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Participant Memo
S A V E E A RL Y , R E AC H YO U R G O AL

Contributing to your employer’s retirement plan as soon as you’re eligible is crucial to meeting your
retirement goals. The earlier you start saving, the more time compounding interest has to work on your
behalf. Putting off contributions today means increased contributions to reach the same goals
tomorrow.
For example:
Shane, Maria and Nadia are each beginning their retirement savings journey today and each wish to
accumulate $300,000 for retirement at 65. How much do they need to contribute to meet their goal?

Shane
25 years old

Maria
35 years old

Nadia
45 years old

Needs to save:

Needs to save:

Needs to save:

$93/month*

$210/month*

$520/month*

*Assumes an average rate of return of 8%. These examples are hypothetical in nature, do not represent any specific investment,
and do not account for any fees or expenses associated with an actual investment.
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The following presentation is being distributed for informational purposes only and should not be construed as investment advice
or a recommendation of any particular security, strategy, or investment product. Rebalancing assets can have tax consequences.
If you sell assets in a taxable account, you may have to pay tax on any gain resulting from the sale. Please consult your tax
advisor. This material is not intended to replace the advice of a qualified attorney, tax advisor, investment professional or
insurance agent. MCF is neither a law firm nor a certified public accounting firm and no portion of the information provided should
be construed as legal or accounting advice.
IMPORTANT DISCLOSURE INFORMATION
MCF Institutional is an SEC-registered investment adviser d/b/a of MCF Advisors, LLC (“MCF”). Please remember that past
performance may not be indicative of future results. Different types of investments involve varying degrees of risk, and there can
be no assurance that the future performance of any specific investment, investment strategy, or any non-investment related
content, made reference to directly or indirectly in this brochure will be profitable, equal any corresponding indicated historical
performance level(s), be suitable for your portfolio or individual situation, or prove successful. Due to various factors, including
changing market conditions and/or applicable laws, the content may no longer be reflective of current opinions or positions.
Moreover, you should not assume that any discussion or information contained in this brochure serves as the receipt of, or as a
substitute for, personalized investment advice from MCF. To the extent that a reader or listener has any questions regarding the
applicability of any specific issue discussed herein to his/her/its individual situation, he/she/it is encouraged to consult with the
professional advisor of his/her/its choosing. MCF is neither a law firm nor a certified public accounting firm and no portion of
the content should be construed as legal or accounting advice. A copy of MCF’s current written disclosure statement discussing
our advisory services and fees is available upon request. If you are an MCF client, please remember to contact MCF in writing, if
there are any changes in your personal/financial situation or investment objectives for the purpose of reviewing / evaluating /
revising our previous recommendations and/or services.

