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Starting a brand new job is exciting and full of a lot of new benefits, but don't forget about the retirement plan
you left behind. There are many different ways to handle an old retirement account and here are your four
options:

Options Pros Cons

Leave it where it is No action needed, stays invested Easy to forget, limited fund choices

Roll into new plan Keeps all retirement in one place Must wait for eligibility, paperwork

Roll into individual _ , May come with fees or need investment
) Full control, more investment options

retirement account (IRA) know-how

Cash out Fast access to money Taxes + 10% penalty = less for you later

Which Option is Right for You?

While there isn't any definite answer, there are a few things you should consider before moving your old
retirement plan. First, are you happy with your old plan’s performance? Has it grown since you first invested in it?
Second, is your new plan better in terms of features and fees? Would it be worth moving it over? And lastly, do
you prefer simplicity or control? Meaning, would you rather not worry about it and leave it in its current plan or
move it somewhere that you can control its investments and outcome?

How to Take Action

Before you decide what to do with your plan, it's worth taking a look at your balance. Log into your old plan and
check the balance, especially if you are contemplating cashing it out. Once you've decided which route to take,
contact your new Human Resources or plan provider and ask about the rollover process. They will be able to
assist and guide you through this process.

Just because you changed your job doesn't mean you need to change your retirement goals. Your retirement
deserves to move with you, wherever you're headed next.

For more information contact MCF at retire@mcfadvisors.com or 859.967.0990.
IMPORTANT DISCLOSURE INFORMATION

MCF Advisors, LLC ("MCF”) is an SEC registered investment adviser. Registration as an investment adviser does not imply a certain level of
skill or training. The oral and written communications of an adviser provide you with information about which you determine to hire or retain
an adviser. More information about the adviser can also be found by visiting: https://adviserinfo.sec.gov/firm/summary/130372. The above
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commentary is for informational purposes only. Information prepared from third-party sources is believed to be reliable though its accuracy is
not guaranteed. This is not intended as an offer or solicitation with respect to the purchase or sale of any security. MCF may only transact
business in those states in which it is registered or qualifies for an exemption or exclusion from registration requirements. Please remember
that past performance is not indicative of future results. Different types of investments involve varying degrees of risk, and there can be no
assurance that the future performance of any specific investment, investment strategy, or product (including the investments and/or
investment strategies recommended or undertaken by MCF), or any non-investment related content, made reference to directly or indirectly in
this blog/newsletter will be profitable, equal any corresponding indicated historical performance level(s), be suitable for your portfolio or
individual situation, or prove successful. Due to various factors, including changing market conditions and/or applicable laws, the content
may no longer be reflective of current opinions or positions. Moreover, you should not assume that any discussion or information contained in
this blog/newsletter serves as the receipt of, or as a substitute for, personalized investment advice from MCF. To the extent that a reader has
any questions regarding the applicability of any specific issue discussed above to his/her individual situation, he/she is encouraged to consult
with the professional advisor of his/her choosing. MCF is neither a law firm nor a certified public accounting firm and no portion of this
content should be construed as legal or accounting advice. A copy of MCF’s current written disclosure statement and customer relationship
summary (“Form CRS”) discussing our advisory services and fees continues to remain available upon request. The scope of the services to be
provided depends upon the needs of the client and the terms of the engagement. If you are a MCF client, please remember to contact MCF, in
writing, if there are any changes in your personal/financial situation or investment objectives for the purpose of reviewing/evaluating/revising
our previous recommendations and/or services.



