Mid June.

• Tax Loss Selling deadline = End of December.

• RESP contributions deadline = End of December

• RRSP contribution deadline = End of February
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Idea Corner:

Six 
Retirement 
Secrets
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Source: ZacksPCG.com

Retirement presents the opportunity to leave behind the daily schedule you’ve been used to for years or 
decades and pursue many of your aspirations.  There are different paths to get there in retirement, but all 
retirees share a common goal of trying to “feel fulfilled”.  So, what is the secret to retirement bliss? It seems it 
is a mix of financial along and non-monetary aspects.  Below are the six key building blocks to making your 
ideal retirement a reality:

1. Figure out in advance what you want out of retirement – without a plan for your retirement years, you 
could potentially feel a lack of direction or experience some confusion as to how to go about life post-
retirement, thereby potentially delaying your ‘happiness’ after entering your retirement.  The first step is 
identifying the lifestyle choices and activities that would make you feel happy during retirement.

2. If you have a spouse or partner, discuss your dreams together – Rank your plans starting from the “most 
important/must-haves” and then maybe ending with those that you’d love to have but might not feel as 
important to you as the other goals.  That way, you could potentially figure out where you can adjust so 
that a “wish” does not compromise your relationship with the person you love.

3. Try to choose when to retire – Your decision on the age you choose to retire should hinge on careful 
consideration of several factors like your financial goals, your current needs and how much room they 
leave for your long-term savings, responsibilities towards your family, your idea of a comfortable lifestyle 
and many more.

4. Come up with a retirement income plan – Analyzing and working out retirement income is a key 
ingredient towards achieving a fulfilling and comfortable retirement.  Having a retirement income plan 
could potentially free you from much of the stress that people who are underprepared to support their 
desired lifestyle could have.

5. Stay active if you can – Starting a business, volunteering, mentoring, engaging in freelancing/part-time 
jobs or other encore careers- there could be several options to choose from.  Engaging yourself in 
something that you find meaningful, versus sitting idle, could potentially give you a great deal of 
satisfaction from adding value to your own life and/or to a larger society.

6. Learn new things or cultivate your passions – Retirement could finally free up time for you to pursue your 
passions – like playing an instrument, writing, photography, cooking, learning a new language.  Learning 
new things could make for enriching experiences during your retirement years.



Market 
Performance 
Review:

September 
2019
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Adam’s Comment: Stocks had a strong bounce back in September after a sluggish August.  Non North American stocks 
led the way, while US stocks lagged (but I hardly call +1.47% in growth in a month lagging!).  In fixed income markets, US 
and Canadian bonds sold off as rates bounced off of lows to rally on news that things are not that bad, it seems.  The 
Canadian Loonie climbed versus the US greenback as the US Fed continues to ease rates, while the Bank of Canada sits 
on its hands.

*Source: 

Total Returns in CAD$, Bloomberg, Bank of 

Canada, pcbond.com, Barclays Capital, BMO 

CM, S&P

Market
September

Return %

2019

Year To Date 

Return %

5 year 

Annualized 

Return %

10 year 

Annualized 

Return %

Canadian Equity
(S&P/TSX Composite Index)

1.69 19.11 5.31 6.97

US Equity
(S&P 500 Index)

1.47 17.03 14.61 15.67

International Equity
(MSCI EAFE Index)

2.51 10.03 7.31 7.66

Canadian Fixed 

Income
(FTSE TMX Canada Universe 

Bond Index)

-0.84 7.79 3.91 4.38

US Fixed Income
(Barclays Capital U.S. Bond 

Universe Treasury Index)

-1.24 4.55 6.20 5.18

Currency Exchange 

Rate (CAD$ in USD$)
0.39 3.01 -3.30 -2.10



Adam’s Comment: Canada’s population grew 1.4% in the past year as of July 1, matching the fastest pace in nearly 30 
years. In raw numbers, that’s 531k new Canadians in the past year, the largest increase on record.

Chart of the 
Month: 

The People 
are Coming!
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*Source: 

BMO Economics



Article of the 
Month:

Canadian 
Retirement 
Living!
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Written by:

Adam McHenry, CFA 

Investment Advisor & 

Associate Portfolio Manager

According to a recent survey completed in the United States, 67% of people say they’d move to a less expensive 
location to have a more financially comfortable retirement.  If you are looking for inexpensive Canadian options, below 
are some factors to consider.  Based on this small set of factors, the top four provinces for retirees are Ontario, British 
Columbia, Alberta and New Brunswick.  However, based on your unique set of preferences and financial plan, you can 
decide on the place that would support your goals in retirement. 

Province/Territory

Tax rating for 

retirees

Population 

(rounded)

Share of population 

65+ (approx.)

Cost of living 

compared to 

Canadian average Prescription Costs

Newfoundland & Labrador Mixed 528,000 87,648 Higher Cost Unfriendly

Nova Scotia Least tax Friendly 953,000 163,916 Higher Cost friendly

Prince Edward Island Least tax Friendly 152,000 24,928 Higher Cost friendly

New Brunswick Mixed 759,000 129,030 Even Cost friendly

Quebec Least tax Friendly 8,394,000 1,359,828 Lower Cost Unfriendly

Ontario Most Tax Friendly 14,193,000 2,072,178 Higher Cost friendly

Manitoba Least tax Friendly 1,338,000 189,996 Even Cost Unfriendly

Saskatchewan Mixed 1,163,000 170,961 Higher Cost Unfriendly

Alberta Mixed 4,286,000 475,746 Higher Cost friendly

British Columbia Most Tax Friendly 4,817,000 765,903 Lower Cost Unfriendly

Nunavut Most Tax Friendly 38,000 1,254 n/a n/a

Yukon Mixed 38,000 3,572 n/a n/a

Northwest Territories Most Tax Friendly 44,000 2,728 n/a n/a

*Sources: StatsCan, CMAJ, 2018 Ernst & Young Tax calculator, Tax Ranked based on $75,000 of income
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Disclaimers
Manulife, Manulife & Stylized M Design, Stylized M Design and Manulife Securities are trademarks of The Manufacturers Life Insurance Company and are used by it, and by its affiliates under license.

Manulife Securities Incorporated is a Member of the Canadian Investor Protection Fund 

The opinions expressed are those of the author and may not necessarily reflect those of Manulife Securities Incorporated and/or Manulife Securities Insurance Inc.

This publication contains opinions of the writer and may not reflect opinions of Manulife Securities Incorporated and/or Manulife Securities Insurance Inc. The information contained herein was obtained from 
sources believed to be reliable, but no representation, or warranty, express or implied, is made by the writer or Manulife Securities Incorporated and/or Manulife Securities Insurance Inc. or any other person as to 
its accuracy, completeness or correctness. This publication is not an offer to sell or a solicitation of an offer to buy any of the securities. The securities discussed in this publication may not be eligible for sale in 
some jurisdictions. If you are not a Canadian resident, this report should not have been delivered to you. This publication is not meant to provide legal or account advice. As each situation is different you should 
consult your own professional Advisors for advice based on your specific circumstances. 

This material is not to be construed as an offer or solicitation. The securities mentioned may not necessarily be considered suitable investments for all clients. Contact your Investment Advisor to discuss your 
individual investment needs. 

Manulife Securities Incorporated and/or Manulife Securities Insurance Inc. is committed to protecting your privacy and the confidentiality of your personal information. A copy of our privacy policy is available upon 
request. If you have any questions about this policy, please call us at 1-800-991-2121. 

Manulife Securities Incorporated is registered as an Investment Dealer, or its equivalent, with the provincial securities commissions and as such our Advisors are entitled to sell mutual funds, stocks, bonds and 
other securities as permitted under our registration. They may also be able to provide other services or products to you through their own business. As a member of the Investment Industry Regulatory 
Organization of Canada ("IIROC"), Manulife Securities Incorporated is obligated to disclose to you that you may be dealing with companies other than Manulife Securities Incorporated when purchasing services or 
products from your Associate (remuneration to your Associate may also come from various sources depending on the services or products purchased). For example, your Associate may offer any one or more of 
the following through a separate business, which would not be the responsibility of Manulife Securities Incorporated: 

• * Insurance: Life, Accident, Sickness, Disability, General. 

Please be sure that you have a clear understanding of which company you are dealing with for each of your services and products. Your Associate would be happy to provide any clarification you require. 

The commentary in this publication is for general information only and should not be considered investment or tax advice to any party. Individuals should seek the advice of professionals to ensure that any action 
taken with respect to this information is appropriate to their specific situation. 

Stocks, bonds, and mutual funds are offered through Manulife Securities Incorporated.   Insurance products and services are offered through Manulife Securities Insurance Inc. Banking products and services are 
offered through referral. 

Using borrowed money to finance the purchase of securities involves greater risk than a purchase using cash resources only. If you borrow money to purchase securities, your responsibility to repay the loan and 
pay interest as required by its terms remains the same even if the value of the securities purchased declines.
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