
a  f i d u c i a r y  p a r t n e r

U N D E R S T A N D I N G  M A R K E T  V O L A T I L I T Y 

hnighbert@mcfadvisors.com

859.967.0990

FOR MORE INFORMATION, 
CONTACT YOUR DEDICATED 
EDUCATIONAL RESOURCE 
TODAY!

HUNTER NIGHBERT
FINANCIAL ADVISOR

THE POWER OF STAYING INVESTED 

Some investors try to “time” the market or buy and sell based on their guess about what the market 

will do next. By doing so, they often miss out on the best days. The graph below shows the di�erence 

between investors who stayed in the market during volatile periods with those who only briefly left but missed 

some of the market’s best upswings.

PREPARATION VS. PREDICTION

Source: American Funds. Past results shown exclude dividends. The index is unmanaged and has no expense. A 

hypothetical $1,000 investment in the S&P 500 from 1/1/09 to 12/31/18, excluding dividends, grew to $2,775 

when invested for the entire period.  

When considering your next portfolio change, remember to view any changes in light of your long-term 

investment strategy. Short-term ebbs and flows of the market are normal and should be viewed in context of 

your long-term strategy.  
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IMPORTANT DISCLOSURE INFORMATION

MCF Advisors, LLC (“MCF”) is an SEC-registered investment adviser. Please remember that past performance may 

not be indicative of future results.  Di�erent types of investments involve varying degrees of risk, and there can be 

no assurance that the future performance of any specific investment, investment strategy, or product (including the 

investments and/or investment strategies recommended or undertaken by MCF), or any non-investment related 

content, made reference to directly or indirectly in this presentation will be profitable, equal any corresponding 

indicated historical performance level(s), be suitable for your portfolio or individual situation, or prove successful.  

Due to various factors, including changing market conditions and/or applicable laws, the content may no longer be 

reflective of current opinions or positions. Moreover, you should not assume that any discussion or information 

contained in this presentation serves as the receipt of, or as a substitute for, personalized investment advice from 

MCF. To the extent that a reader has any questions regarding the applicability of any specific issue discussed herein 

to his/her/its individual situation, he/she/it is encouraged to consult with the professional advisor of his/

her/its choosing. MCF is neither a law firm nor a certified public accounting firm and no portion of the 

presentation content should be construed as legal or accounting advice.  A copy of MCF’s current 

written disclosure statement discussing our advisory services and fees is available upon request. If 

you are an MCF client, please remember to contact MCF in writing, if there are 

any changes in your personal/financial situation or investment objectives for the purpose 

of reviewing / evaluating / revising our previous recommendations and/or services. 

The scope of the services to be provided depends upon the needs of the client 

and the terms of the engagement. 


