
a  f i d u c i a r y  p a r t n e r

Remember, like other important things in life, your retirement account contribution plan requires periodic 

review. As your life and priorities change, the amount you can a�ord to contribute to your retirement account or 

your investment allocation strategy may also change.
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MORE INFORMATION

THE HIGH COST OF WAITING

Personal savings and investments outside of a retirement plan, such as IRAs, are only part of the overall 

retirement income picture. That is where your retirement plan comes into play. To ensure a secure financial 

future, you should strive to defer the maximum amount to your Company Retirement Plan. If you are unable to 

do this today, increase your deferrals in small amounts every six months, or with every pay increase.

If you wait to begin contributing to a retirement account, you will probably have to contribute more to reach the 

same financial goal than if you started early. To illustrate this, let’s look at how much Sarah would be losing out 

on when she retires if she waits to contribute to her retirement account.

Source: One America, One Day is Today®. Any individuals used in scenarios are fictitious and all numeric examples are 

hypothetical and were used for explanatory purposes only. 



a  f i d u c i a r y  p a r t n e r

IMPORTANT DISCLOSURE INFORMATION

MCF Advisors, LLC (“MCF”) is an SEC-registered investment adviser. Please remember that past performance may 

not be indicative of future results.  Di�erent types of investments involve varying degrees of risk, and there can be 

no assurance that the future performance of any specific investment, investment strategy, or product (including the 

investments and/or investment strategies recommended or undertaken by MCF), or any non-investment related 

content, made reference to directly or indirectly in this presentation will be profitable, equal any corresponding 

indicated historical performance level(s), be suitable for your portfolio or individual situation, or prove successful.  

Due to various factors, including changing market conditions and/or applicable laws, the content may no longer be 

reflective of current opinions or positions. Moreover, you should not assume that any discussion or information 

contained in this presentation serves as the receipt of, or as a substitute for, personalized investment advice from 

MCF. To the extent that a reader has any questions regarding the applicability of any specific issue discussed herein 

to his/her/its individual situation, he/she/it is encouraged to consult with the professional advisor of his/

her/its choosing. MCF is neither a law firm nor a certified public accounting firm and no portion of the 

presentation content should be construed as legal or accounting advice.  A copy of MCF’s current 

written disclosure statement discussing our advisory services and fees is available upon request. If 

you are an MCF client, please remember to contact MCF in writing, if there are 

any changes in your personal/financial situation or investment objectives for the purpose 

of reviewing / evaluating / revising our previous recommendations and/or services. 

The scope of the services to be provided depends upon the needs of the client 

and the terms of the engagement. 


