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Adam’s Update
Friends,
I hope you are well!
I just got back from a short trip to Omaha, Nebraska to see Warren Buffett and Charlie
Munger. This was my second year attending and it always amazes me how far attendees
will travel to hear these two investment gurus. If you thought flying from Toronto to Omaha,
Nebraska was a lot to ask, you might be surprised to hear that I spoke with attendees as far
away as China, South Africa and Germany. Now that is commitment! You can find some of
the better comments made at the event in the “Article of the Month” on page 7 of this
newsletter.
The markets continued to roll in April, however in early May (at the time of writing) there
seems to be some weakness surrounding the ever popular US trade talks with China. To
repeat Charlie Munger’s answer to a question on political noise and investing, he said “I
don’t have time for that!” Given, that Charlie and his partner Warren Buffett have amassed
large fortunes avoiding the political noise surrounding their investments, it may be wise to
pay attention!
Have a wonderful May and thank you for your continued support!

In this month’s newsletter you will find information related to:

▪ Key Dates to Keep in Mind!
▪ Idea Corner: How Families with Special Needs Children save on medical expenses!
▪ Market Performance Review: April 2019
▪ Chart of the Month: Canadian Personal Savings Rates
▪ Article of the Month: Five Key Comments From The 2019 Berkshire Hathaway Annual
Meeting

▪ Contact Information
▪ Disclaimers
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Key Dates to Keep in Mind!
• TFSA contribution room available = Beginning of
January

• Installment payment date deadlines = Mid March,
June, September and December.

• Individual tax filing deadline = End of April.
• Self-employed individual and spouse tax filing
deadline = Mid June.

• Tax Loss Selling deadline = End of December.
• RESP contributions deadline = End of December
• RRSP contribution deadline = End of February
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Idea Corner:
How Families with Special Needs Children
save on medical expenses!
Planning for your children’s financial futures is very important to parents, but for families
with special needs children, planning can take on more complex and emotional decisions.
While there are many challenges to support a child with special needs, the financial aspect
can seem daunting to the child’s family. The cost of supporting a special needs child can be
more than double the cost of raising a child without special needs. The cost of therapies,
medical equipment, special programs along with parent’s lost income due to time
commitments, is a large portion of this added cost. There are tax credits, savings vehicles
and government programs to support families to meet their child’s needs. However, the
path to creating a plan to financial support for your child can be a challenging one, where
the experience and expertise of a financial professional is paramount.
One opportunity for family’s to reduce the cost of treatment and therapies is through a
Health Care Spending Account (HCSA). These accounts are not well understood and if
available typically are underutilized due to the lack of awareness of how they can help. In
short, the HCSA helps families pay for eligible medical expenses by using pre-tax money.
To elaborate, I will reflect on a real life case that I worked on in the Spring of 2019. This
prospective client had a special needs son who attended a special needs program during
the week. The cost of this program was approximately $6,000 per month or $72,000 per
year. The client paid for this program by cheque every month. Adjusting the $72,000
annual cost to a pre-tax basis results in approximately $154,939 per year, where the math
works like this:
After-Tax Cost = Pre-Tax Cost x (1 – Marginal Tax Rate %)
$72,000 = Pre-Tax Cost x (1 – 53.53%)
$154,939 = Pre-Tax Cost
Previously, the client collected all his medical receipts for the program and at tax time used
the receipts to receive a credit of 30% on qualifying medical expenses. This reduces the
annual pre-tax cost of $154,939 to $108,457 or a savings of ~$46,482 per year.
After I collected all personal and financial information from the prospective client and when I
was working on the follow-up financial strategy, I realized that their was an opportunity for
significant tax savings for this family. By using the prospective client's employer provided
HCSA and directing the employer to deposit $72,000 of the prospective client’s earned
income to the HCSA, the client’s pre-tax and after-tax costs become equivalent at $72,000.
This resulted in an annual tax savings of ~$36,000 per year and ~$500,000 over 15 years.
For more information on this strategy, please reach out to Adam at 416-901-6500.
Written by: Adam McHenry, CFA at Manulife Securities Incorporated.
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Market Performance Review:
April 2019
Adam’s Comment: It was another great month for stocks as Canadian, US and
International equities continued to rise and add to their already eye-popping totals for 2019.
Bonds and the Canadian dollar lagged despite energy prices posting strong results. Central
banks in Canada and the US pushed the pause button on any further action until economic
data begins to improve and/or inflation shows any signs of life.

Market
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*Source: Total Returns in CAD$, Bloomberg, Bank of Canada, pcbond.com, Barclays Capital, BMO CM, S&P
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Chart of the Month:
Canadian Personal Savings Rates
Adam’s Comment: This is a scary chart, which to me shows a lack of planning being
completed by Canadian families. Some of the drop in personal savings may be due to
uncontrollable factors, such as, the cost of Canadian home prices and increasing tax rates.
However, anecdotally I fear that a large proportion of the decline in savings is because of
our inability to postpone spending. In this situation there is one thing these non-savers will
be guaranteed to miss. Its called “compounding”: the eighth wonder of the world!

Published by: Refinitiv Eikon DataStream.
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Article of the Month:
Five Key Comments From The 2019
Berkshire Hathaway Annual Meeting
Adam’s Comment: The two investment gurus at the helm of Berkshire Hathaway always
seem to have the ability to delineate complex financial concepts down into a few words or a
short sentence. There were a couple of excellent comments at this years meeting in
Omaha, Nebraska and so I thought I would share some of those comments with you.

Warren Buffett and Charlie Munger provided many insights when they answered questions
for nearly 6 hours this past Saturday during the 2019 Berkshire Hathaway Annual Meeting.
The following comments stood out as the most important for investors:
▪

Charlie Munger: People come out of the womb with the delayed gratification skill we can’t teach it, we pick the people who have it.

▪

Charlie Munger: You don't need a portfolio of 50 stocks if you know what you are
doing.

▪

Charlie Munger: Both Warren and I feel it's our moral duty to be as rational as we
can possibly be. A lot of people who are brilliant in some ways tend to make these
utterly asinine decisions in other ways. We both tend to collect the asininities of the
world in a kind of checklist. And we try to avoid everything on the checklist.

▪

Warren Buffett: You can turn any investment into a bad deal by paying too much.
What you can’t do is turn any investment into a good deal by paying a cheap price.

▪

Warren Buffett: If you want to grow your investment circle of competence you
want to read a lot and study a lot of businesses. It is more competitive now than it
was when we started investing, but if you build your circle and have the discipline
to be patient and do nothing a lot of the time you can still do well.

Published by: Adam McHenry, CFA at Manulife Securities Incorporated.
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Contact Information

Address: 300 The East Mall Suite 306
Toronto, Ontario, Canada
M9B 6B7
Phone: 416-901-6500
Toll-Free: 1-888-220-2722
Fax: 416-901-9600
Email: Adam.McHenry@manulifesecurities.ca
Website: www.adammchenry.com
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Disclaimers
Manulife Securities and the block design are registered service marks and trade marks of The Manufacturers Life
Insurance Company and are used by it and its affiliates including Manulife Securities Incorporated / Manulife Securities
Insurance Inc.
Manulife Securities Incorporated is a Member of the Canadian Investor Protection Fund
The opinions expressed are those of the author and may not necessarily reflect those of Manulife Securities Incorporated
and/or Manulife Securities Insurance Inc.
This publication contains opinions of the writer and may not reflect opinions of Manulife Securities Incorporated and/or
Manulife Securities Insurance Inc. The information contained herein was obtained from sources believed to be reliable, but
no representation, or warranty, express or implied, is made by the writer or Manulife Securities Incorporated and/or
Manulife Securities Insurance Inc. or any other person as to its accuracy, completeness or correctness. This publication is
not an offer to sell or a solicitation of an offer to buy any of the securities. The securities discussed in this publication may
not be eligible for sale in some jurisdictions. If you are not a Canadian resident, this report should not have been delivered
to you. This publication is not meant to provide legal or account advice. As each situation is different you should consult
your own professional Advisors for advice based on your specific circumstances.
This material is not to be construed as an offer or solicitation. The securities mentioned may not necessarily be considered
suitable investments for all clients. Contact your Investment Advisor to discuss your individual investment needs.
Manulife Securities Incorporated and/or Manulife Securities Insurance Inc. is committed to protecting your privacy and the
confidentiality of your personal information. A copy of our privacy policy is available upon request. If you have any
questions about this policy, please call us at 1-800-991-2121.

Manulife Securities Incorporated is registered as an Investment Dealer, or its equivalent, with the provincial securities
commissions and as such our Advisors are entitled to sell mutual funds, stocks, bonds and other securities as permitted
under our registration. They may also be able to provide other services or products to you through their own business. As
a member of the Investment Industry Regulatory Organization of Canada ("IIROC"), Manulife Securities Incorporated is
obligated to disclose to you that you may be dealing with companies other than Manulife Securities Incorporated when
purchasing services or products from your Associate (remuneration to your Associate may also come from various
sources depending on the services or products purchased). For example, your Associate may offer any one or more of the
following through a separate business, which would not be the responsibility of Manulife Securities Incorporated:

▪

* Insurance: Life, Accident, Sickness, Disability, General.

Please be sure that you have a clear understanding of which company you are dealing with for each of your services and
products. Your Associate would be happy to provide any clarification you require.
The commentary in this publication is for general information only and should not be considered investment or tax advice
to any party. Individuals should seek the advice of professionals to ensure that any action taken with respect to this
information is appropriate to their specific situation. Manulife, the Block Design, the Four Cubes Design and Strong
Reliable Trustworthy Forward-thinking are trademarks of The Manufacturers Life Insurance Company and are used by it,
and by its affiliates under license.

Stocks, bonds, and mutual funds are offered through Manulife Securities Incorporated. Insurance products and services
are offered through Manulife Securities Insurance Inc. Banking products and services are offered through referral.
Using borrowed money to finance the purchase of securities involves greater risk than a purchase using cash resources
only. If you borrow money to purchase securities, your responsibility to repay the loan and pay interest as required by its
terms remains the same even if the value of the securities purchased declines.
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