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This brochure provides information about the qualifications and business practices of 
Lawrence Financial Planning, LLC (“LFP”). If you have any questions about the contents of 
this brochure, please contact us at (813) 961-4930 or by email at:  
Forrest@LawrenceFinancialPlanning.com. 
 
The information in this brochure has not been approved or verified by the United States 
Securities and Exchange Commission or by any state securities authority.  
 
LFP is a Registered Investment Adviser with the Securities and Exchange Commission.  
Registration of an Investment Adviser does not imply any level of skill or training.  The oral 
and written communications of an Adviser provide you with information about which you 
determine to hire or retain an Adviser. 
 
Additional information about LFP is also available on the SEC’s website at 
www.adviserinfo.sec.gov. 
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Item 2 Material Changes 

 

The following material changes have been made since the last updated amendment dated 
January 10, 2020. 
 
Material changes that were made to the Brochure are: 
 

1. Items 1 – LFP is now registered with the Securities and Exchange Commission. 
2. Item   4 – Advisory Business-Ownership change 

 
Pursuant to SEC Rules, we will ensure that you receive a summary of any material changes 
to this and subsequent Brochures within 120 days of the close of our business’ fiscal year.  
We may further provide other ongoing disclosure information about material changes as 
necessary.  We will also provide you with a new Brochure as necessary based on changes or 
new information, at any time, without charge. 
 
Currently, our brochure may be requested by contacting our Chief Compliance Officer Forrest 
Baumhover (813) 961-4930 or Forrest@lawrencefinancialplanning.com.   
 
Additional information about LFP is also available via the SEC’s web site 
www.adviserinfo.sec.gov. The SEC’s web site also provides information about any persons 
affiliated with LFP who are registered, or are required to be registered, as investment adviser 

representatives of LFP. 
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Item 4 Advisory Business 

LFP is a fee-only financial planning firm that specializes in providing financial planning and 
investment advisory services to individuals and families. LFP offers a wide range of financial 
services. Specifically, LFP distinguishes itself from traditional investment advisory firms by 
providing services to meet not only your investment needs, but also your needs in the area of 
tax planning, estate planning, risk management, cash flow and spending, record keeping, and 
retirement planning.  All services are tailored to your particular objectives.  LFP does not sell 
insurance or investment products, nor does it accept commissions as a result of any product 
recommendations.  LFP does not pay referral or finder's fees, nor does it accept such fees 
from other firms. As of December 31, 2020 we manage $8,093,794 in assets on a 
discretionary basis and $102,843,818 on a non-discretionary basis. 
 
As a result of a change on April 10, 2017, to the Employment Retirement Income Security Act 
(ERISA), LFP acknowledges that it is a “fiduciary” when the firm’s services are subject to the 
provisions of ERISA of 1974 as amended. 
 
On 1 May 2020, Forrest Baumhover purchased a 50% ownership stake in LFP.  LFP is 
owned by Julie Lawrence and Forrest Baumhover, in equal shares.   
 
LFP provides three types of services: 
  
1.  Open Retainer:  An Open Retainer provides a variety of financial planning and investment 
management services for a fixed fee over the course of one year. You will have four 
scheduled meetings during the Initial Year (see below), depending on the complexity of your 
individual situation, and generally one to three scheduled meetings during your Renewal 
Years depending upon your needs. In addition to scheduled meetings, e-mail and/or phone 
consultations are included at no additional charge. Services provided may include, but are not 
limited to tax planning, risk review, inventory of assets, analysis of financial goals, portfolio 
analysis, development of an asset allocation strategy, investment recommendations, 
retirement planning, education planning, and estate plan reviews. 
  
Initial Year of Open Retainer  
 
Scheduled meeting topics are listed below. LFP will schedule meetings to cover those topics 
relevant to you. 
  - Cash flow                             - Inventory of client assets                    
 - Tax planning     - Record-keeping 
 - Investment review / portfolio analysis          - Retirement planning 
 - Stock options / non-qualified stock              - Goal setting 
 - Develop asset allocation strategies      - Estate planning review 
 - Risk analysis                                              - Education planning 
 - Analysis of employee benefits             - Retirement/pension offerings          
   
Renewal Years of Open Retainer   
Typical scheduled meetings: 
 - Investment strategy 
            - Tax management                                  
 - Investment review, financial or retirement planning and/or financial services as     
requested or needed by client. 
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(continued) 
 
Item 4 (continued) 
 
2.  Project Retainer: For Grandfathered Clients Only. This option is not available for new 
clients. Project Retainer services are narrower in scope compared to the Open Retainer and 
usually focus on investment reviews.  The service includes a client consultation as well as 
written and/or oral recommendations resulting from such consultations. The Project Retainer 
does not constitute a comprehensive financial planning engagement. As such, follow-up 
advice and/or implementation assistance is not provided after the end of the Project Retainer 
agreement time-frame.  
 

Item 5 Fees and Compensation 

Open Retainer 
Open Retainer:          First year $8,000 - $40,000 
 
Fees are based on a formula which includes various factors reflecting the complexity of the 
Client’s financial status. Fees are calculated annually and payable quarterly, in advance.  
 
Project Retainer (FOR EXISTING GRANDFATHERED CLIENTS ONLY) 
Initial/additional Projects:           $1,500 - $2,000 
 
Project services are provided on a flat fee basis. Fees are paid one-half at the beginning of 
the engagement and the remainder due upon completion of the client meeting. 
  
LFP is a fee-only financial advisory firm and does not sell investment or insurance products. 
All fees are paid, as described above, directly by you. Either you or LFP may terminate an 
engagement, without penalty, at any time with 30 days written notice. LFP also reserves the 
right to terminate an agreement with a client, without penalty, at any time with 30 days written 
notice. 
 
If you have made an advance payment, the unearned portion of the payment will be 
refunded; meaning after any completed work has been accounted for. You are under no 
obligation to implement any advice given to you. 
 

Item 6 Performance-Based Fees and Side-By-Side Management 

LFP does not charge any performance-based fees. 

Item 7 Types of Clients 

 
Most of our clients have a net worth between $1.5 million and $10 million and a household 
income of $100,000 to $500,000. We have a variety of clients including widows, divorcees, 
physicians, and busy professionals who want help with organizing their finances and making 
financial decisions. We have no minimum net-worth or asset requirements to be a client.  
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Item 8 Methods of Analysis, Investment Strategies and Risk of Loss 

 
In determining investment recommendations, LFP will utilize public information obtained 
through Morningstar as well as other public research. Moreover, LFP approaches investment 
portfolio analysis and implementation based on internal factors such as your tax situation, 
overall risk tolerance, current financial situation, and your personal goals. After identifying 
these items, your portfolio will be structured around your individual needs, while minimizing 
negative effects of external factors, such as interest rates, market performance, and the 
economy as a whole. 
 
In general, LFP recommends no-load mutual funds (i.e., mutual funds that are sold without a 
commission or sales charge), exchange-traded funds (ETFs), certificates of deposit, money 
market accounts, and individual bonds (corporate, agency, and municipal). However, in the 
course of providing investment advice, LFP may address issues related to other types of 
assets that you may already own. Any other products that may be deemed appropriate for 
you will be discussed, based upon your goals, needs and objectives.  
 
Investing in securities involves risk of loss. The inherent risks associated with any investment 
recommended by LFP will be thoroughly reviewed and discussed with you, keeping your 
goals, needs, and objectives at the forefront. This will help ensure you fully understand your 
investments and make sure that you are properly prepared to bear any associated risks. 
 

Item 9 Disciplinary Information 

 
Registered investment advisers are required to disclose all material facts regarding any legal 
or disciplinary events that would be material to your evaluation of LFP or the integrity of LFP’s 
management.  LFP and its employees have not been disciplined by any governing authority, 
including any regulatory agency, CFP Board of Standards, the Better Business Bureau, or 
any industry association of which we are members. 
 

Item 10 Other Financial Industry Activities and Affiliations 

 
LFP is a member of the Alliance of Comprehensive Planners (ACP). This non-profit 
organization provides training and support through an alliance of fee-only comprehensive 
financial advisors working with middle-income clients. As a member of the ACP, LFP has the 
right to use proprietary products and systems designed by the ACP. ACP provides advisors 
with ongoing training in the form of conferences and services produced by collaborative 
efforts of this group of fee-only financial advisors. 
 
LFP is registered with the National Association of Personal Financial Advisors (NAPFA). 
Since 1983, the National Association of Personal Financial Advisors (NAPFA) has been 
promoting client-centered comprehensive financial planning.  Fee-Only compensation 
indicates that an advisor never accepts commissions or compensation of any kind related to 
the products he or she recommends. NAPFA-Registered Financial Advisors maintain the 
highest standards of proficiency in the industry. 
 
(continued) 
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Item 10 continued: From time to time, LFP provides personal financial counseling services 
on a pro-bono basis to people in need. Occasionally, our advisors are speakers at various 
not-for-profit group meetings. 
 

Item 11 Code of Ethics, Participation or Interest in Client Transactions and Personal Trading 

 
LFP seeks to avoid material conflicts of interest. Accordingly, neither LFP nor its investment 
adviser representatives nor its team members receive any third party direct monetary 
compensation (i.e., commissions, 12b-1 fees, or other fees) from brokerage firms (custodians) 
or mutual fund companies.  
 
However, some additional services and non-direct monetary or other forms of compensation 
may be offered and provided to LFP as a result of its relationships with custodian(s) and/or 
providers of mutual fund products. For example, LFP’s investment advisors and employees 
may be invited to attend educational conferences and/or entertainment events sponsored by 
such brokerage firms or custodians or mutual fund companies. LFP believes that the services 
and benefits actually provided to it by brokerage firms (custodians) and mutual fund providers 
do not materially affect the investment management recommendations made to clients of 
LFP. However, in the interest of full disclosure of any potential conflicts of interest, we discuss 
the possible conflicts herein.  
 
Although LFP believes that its business methodologies, ethics rules, and adopted policies are 
appropriate to eliminate, or at least minimize, potential material conflicts of interest, and to 
appropriately manage any material conflicts of interest that may remain, clients should be 
aware that no set of rules can possibly anticipate or relieve all potential material conflicts of 
interest. 
 
Our Code of Ethics 
 
LFP follows the Certified Financial Planner Code of Ethics, to which all our investment advisor 
representatives and employees are bound to adhere. Our Code of Ethics states:  
 
LFP and its investment advisor representatives and employees shall always: 

 Act with honesty, integrity, competence, and diligence. 
 Act in the client’s best interests. 
 Exercise due care. 
 Avoid or disclose and manage conflicts of interest. 
 Maintain the confidentiality and protect the privacy of client information. 
 Act in a manner that reflects positively on the financial planning profession and CFP® 

certification. 
 
Privacy 
 
Lawrence Financial Planning respects the personal financial privacy of all our clients and 
customers.  It is important to realize that we understand our clients have entrusted us with 
private personal financial information, and it is important to us that all employees, officers and 
clients of our Firm know our policy concerning what we do with that information. 
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Privacy (continued): 
The types of personal information we collect, and share depend on the product or service
 you have with us. This information can include:  

 Information you provide in the subscription documents and other forms (including 
name, address, social security number, date of birth, income and other financial-related 
information); and   
 Data about your transactions with us (such as the types of investments you have 
made and your account status).  

 
All financial companies need to share clients’ personal information to run their everyday 
business. In the section below, we list the reasons financial companies can share their clients’ 
personal information; the reasons Lawrence Financial Planning chooses to share; and 
whether you can limit this sharing.  
 
For our everyday business purposes— to process your transactions, maintain your accoun
ts (for example we may share with our third-party service providers that perform services on 
our behalf or on your behalf, such as accountants, attorneys, consultants, clearing and 
custodial firms, and technology companies, respond to court orders and legal investigations, 
or report to credit bureaus.   
 
To safeguard your personal information from unauthorized access and use, we maintain 
physical, procedural and electronic safeguards. These include computer safeguards such as 
passwords, secured files and buildings.  
 
Our employees are advised about LFP's need to respect the confidentiality of each client’s 
non-public personal information. We train our employees on their responsibilities.  
 
We require third parties that assist in providing our services to you to protect the personal 
information they receive. This includes contractual language in our third-party agreements.  
 
We provide a copy of our Privacy Policy to all prospects, upon request to existing clients, and 
annually to all clients. We will provide a revised policy to existing clients if the changes 
materially change the previous Privacy Policy. 
 
Participation or Interest in Client Transactions and Personal Trading 
LFP does not participate in securities in which it has a material financial interest. LFP and its 
related persons, as a matter of policy, do not recommend to clients, or buy or sell for client 
accounts, securities in which the firm or its related persons has a material financial interest. 
Individuals associated with our firm may buy or sell securities for their personal accounts 
identical or different than those recommended to clients. However, it is the expressed policy 
of our firm that no person employed by the firm shall prefer his or her own interest to that of 
an advisory client nor make personal investment decisions based on investment decisions of 
advisory clients. 
 
To supervise compliance with the Code of Ethics, our firm requires that anyone associated 
with this advisory practice and who possesses access to advisory recommendations (before 
or at the time they are entered into) (“access persons”) to provide annual securities holding 
reports and quarterly transaction reports to LFP’s owner or his designee. We also require  
 
(continued) 
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Privacy (continued): access persons to receive advance approval from LFP’s owner or his 
designee prior to investing in any initial public offerings or private placements, and with regard 
to trading of certain individual securities. 
 
LFP further prohibits the use of material non-public information and protecting the 
confidentiality of client information. We require that all individuals must act in accordance with 
all applicable Federal and State regulations governing registered investment advisory 
practices. Any individual not in observance of the above may be subject to disciplinary action. 
 

Item 12 Brokerage Practices 

LFP may use its discretion in recommending a broker-dealer. You are not obligated to effect 
transactions through any broker-dealer recommended by LFP.  In recommending broker-
dealers, LFP will generally seek “best execution.”  In recommending a broker-dealer, LFP will 
comply with its fiduciary duty and the Securities Exchange Act of 1934 to obtain best 
execution. Factors considered include, but are not limited to, the broker-dealer's facilities, 
costs, reliability and financial responsibility, the ability of the broker-dealer to effect 
transactions, and the research and related brokerage services provided to you and/or LFP.   
 
LFP maintains an institutional account at Charles Schwab for the convenience of their clients. 
However, clients may choose where they would like to custody their accounts.  
 
Recommending a broker dealer can create a conflict of interest. Accordingly, LFP has 
established the following restrictions in order to ensure its fiduciary responsibilities: 

 
1. A Director, officer, associated person, or employee of LFP shall not buy or sell 

securities for his personal portfolio where his decision is substantially derived, in whole 
or in part, by reason of his employment unless the information is also available to the 
investing public or reasonable inquiry.  No person of LFP shall prefer his or her own 
interest over that of yours, as the advisory Client. 
 

2. LFP maintains a list of all securities holdings for itself and anyone associated with its 
advisory practice with access to advisory recommendations.  These holdings are 
reviewed on a regular basis by an appropriate officer of LFP.   

3. LFP emphasizes your unrestricted right to decline to implement any advice rendered. 

4. LFP emphasizes your unrestricted right to select and choose any broker or dealer, 
and/or insurance company you wish; and 

5. LFP requires that all associated individuals act in accordance with all applicable 
federal and state regulations governing registered investment advisory practices.  

 



10 | P a g e  

 

Item 13 Review of Accounts 

 
Julie Lawrence, Partner, is responsible for regularly reviewing and reassessing financial 
recommendations made to our retainer clients. (Note: Project clients do not receive ongoing 
reviews and recommendations, but initiate contact with LFP if they would like a review.) 
 
Triggering factors include significant changes in your financial condition, changes in the 
fundamentals of the companies or entities issuing securities, price fluctuations and significant 
economic or industry developments. 
 
Clients with brokerage account(s) receive monthly statement(s) and regular transaction 
confirmation notices directly from their custodian.  LFP may provide ad hoc report(s) during 
regular scheduled investment meetings. 
 

Item 14 Client Referrals and Other Compensation  

 
LFP is a fee-only financial planning firm and does not sell insurance or investment products, 
nor does it accept commissions as a result of any product recommendations. LFP does not 
pay referral or finder's fees, nor does it accept such fees from other firms. 
 
LFP may receive non-cash benefits from Charles Schwab Institutional which may include 
discounts on investment research, educational materials, and software.  It is LFP's policy to 
restrict non-cash (soft-dollar) compensation to products and services that enhance their ability 
to render quality services to their clients. 
 

Item 15 Custody 

You should receive at least quarterly statements from the broker dealer, bank or other 
qualified custodian that holds and maintains your investment assets.  LFP urges you to 
carefully review such statements and compare such official custodial records to the account 
statements that we may provide to you.  Our statements may vary from custodial statements 
based on accounting procedures, reporting dates, or valuation methodologies of certain 
securities.  
 
On occasion clients may have a standing letter of authorization (SLOA) on file authorizing 
LFP to transfer assets from their Schwab accounts to an outside account, usually a charity. 
The SLOA includes instructions to Schwab in writing, the clients’ signature(s), the third party’s 
name and address (and/or account number), where the transfer is to be directed and the 
client authorizes us in writing to direct transfers to the third party, including a date and an 
amount.  Schwab verifies the instruction via signature review and the client may terminate or 
change the instruction at any time.  LFP does not have the authority to designate or change 
the identity of, or any information about the third party.  
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Item 16 Investment Discretion  

At your request, LFP may execute the sale and/or purchase of investments where authorized 
to do so by you on a non-discretionary basis. Non-discretionary refers to the requirement to 
obtain your express permission and approval, via a written limited power of attorney, prior to 
initiating any investment actions. 
 
On a case by case basis, LFP may provide discretionary services when a client is unable to 
authorize investment actions. 
 

Item 17 Voting Client Securities 

 
As a matter of firm policy and practice, LFP does not vote proxies on behalf of advisory 
clients. Clients retain the responsibility for receiving and voting proxies for any and all 
securities maintained in client portfolios. LFP does not provide advice to clients regarding the 
voting of proxies. 
 

Item 18 Financial Information 

 

Registered investment advisers are required in this Item to provide you with certain financial 
information or disclosures about LFP’s financial condition.  LFP has no financial commitment 
that impairs its ability to meet contractual and fiduciary commitments to clients and has not 
been the subject of a bankruptcy proceeding. 
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Tampa, FL  33625 
 

Dated March 19, 2021 
 

Contact Information: 
Forrest D. Baumhover, Partner 

Phone: (813) 961-4930 
Email: Forrest@LawrenceFinancialPlanning.com 

Website: http://www. LawrenceFinancialPlanning.com  
 

 
 
 
 
 
 
This brochure supplement provides information about Julie Lawrence, Forrest Baumhover, Christina 
Caffrey, Bria Goldberg, and Kyle Sheldon-Chandler supplements the Lawrence Financial Planning, 
LLC brochure. You should have received a copy of that brochure. Please contact Forrest Baumhover, 
Chief Compliance Officer, if you did not receive Lawrence Financial Planning, LLC’s brochure or if you 
have any questions about the contents of this supplement. 
 
Additional information about Ms. Lawrence, Mr. Baumhover, Ms. Caffrey, Ms. Goldberg, and              
Ms. Sheldon-Chandler is available on the SEC’s website at www.adviserinfo.sec.gov. 
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Item 2 Educational Background and Business Experience 

 

Employees associated with our firm, other than persons whose functions are strictly administrative, 

are required to have a college degree and/or a professional designation such as CPA, CFA, CFP®, 

ChFC, EA, MBA, RIA, Registered Para-plannerSM, or equivalent experience in the securities 
industry. 
   
Julie W. Lawrence, Sr. Advisor, Partner  
Educational Background: 

Certified Divorce Financial Analyst™ - 2017 
CERTIFIED FINANCIAL PLANNER™ Designation - 2006 
College for Financial Planning - 2003 - Certificate in Financial Planning 
National Louis University - 1992 - BA Management 
 

Recent Business Background: 
Lawrence Financial Planning, LLC - Financial/Investment Advisor - President – 2009 to 
present 
Florida Financial Advisors, Inc. - Financial/Investment Advisor - 2006 to 2009 
The Financial Well, Inc. - Financial Planner - 2005 to 2006 

      Lawrence Financial Planning - Financial/Investment Advisor - President - 2003 to 2005 
 

Professional Designations, Licensing & Exams:  

CFP® (CERTIFIED FINANCIAL PLANNER™). 
Series 65. 

 
Forrest D. Baumhover, Sr. Advisor, Partner and Chief Compliance Officer  
Educational Background: 

Certified Divorce Financial Analyst™ - 2019 
CERTIFIED FINANCIAL PLANNER™ Designation – 2016 
Enrolled Agent Designation -2015 

 Old Dominion University - 2003- MBA 
United States Naval Academy - 1999 - BS English 

 

Recent Business Background: 
Lawrence Financial Planning, LLC - Lead Advisor – 2018 to present 
Westchase Financial Planning - Financial Advisor – 2015 to present 
United States Navy – 1993 to 2017 

 

Professional Designations, Licensing & Exams:  
CFP® (CERTIFIED FINANCIAL PLANNER™). 

      Enrolled Agent. 
  
Professional Designations, Licensing & Exams  
CERTIFIED FINANCIAL PLANNER™, CFP® and federally registered CFP (with flame design) 
marks (collectively, the “CFP® marks”) are professional certification marks granted in the United 
States by Certified Financial Planner Board of Standards, Inc. (“CFP Board”).  
 

The CFP® certification is a voluntary certification; no federal or state law or regulation requires 
financial planners to hold CFP® certification. It is recognized in the United States and a number of 
other countries for its (1) high standard of professional education; (2) stringent code of conduct and 
standards of practice; and (3) ethical requirements that govern professional engagements with 
clients. Currently, more than 71,000 individuals have obtained CFP® certification in the United 
States.  
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To attain the right to use the CFP® marks, an individual must satisfactorily fulfill the following 
requirements: 

 Education – Complete an advanced college-level course of study addressing the financial 

planning subject areas that CFP Board’s studies have determined as necessary for the 

competent and professional delivery of financial planning services, and attain a Bachelor’s 

Degree from a regionally accredited United States college or university (or its equivalent 

from a foreign university). CFP Board’s financial planning subject areas include insurance 

planning and risk management, employee benefits planning, investment planning, income 

tax planning, retirement planning, and estate planning; 

 Examination – Pass the comprehensive CFP® Certification Examination. The examination 

includes case studies and client scenarios designed to test one’s ability to correctly 

diagnose financial planning issues and apply one’s knowledge of financial planning to real 

world circumstances; 

 Experience – Complete at least three years of full-time financial planning-related experience 

(or the equivalent, measured as 2,000 hours per year); and  

 Ethics – Agree to be bound by CFP Board’s Standards of Professional Conduct, a set of 

documents outlining the ethical and practice standards for CFP® professionals. 

Individuals who become certified must complete the following ongoing education and ethics 
requirements in order to maintain the right to continue to use the CFP® marks: 

 Continuing Education – Complete 30 hours of continuing education hours every two years, 

including two hours on the Code of Ethics and other parts of the Standards of Professional 

Conduct, to maintain competence and keep up with developments in the financial planning 

field; and  

 Ethics – Renew an agreement to be bound by the Standards of Professional Conduct. The 

Standards prominently require that CFP® professionals provide financial planning services 

at a fiduciary standard of care. This means CFP® professionals must provide financial 

planning services in the best interests of their clients. 

CFP® professionals who fail to comply with the above standards and requirements may be subject 
to CFP Board’s enforcement process, which could result in suspension or permanent revocation of 
their CFP® certification. 
.  
 

Christina M. Caffrey, Registered ParaplannerSM 
Educational Background: 
      Registered Para-plannerSM Designation – 2011 
      College for Financial Planning – 2011  
 

Recent Business Background: 
Lawrence Financial Planning, LLC – Registered Para-plannerSM – 2011 to present 
Lawrence Financial Planning, LLC – Administrative Assistant – 2011  
torres|benet, p.a. – Legal Assistant – 2011  
Keller Williams - Executive Assistant – 2010 
Sentry Management – District Administrator – 2001 to 2010 

 
Kyle Sheldon-Chandler, Paraplanner 
Educational Background: 
      Registered Para-plannerSM Designation – 2012 
      College for Financial Planning – 2012  
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Colorado Mesa University – BA Business Management 
 

Recent Business Background: 
Lawrence Financial Planning, LLC – Para-planner – 2020 to present       
Lawrence Financial Planning, LLC – Registered Para-plannerSM – 2012 to 2020 
Lawrence Financial Planning, LLC – Administrative Assistant – 2009 to 2012 

 
Bria Goldberg, Paraplanner 
Educational Background: 

University of South Florida – BA History – 2012 
Enrolled Agent Designation - 2020 

 

Recent Business Background: 
      Lawrence Financial Planning, LLC –Para-planner– 2018 to present 
      Lawrence Financial Planning, LLC – Administrative Assistant – 2015-2018 
 
Professional Designations, Licensing & Exams 
 

An Enrolled Agent (EA) is a federally-authorized tax practitioner who has technical expertise in 
the field of taxation and who is empowered by the U.S. Department of the Treasury to represent 
taxpayers before all administrative levels of the Internal Revenue Service for audits, collections, 
and appeals. The license is earned in one of two ways, by passing a comprehensive examination 
which covers all aspects of the tax code, or having worked at the IRS for five years in a position 
which regularly interpreted and applied the tax code and its regulations. All candidates are 
subjected to a rigorous background check conducted by the IRS.  
 

The IRS Restructuring and Reform Act of 1998 allow federally authorized practitioners (those 
bound by the Department of Treasury’s Circular 230 regulations) a limited client privilege. This 
privilege allows confidentiality between the taxpayer and the Enrolled Agent under certain 
conditions. The privilege applies to situations in which the taxpayer is being represented in cases 
involving audits and collection matters. It is not applicable to the preparation and filing of a tax 
return. This privilege does not apply to state tax matters, although a number of states have an 
accountant-client privilege.  
 

In addition to the stringent testing and application process, the IRS requires Enrolled Agents to 
complete 72 hours of continuing professional education, reported every three years, to maintain 
their Enrolled Agent status. National Association of Enrolled Agents Enrolled Agent (EA): (NAEA) 
members are obligated to complete 90 hours per three year reporting period. Because of the 
knowledge necessary to become an Enrolled Agent and the requirements to maintain the license, 
there are only about 46,000 practicing Enrolled Agents.  
 

Only Enrolled Agents are required to demonstrate to the IRS their competence in matters of 
taxation before they may represent a taxpayer before the IRS. Unlike attorneys and CPAs, who 
may or may not choose to specialize in taxes, all Enrolled Agents specialize in taxation. Enrolled 
Agents are the only taxpayer representatives who receive their right to practice from the U.S. 
government (CPAs and attorneys are licensed by the states). Enrolled Agents are required to abide 
by the provisions of the Department of Treasury’s Circular 230, which provides the regulations 
governing the practice of Enrolled Agents before the IRS. NAEA members are also bound by a 
Code of Ethics and Rules of Professional Conduct of the Association. 
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Item 3 Disciplinary Information 

 

Registered investment advisers are required to disclose all material facts regarding any legal or 
disciplinary events that would be material to your evaluation of LFP or the integrity of LFP’s 
management.  No LFP employees have been disciplined by any governing authority, including any 
regulatory agency, CFP Board of Standards, the Better Business Bureau, or any industry 
association of which we are members. 
 

Item 4 Other Business Activities 

From time to time, LFP provides personal financial counseling services on a pro-bono basis to 
people in need. Occasionally, LFP advisors are speakers at various not-for-profit group meetings. 

Item 5 Additional Compensation 

None. 

Item 6 Supervision 

 
Ms. Lawrence and Mr. Baumhover share the following responsibilities: 

 Overseeing the activities of supervised persons.  

 Monitoring and overseeing activities that include, but not limited to, adhering to client 
guidelines and objectives, review of financial plans created, client trading, employee 
trading, and marketing.  

 They can be reached at the phone number listed on the cover of this brochure 
supplement. 
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Introduction 

Lawrence Financial Planning, LLC (“LFP”) is an Investment Adviser registered with the Securities and Exchange 

Commission (“SEC”). We feel it is important for you to understand how advisory and brokerage services and fees 

differ to determine which type of account or service is right for you. There are free and simple tools available to 

research firms and financial professionals at www.investor.gov/crs, which also provides educational materials 

about investment advisers, broker-dealers, and investing. 

What investment services and advice can you provide me? 

As an investment adviser, LFP offers investment advisory services to retail investors which include investment 

management services and financial planning. If we provide investment supervisory services to you, we first work 

with you in personal discussions to refine and state your goals and objectives. We document your investment 

preferences via a risk tolerance questionnaire and then create and manage a portfolio based on your risk 

tolerance. We will regularly monitor your investments on an ongoing basis, as part of our standard services. 

Please refer to Item 4 of our Form ADV Part 2A for further information. 

We manage some accounts on a discretionary basis, which means we do not need to call you when buying or 

selling investments in your account. You will sign an investment management agreement and limited power of 

attorney giving us this authority. This agreement will remain in place until you or we terminate our relationship. 

We also manage accounts on a non-discretionary basis, which means that you make the ultimate decision 

regarding buying or selling investments in your account. Please refer to Item 16 of our Form ADV Part 2A for 

further information. We do not limit our advice and services to proprietary products or a limited menu of products 

or investments. We do not have a minimum account size requirement. 

Questions to Ask Us: 

 Given my financial situation, should I choose an investment advisory service? Why or why not? 

 How will you choose investments to recommend to me? 

 What is your relevant experience, including your licenses, education, and other qualifications? What do 

these qualifications means? 

What fees will I pay? 

Please ask your advisor to give you personalized information on the fees and costs you will pay. We charge an 

annual fixed fee based on a formula which includes various factors reflecting the complexity of the Client’s 

financial status. Fees are recalculated annually and payable quarterly, in advance. The amount of your account 

assets, your income, the complexity of your financial situation, and your overall net worth affects our advisory 

fee; and as these increase you may pay us more.  

The broker-dealer (“custodian”) that holds your assets can charge you a transaction fee when we buy or sell an 

investment for you. These transaction fees are in addition to our advisory fee. You could also pay fees charged 

by the custodian for certain investments and maintaining your account. Some investments, such as mutual funds 

and exchange traded funds charge additional fees not associated with our advisory fee. 

You will pay fees and costs whether you make or lose money on your investments. Fees and costs will reduce 

any amount of money you make on your investments over time. Please make sure you understand what fees 

and costs you are paying. Please refer to Item 5 of our Form ADV Part 2A for further information. 
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Question to Ask Us: 

 Help me understand how these fees and costs might affect my investments. If I give you $10,000 to 

invest, how much will go to fees and costs, and how much will be invested for me? 

What are your legal obligations to me when acting as my investment 

adviser? 

When we act as your investment adviser, we have to act in your best interest and not put our interest ahead of 

yours. At the same time, the way we make money creates some conflicts with your interests. You should 

understand and ask us about these conflicts because they can affect the investment advice, we provide you. 

Here are some examples to help you understand what this means. 

How else does your firm make money and what conflicts of interest do 

you have? 

LFP’s revenue comes from the fees we collect from our clients’ accounts each quarter. We have an incentive to 

increase the number of investments we manage which could bias our advice towards investing more rather than 

paying off debt.   

Question to Ask Us: 

 How might your conflicts of interest affect me, and how will you address them? 

How do your financial professionals make money? 

Our financial professionals are paid a fixed salary. Employees of the firm may also receive a bonus 2 times a year 

based on the advisory fees that LFP collects as a firm. Firm owners may receive profits left over after paying the 

firm’s operating expenses. 

Do you or your financial professionals have legal or disciplinary 

history? 

No, our firm and/or financial professionals do not have legal and/or disciplinary history. Visit 

www.investor.gov/crs for a free and simple search tool to research our firm and our financial professionals. 

Questions to Ask Us: 

 As a financial professional, do you have any disciplinary history? For what type of conduct? 

Additional Information 

You can find additional information about our investment advisory services on the SEC’s website 

www.adviserinfo.sec.gov by searching CRD #127486. You may also contact our firm at (813) 961-4930 or 

JLawrence@LawrenceFinancialPlanning.com to request a current copy of our Form ADV Part 2 or up-to-date 

Form ADV Part 3 – this relationship summary. 

Questions to Ask Us: 

 Who is my primary contact person? 

 Is he or she a representative of an investment adviser or a broker-dealer? 

 Who can I talk to if I have concerns about how this person is treating me? 


