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E S T A T E  P L A N N I N G  B A S I C S

It's important to work with an attorney and possibly a tax advisor / 

planner on your estate plan. The attorney's role will include guiding you 

through the creation of fundamental estate planning documents. These may 

include a will, health proxy and a durable power of attorney. A tax advisor / 

planner can help you with any associated tax issues. You'll make the decisions, but 

your attorney and tax advisor can help you think through and understand the complex 

implications of each option. They will also help you communicate your wishes clearly, avoid 

mistakes, minimize taxes, and adjust your plans as time goes by or your circumstances change.

An attorney or tax planner can be well worth the cost—significant savings can result from 

thorough, informed planning. 

hnighbert@mcfadvisors.com

859.967.0990

WORKING WITH AN ATTORNEY OR 
TAX PLANNER

FOR MORE INFORMATION, 
CONTACT YOUR DEDICATED 
EDUCATIONAL RESOURCE 
TODAY!

When considering your next portfolio change, remember to 

view any changes in light of your long-term investment 

strategy. Short-term ebbs and flows of the market are 

normal and should be viewed in context of your long-term 

strategy.

You'll want to be thoroughly informed on what actions you 

can take or plan now to make sure as little as possible is lost 

to taxes, court fees, and other expenses.

MAXIMIZING WHAT YOU LEAVE BEHIND

HUNTER NIGHBERT
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ESTATE, INHERITANCE & GIFT TAXES

A big part of maximizing what you leave behind is minimizing taxes. Feder-

al taxes on gifts and estates can be among the highest assessed on any 

financial transaction. In addition, some states levy their own estate or 

inheritance taxes.
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Both estate and gift taxes usually have exemption limits, meaning you can give up to a certain amount with-

out incurring tax. Many people use the gift tax exemption to transfer assets while they are still living, as part of 

their strategy to maximize what their beneficiaries receive. The exemptions are subject to change overtime as 

tax rates and laws contract and expand. 

Estate and inheritance taxes usually are based on the value of the taxable estate and are paid before the 

assets are distributed to the beneficiaries.

TAX INFORMATION

IMPORTANT DISCLOSURE INFORMATION

MCF Advisors, LLC (“MCF”) is an SEC-registered investment adviser. Please remember that past performance may 

not be indicative of future results. Di�erent types of investments involve varying degrees of risk, and there can be 

no assurance that the future performance of any specific investment, investment strategy, or product (including 

the investments and/or investment strategies recommended or undertaken by MCF), or any non-investment 

related content, made reference to directly or indirectly in this presentation will be profitable, equal any 

corresponding indicated historical performance level(s), be suitable for your portfolio or individual 

situation, or prove successful.  Due to various factors, including changing market conditions and/or 

applicable laws, the content may no longer be reflective of current opinions or positions.  Moreover, 

you should not assume that any discussion or information contained in this newsletter serves as 

the receipt of, or as a substitute for, personalized investment advice from MCF. MCF is neither a 

law firm nor a certified public accounting firm and no portion of the newsletter content should 

be construed as legal or accounting advice.  A copy of the MCF’s current written disclosure 

statement discussing our advisory services and fees continues to remain available upon 

request. If you are enrolled in the MCF Managed Portfolio Strategy Service or are 

otherwise an MCF client, please remember to contact MCF in writing, if there are any 

changes in your personal / financial situation or investment objectives for the 

purpose of reviewing / evaluating / revising our previous recommendations 

and/or services. The scope of the services to be provided depends upon the 

needs of the client and the terms of the engagement.


