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Financial Planning Lessons from the
COVID-19 Crisis: A Quick Note to my

clients
The economy has never experienced the kind of lockdown and

reopening we are seeing today. It’s uncharted economic

territory. So far, growth has been much stronger than most

forecasters expected. We can credit massive fiscal stimulus, the

reopening of various sectors of the economy, pent-up demand,

and the easing and end of social distancing restrictions.

But the benefits have been spread out unevenly.

It’s why we default back to the financial plan. It’s the

cornerstone of our approach. The short-term traders will react

to unexpected events, both positive and negative. But let’s be

careful about following their lead. What can impact stocks

today can be forgotten by investors tomorrow.

Personally, I think above all else this last year has reinforced the

importance of resilience. When life throws us a curveball, we

need to make sure we can pivot, regroup and remain focused

on the end goal. 

As a basketball coach I am always talking to my players about

the importance of good defense. Here's an analogy, in

basketball there are two main types of defense: man-to-man

and zone. My role as your financial planner is to determine

which defensive strategy provides you with the greatest chance

of achieving financial success. This is done based on your

unique financial plan by evaluating all possible opponents and

analyzing how the opponent could impede your success. 

In this case the opponent could be emotionally reacting to market

events, pivoting away from your long-term goals, or investing against

your risk tolerance. It could also be market timing, having a lack of

patience or looking at performance as a sprint and not a marathon.

There are also things beyond our control such as market corrections,

inflation, who wins the NBA finals and market volatility.

While the game of basketball is won by scoring the most points, the

end goal as a Renaissance Advisory client is always to ensure your

financial wellbeing that can last generations. There will always be

things that are out of our control, but it is how we plan ahead to

defend against the opponent that can make all the difference.


