
I call investing The Greatest Show On Earth because 
money is everywhere, and it affects all of us. Everyone 
thinks of it differently and it offers lessons on things that 
apply to many areas of life, like creativity, integrity, intuition, 
happiness, responsibility, risk-taking and risk-aversion. This 
is the psychology of money and few topics offer a more 
powerful magnifying glass that helps explain why people 
behave the way they do. How people manage their money 
affirms what they value, who they want to impress, what they 
think they’re good at, what they’re clearly awful at, what they 
are insecure about and where they see the world going. 
Money shows how people follow the crowd without 
considering where it’s going, obsess over what they want to 
be true and ignore what they don’t. Money reveals what 
people have experienced in life. Survivors of the Great 
Depression have etched forever on their consciousness a cautious, fearful respect towards money, resulting 
from the knowledge of what it means to lose everything and be left with nothing. Similarly, lottery winners 
who end up broke and estranged from family and friends within a few years, expose the thinking that comes 
from unearned, instant wealth. Money shows who you trust and who you don’t, who you find compelling and 
who you will never take seriously. It shows what society values -not only skills but scarcity, and highlights 
why so many couples don’t get along. It shows better than anything else the advantage of being born lucky, 
versus having the odds stacked against you. Money lays bare what makes people happy and what doesn’t. 
And tellingly, few things are better at revealing how prone people are to jealousy, envy ...and regret. 

Money is the creation of human beings and understood as 
such, it is unsurprising that it is a microcosm of who we are, 
encompassing the totality of our nature. Given the diversity of 
our species, it is difficult to conclude that there is a single 
‘right’ way to approach money. That said, there are some 
lessons about money that I would like to share with you. 
First, reasonable money choices are generally better than 
rational money choices. Second, that it takes time to learn 
what it means to have ‘enough’ money for each of us. Third, 
is that the solution to ninety percent of financial problems is 
saving more and being patient. Almost nothing is more 

powerful or more capable of providing financial security. 

Our investment thesis builds on these three tenets and encompasses a fundamental understanding of 
investor psychology. Our industry is governed by the principle Know Your Client, and we are deeply 
committed to doing just this, towards knowing your uniquely individual approach to the subject of money. 
This is the best way to ensure that all financial decisions are based on what is important and best for you 
and your families. 

Be safe, be well!
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