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Most people don’t look forward to annual IRS announcements the same way they do the next season of their favorite
Netflix show, but this one’s worth a look. Higher retirement plan contribution limits have been announced for 2026, and
even a modest bump in your savings rate can make a big difference down the road.

Here’s what’s new for 2026:

e 401(k), 403(b), and 457(b): the elective deferral limit is increasing to $24,500 (from $23,500 in 2025)

e Catch-up contribution (for those aged 50+): the limit is increasing to $8,000 (from $7,500 in 2025)

e Super catch-up contribution (for those aged 60-63): the limit remains at $11,250 for 2026

e Participants who earned more than $145,000 in 2025 will need to make any catch-ups as Roth (after-tax)
contributions

Consider Saving More Today. Your Future Self Will Thank You.
Even a small bump in your annual contribution rate can result in a meaningful boost toward your retirement goals.

Let’s consider Ann. She is 45 years old, earns $50,000 a year, has $150,000 in her 401(k), and contributes 10% of her
paycheck annually to the plan. Raising her contribution to 12% (just $1,000 more per year) could yield more than
$42,000 in additional savings for Ann over 20 years (assuming an average 7% annual investment return and no change
in her salary). Add a 50% employer match on the first 6% of her contributions, and Ann’s overall savings and earning
boost could reach approximately $63,000.

Small Moves Can Make a Big Difference

If you want to sock away that extra $1,000 - or any additional amount - to help build a bigger nest egg for your future
self, consider one or more of these strategies:

e Adjust your budget. Even small changes, like reducing subscriptions or discretionary spending, can help create
more space in your paycheck for retirement savings.

o Use gift money or other non-paycheck income to make room for savings. Money you get from outside your
paycheck can’t go directly into your 401(k), but it can help you take care of other expenses and create an
opportunity to bump up your retirement plan contribution rate.

e Maximize any employer match. Don’t go at it alone. Depending on the formula, your employer match could cover a
large share of the extra amount you want to save.

Once you retire, any extra amount you’ve saved and earned could help you cover healthcare costs, create a travel fund,
manage financial emergencies, or bump up your charitable giving — whatever future freedom means to you. If you’re
eligible and capable, take advantage of catch-up contributions to increase your momentum and potentially make your
50s and early 60s some of your most impactful years for savings. Even if you’ve fallen behind on your retirement
savings progress, there’s still time to make a significant difference. Forge a Brighter Retirement Reality So, if you caught
up on Stranger Things over the holidays, remember that you don’t need to visit a parallel dimension to set your future
self up for a more secure retirement. Consider what small adjustments today could mean for yourself and your
retirement portfolio tomorrow.

Visit your retirement plan provider’s website or speak with your Plan’s Dedicated Retirement Planning Specialist at MCF
by calling 859-967-0999 to learn more and discuss your options.



Sources:
https://www.irs.gov/newsroom/401k-limit-increases-t0-24500-for-2026-ira-limit-increases-to-7500
https://www.aarp.org/money/retirement/401k-calculator/

Material connection - Retirement Plan Advisory Group, https://www.rpag.com/

IMPORTANT DISCLOSURE INFORMATION

MCF Advisors, LLC (“MCF”) is a SEC registered investment adviser. Registration as an investment adviser does not imply
a certain level of skill or training. The oral and written communications of an adviser provide you with information
about which you determine to hire or retain an adviser. More information about the adviser can also be found by
visiting: https://adviserinfo.sec.gov/firm/summary/130372. The above commentary is for informational purposes only.
Information prepared from third-party sources is believed to be reliable though its accuracy is not guaranteed. This is
not intended as an offer or solicitation with respect to the purchase or sale of any security. MCF may only transact
business in those states in which it is registered, or qualifies for an exemption or exclusion from registration
requirements. Please remember that past performance is not indicative of future results. Different types of
investments involve varying degrees of risk, and there can be no assurance that the future performance of any specific
investment, investment strategy, or product (including the investments and/or investment strategies recommended or
undertaken by MCF), or any non-investment related content, made reference to directly or indirectly in this
blog/newsletter will be profitable, equal any corresponding indicated historical performance level(s), be suitable for
your portfolio or individual situation, or prove successful. Due to various factors, including changing market conditions
and/or applicable laws, the content may no longer be reflective of current opinions or positions. Moreover, you should
not assume that any discussion or information contained in this blog/newsletter serves as the receipt of, or as a
substitute for, personalized investment advice from MCF. To the extent that a reader has any questions regarding the
applicability of any specific issue discussed above to his/her individual situation, he/she is encouraged to consult with
the professional advisor of his/her choosing. MCF is neither a law firm nor a certified public accounting firm and no
portion of this content should be construed as legal or accounting advice. A copy of MCF’s current written disclosure
statement and customer relationship summary (“Form CRS”) discussing our advisory services and fees continues to
remain available upon request. The scope of the services to be provided depends upon the needs of the client and the
terms of the engagement. If you are a MCF client, please remember to contact MCF, in writing, if there are any changes
in your personal/financial situation or investment objectives for the purpose of reviewing/evaluating/revising our
previous recommendations and/or services.



