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Adam’s Update

Dear Friends,

I write this note to you on the Friday before Thanksgiving.  Therefore, I would like to share 

with you what I am thankful for and I hope that you have a chance to do the same! 

Personally, I am thankful for my health and family, especially my wife and two kids. I am 

also thankful for this beautiful country we live in, our civilized society filled with all its 

resources, allowing us to set ambitious goals and work to achieve them. Lastly, I am very 

thankful for the opportunity to work with so many amazing clients.  Your trust in me to help 

you with your financial planning goals is a responsibility that I value and work hard everyday 

to be worthy of.

Okay, enough with the mushy stuff☺. On the business front, it was a difficult month of 

September for most marketplaces, except for money held abroad.  As both the US and 

Canadian equity and fixed income marketplaces had a rough month.  Fixed Income took the 

brunt of the pain as rising interest rates put pressure on long maturity bonds.  On a positive 

note, early in October, we received the good news about the new NAFTA agreement being 

signed (USMCA).  This gave a brief tailwind to Canadian stocks, but have since given that 

all back and more.

Have a safe and successful October and thank you for your continued support!

In this month’s newsletter you will find information related to:

▪ Key Dates to Keep in Mind!

▪ Idea Corner: Why Asset Location Matters!

▪ Market Performance Review: September 2018

▪ Chart of the Month: Global Growth Flatlining?

▪ Article of the Month: Undervalued Financial Advice

▪ Contact Information

▪ Disclaimers
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Key Dates to Keep in Mind!

• Installment payment date deadlines = March 15, 
June 15, September 17 and December 17

• RESP contributions deadline = End of December

• TFSA contribution room available = Beginning of 
January

• RRSP contribution deadline = End of February

• Individual tax filing deadline = April 30th

• Self-employed individual and spouse tax filing 
deadline = June 15
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Idea Corner:
“Why Asset Location Matters”
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In real estate, it's location, location, location. In investing, the same bit of wisdom also has a 
place. Where you put your investments—meaning the type of account you choose—can 
make a major difference in how much you can earn, after tax, over time. That's because 
different investments are subject to different tax rules, and different types of accounts have 
different tax treatment. Attempting to sort investments into accounts to lower your overall 
tax bill—a strategy often called active asset location—has the potential to help lower your 
overall tax bill.

So how do you decide what to put where? 

There are 3 main criteria that tend to indicate whether an active asset location strategy may 
be a smart move for you. The more these criteria apply to your situation, the greater the 
potential advantage in seeking enhanced after-tax returns.

1. You pay a high marginal income tax rate: The higher the marginal income tax rate you 
pay, the bigger the potential benefits of active asset location. If you are in one of the highest 
3 federal tax brackets, or if you live in a province with high provincial income taxes, a 
strategy to help make the location of your investments more tax-aware could be an easy 
way to help boost your after-tax returns without assuming additional risk.

2. You have a lot of tax-inefficient investments in taxable accounts: The more tax-
inefficient assets you're currently holding in taxable accounts, the greater the potential to 
take advantage of active asset location.

3. You expect to be invested for more than 10 years: Active asset location strategies 
generally take time to work (as a general rule, they require at least 10 years to be effective). 
The longer you can keep your assets invested, the greater the potential benefits from tax 
deferral. So if you are saving for retirement and expect to work at least another 10 years, or 
won't need to use the money in your tax-advantaged accounts any sooner than that, an 
active tax location strategy could have an impact. Note, however, that under some 
circumstances—such as a sharp drop in income or a move from a place with high provincial 
taxes to one with low taxes—active asset location can have a significant impact in less than 
10 years.

For more information on this strategy, please reach out to Adam at 416-901-6500.

Published by: Fidelity Investments adapted for Canadian audience, www.fidelity.com

Adam’s Comment: Asset location is an effective way to increase your portfolios after-tax 
returns.  When structured properly, this strategy can yield what I call “easy returns”!  In a 
competitive investment marketplace filled with algorithms, super computers and hedge 
funds among other things, these are the returns you need to have in your back pocket.



Market Performance Review:
September 2018

Market
September

Return %

2018

Year To 

Date 

Return %

5 year 

Annualized 

Return %

10 year 

Annualized 

Return %

Canadian 

Equity
(S&P/TSX Composite 

Index)

-0.89 1.36 7.80 6.30

US Equity
(S&P 500 Index)

-0.28 14.09 19.27 14.18

International 

Equity
(MSCI EAFE Index)

0.06 2.18 9.80 7.97

Canadian 

Fixed Income
(FTSE TMX Canada 

Universe Bond Index)

-0.97 -0.35 3.26 4.44

US Fixed 

Income
(Barclays Capital U.S. 

Bond Universe Treasury 

Index)

-1.76 1.47 5.85 4.60

Currency 

Exchange Rate 
(CAD$ in USD$)

0.85 -3.09 -4.46 -1.94
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*Source: Total Returns in CAD$, Bloomberg, Bank of Canada, pcbond.com, Barclays Capital, BMO CM, S&P

Adam’s Comment: It was a tough month to be a bond investor and still is with the early 
part of October pushing bond prices even lower.  International equity was the lone bright 
spot within the equity marketplace, posting positive results (Diversification anyone? ☺). The 
Canadian dollar saw a recovery versus the US greenback as oil continues to march higher.



Chart of the Month: 
“Global Growth Flatlining?”

Adam’s Comment: Since the summer of 2016, global growth has been strong and 
synchronized across the world.  However, as you are aware, rising trade tensions and 
political uncertainty has slowed economic momentum.  Despite this, the two largest 
economies of the world (US and China) are still reporting strong economic growth numbers, 
so that should keep global growth holding near 7-year highs and doomsayers at bay for 
now.
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Published by: BMO Economics



Article of the Month:
“Undervalued Financial Advice”
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1. Avoid the allure of more. … no matter how much money you make there will always be 
the temptation to want more of it. This can be an unhealthy obsession when it leads to out 
of control lifestyle inflation.

2. Envy is more expensive than gratitude. A recent survey asked people from around the 
globe, “All things considered, do you think the world is getting better or worse, or neither 
getting better nor worse?”. Just 6% of U.S. respondents and 4% of Germans thought things 
are getting better.

Oxford’s Max Roser published a piece in response to these results that show no generation 
has ever had higher living standards — education, health, literacy, freedom, education, etc. 
— than we do today.

We don’t compare ourselves to our ancestors, we compare ourselves to our neighbors.

3. Time and health matter more than wealth. Cornelius Vanderbilt’s son William was far 
and away the richest person in the world after doubling the inheritance given to him by his 
late father in just 6 years. But the burden of wealth brought him nothing but anxiety. He 
spent all of his time managing his substantial wealth through the family’s businesses, which 
meant he had no time to enjoy his money or take care of his body.

William also told his nephew, “What’s the use, Sam, of having all this money if you cannot 
enjoy it? My wealth is no comfort to me if I have not good health behind it.”

All the money in the world doesn’t matter if you don’t have the time or the health to enjoy it.

4. Stay married. It makes sense intuitively, but research shows people who get married 
and stay married tend to build more wealth than people who don’t get married or end up 
divorced.

No one goes into a marriage with the assumption it’s not going to work out. But there is 
something to be said for your levels of happiness, stress, and wealth by finding a financially 
compatible spouse.

Published by: Ben Carlson, A Wealth of Common Sense, www.awealthofcommonsense.com

Adam’s Comment: The financial tips below are from an author within the investment 
community that I regularly read.  The author has some great insights! This article I found 
important to pass along as it addresses the many biases that people develop when viewing 
their plight.



Contact Information

Address: 300 The East Mall Suite 306
Toronto, Ontario, Canada

M9B 6B7

Phone: 416-901-6500

Toll-Free: 1-888-220-2722

Fax: 416-901-9600

Email: Adam.McHenry@manulifesecurities.ca

Website: www.adammchenry.com
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Disclaimers
Manulife Securities and the block design are registered service marks and trade marks of The Manufacturers Life 
Insurance Company and are used by it and its affiliates including Manulife Securities Incorporated / Manulife Securities 
Insurance Inc. 

Manulife Securities Incorporated is a Member of the Canadian Investor Protection Fund 

The opinions expressed are those of the author and may not necessarily reflect those of Manulife Securities Incorporated 
and/or Manulife Securities Insurance Inc.

This publication contains opinions of the writer and may not reflect opinions of Manulife Securities Incorporated and/or 
Manulife Securities Insurance Inc. The information contained herein was obtained from sources believed to be reliable, but 
no representation, or warranty, express or implied, is made by the writer or Manulife Securities Incorporated and/or 
Manulife Securities Insurance Inc. or any other person as to its accuracy, completeness or correctness. This publication is 
not an offer to sell or a solicitation of an offer to buy any of the securities. The securities discussed in this publication may 
not be eligible for sale in some jurisdictions. If you are not a Canadian resident, this report should not have been delivered 
to you. This publication is not meant to provide legal or account advice. As each situation is different you should consult 
your own professional Advisors for advice based on your specific circumstances. 

This material is not to be construed as an offer or solicitation. The securities mentioned may not necessarily be considered 
suitable investments for all clients. Contact your Investment Advisor to discuss your individual investment needs. 

Manulife Securities Incorporated and/or Manulife Securities Insurance Inc. is committed to protecting your privacy and the 
confidentiality of your personal information. A copy of our privacy policy is available upon request. If you have any 
questions about this policy, please call us at 1-800-991-2121. 

Manulife Securities Incorporated is registered as an Investment Dealer, or its equivalent, with the provincial securities 
commissions and as such our Advisors are entitled to sell mutual funds, stocks, bonds and other securities as permitted 
under our registration. They may also be able to provide other services or products to you through their own business. As 
a member of the Investment Industry Regulatory Organization of Canada ("IIROC"), Manulife Securities Incorporated is 
obligated to disclose to you that you may be dealing with companies other than Manulife Securities Incorporated when 
purchasing services or products from your Associate (remuneration to your Associate may also come from various 
sources depending on the services or products purchased). For example, your Associate may offer any one or more of the 
following through a separate business, which would not be the responsibility of Manulife Securities Incorporated: 

▪ * Insurance: Life, Accident, Sickness, Disability, General. 

Please be sure that you have a clear understanding of which company you are dealing with for each of your services and 
products. Your Associate would be happy to provide any clarification you require. 

The commentary in this publication is for general information only and should not be considered investment or tax advice 
to any party. Individuals should seek the advice of professionals to ensure that any action taken with respect to this 
information is appropriate to their specific situation. Manulife, the Block Design, the Four Cubes Design and Strong 
Reliable Trustworthy Forward-thinking are trademarks of The Manufacturers Life Insurance Company and are used by it, 
and by its affiliates under license.

Stocks, bonds, and mutual funds are offered through Manulife Securities Incorporated.   Insurance products and services 
are offered through Manulife Securities Insurance Inc. Banking products and services are offered through referral. 

Using borrowed money to finance the purchase of securities involves greater risk than a purchase using cash resources 
only. If you borrow money to purchase securities, your responsibility to repay the loan and pay interest as required by its 
terms remains the same even if the value of the securities purchased declines.
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