
• Markets clawed back much, and in some cases, all the declines experienced during 
the first quarter, as investors anticipated the gradual rescission of business 
restrictions.

• Here in the U.S., the CARES Act provided desperately needed financial assistance 
for many workers, either permanently or temporarily displaced by business 
closures, boosting investor confidence which helped drive stock prices significantly 
higher during the quarter.

• Pier's Small Cap Growth strategy outperformed the Russell 2000 Growth Index 
once again in the second quarter of 2020 and is firmly in positive territory for the 
year-to-date period ended 6/30(*).

June 30th marked the 33rd anniversary for the Firm’s Small Cap Growth strategy.  Launched 
only months prior to 1987’s Black Monday stock market crash, the strategy successfully 
weathered not only the ’87 crash, but also the dot-com boom and bust, 9/11, the 2008 credit 
crisis and is now carefully navigating through the global pandemic, COVID-19.

The global spread of the virus and the containment measures implemented have had profound 
impacts on the real economy and how business is now conducted.  The outbreak of COVID-19 
has accelerated the ongoing digital transformation of the business world and is having a 
measurable effect on how consumers access goods and services.  

The road leading us to a “new normal” will, no doubt, continue to be littered with remnants of 
companies unable to successfully adapt their businesses to operate in post-COVID society.  
However, those businesses currently leveraging available technologies and methodologies to 
deliver their offerings are well positioned to thrive, and those companies that were behind the 
transformation curve are scrambling to implement the tools required to effectively serve their 
customers.  
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STRATEGY MANAGER

STRATEGY DESCRIPTION

STRATEGY QUICK FACTS

STRATEGY  CHARACTERISTICS

Second Quarter 2020 YTD 2020

Pier Small Cap Growth* 40.36% 11.20%

Russell 2000 Growth Index 30.58% -3.06%

Russell 2000 Index 25.42% -12.98%

S&P 500 Index 20.54% -3.08%

The above statistics are supplemental to the 
GIPS compliant disclosure on the last page.

Source: FactSet

Proudly Serving Clients Since 1987

(*) Performance is reported gross of fees.  Past performance is not indicative of future results.  Please see full performance disclosure 
on the last page.
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The broad scope of the business restrictions implemented have taken a significant toll on the economy, but more 
specifically, on employment earlier this year.  Despite an abundance of headline doom and gloom, one should not 
underestimate the spirit and strength of the U.S. consumer.  

While the job market suffered a massive decline in the wake of COVID-19, it appears to be recovering quickly, defying 
economist predictions in both May and June, albeit with no end in sight for the pandemic.  While it remains to be seen 
how sustainable this recovery may be, labor markets improved in concert across most business segments in the last two 
months as illustrated below:

Second Quarter 2020

THE ECONOMY

Consumers have witnessed the easing of many business restrictions, however markets such as Florida and Texas are 
experiencing a reacceleration of virus cases.  If this acceleration continues, one can only anticipate the reestablishment of
restrictions in some regions.  In fact, there are some areas which lifted restrictions on businesses, allowing them to 
reopen, and have shuttered once again.  

While encouraged by the rebound in employment figures, it appears we are still some time away from seeing the return of 
unrestrained consumer activity and thus will keep a careful eye on the employment picture going forward.

Strategy 

The COVID-19 pandemic has revealed the shortcomings of the brick and mortar economy and has galvanized many 

advantages of the digital economy.  Many growth stocks have benefitted significantly on the back of sustained low interest 

rates and at the expense of value-oriented cyclicals that have been decimated by the worldwide quarantine implemented 

to stem further spread of the virus.  

There is growing evidence that the spread of this pandemic is leading to a “new normal” in the way people conduct their 

day-to-day lives and the business setting that will accommodate them.  According to a recent survey conducted by global 

advertising giant Dentsu, featured in a recent Goldman Sachs report, 
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THE ECONOMY (continued) 

Disclosure: Please contact us for a full list of recommendations made within the 12-month period preceding the date of this communication. It should not be
assumed that the recommendations made in the future will be profitable or will equal the performance of the securities in this list.

On MSFT’s quarterly call, CEO, Satya Nadella said the pandemic has put digital transformation into overdrive with 
customers performing two years of development in the span of two months. By doing so, enterprise customers are now 
becoming fully aware of the importance of having a nimble cloud-based architecture, leading us to believe this prominent 
long-term portfolio theme is highly sustainable. Further to this, e-commerce adoption has been strong and is expected to 
continue as customers realize the benefits and convenience of shopping online, even in previously under-penetrated 
segments including luxury, auto, and home (which could see favorable tailwinds in the form of low interest rates for years 
to come).  Additionally, as overall web activity increases, companies are benefitting from web utilization whether it be on 
the security, software management, or the communications side of the equation. As the new digital economy continues 
its expansion, the portfolio is positioned to benefit from these themes in various forms. 

Assuming an absence of cataclysmic economic events and major government regulatory actions, coupled with the 

continuation of a sustained low interest environment, the backdrop for growth appears relatively solid, despite the 

challenges surrounding COVID-19.

What helped performance in sector allocations:

Underweight:  Real Estate and Health Care

Overweight: Industrials, Consumer Discretionary, 
Technology, Financials and Communication Services

What hurt performance in sector allocations:

Underweight: None
Overweight: Consumer Staples

THE PORTFOLIO 

“…65% of business in the Americas did a majority of their sales offline pre 

COVID-19, with 33% of respondents expanding their ecommerce operations now 

and almost 60% planning to invest in ecommerce as a core long-term strategy...”

Q2 Attribution

No sectors were detractive to index performance for the quarter, with all sectors having rebounded meaningfully.  Health 

Care, Technology and Consumer Discretionary were the largest contributors to benchmark performance during the 

quarter, with the Consumer Discretionary sector having gained a staggering 54%.

In what sectors did stock selection help us:

Consumer Discretionary, Technology, Communication 
Services, Real Estate, Industrials, Consumer Staples, 

Health Care and Financials

In what sectors did stock selection hurt us:

None
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As always, we have a detailed attribution report for our Small Cap Growth Composite available at your request.  Please 
note that all attribution, sector and holdings data, comes from our attribution provider FactSet and might not directly 
compare to the internal reports that we provide.  

Holdings

The largest contributors in the second quarter were:

Fiverr International (FVRR)

Fiverr, a recent addition to the portfolio, is an e-commerce platform allowing people to buy and sell freelance services.  
The company has a dynamic, go-to-market strategy that capitalizes on a diverse potential customer pool for its 
marketplace. We invested as the company rolled out its new product, Promoted Listings. Other marketplaces such as 
Amazon, eBay, and Etsy have proven that monetizing sellers with value-added services is a sustainable and profitable 
strategy and FVRR is just beginning to tap into this opportunity. 

Fiverr reported a slowdown in March like most companies due to Coronavirus and the associated containment measures.  
However, for Fiverr the slowdown was shallow and short lived.  Their offering’s value proposition resonated even 
stronger, as companies shifted to a remote workforce.  Secular adoption accelerated year over year in the first quarter, as 
evidenced by increases in gross merchandise value, active buyers, spend per active buyer and web traffic.  Promoted 
Listing adoption improved, and functionality was rolled out to new local languages including German and Spanish.  We 
believe Fiverr is still early in penetrating its addressable market and continue to hold a position in this security.

Livongo Health (LVGO)

LVGO, a digital platform utilized by employers to help manage employees with chronic conditions, has emerged as one of 
the key players in the market. Capitalizing on its early position in the management of diabetes, the company expanded its 
offering into hypertension, weight, and behavioral management. The breadth of the services and key distribution 
arrangements with some of the top health care plans, benefit consultants and pharmaceutical distributors continued to 
fuel LVGO’s triple digit top line growth in 2019 and thus far, in 2020. While we took profits, based on valuation, we 
maintain the position, as population health management opportunity remains very large. It is estimated that chronic 
conditions cost the US economy over $1.1 trillion.  Making a dent in this expense is what LVGO does and is why it should 
continue to benefit from adoption of its platform.

Ollie’s Bargain Outlet (OLLI)

A long-time portfolio holding, Ollie’s is a seller of off-price branded consumer goods.  They have benefitted and are likely 
to continue to benefit from COVID-19 in two sustainable ways. Selling essential items like food and cleaning supplies, 
they have been able to stay open during the shutdown.  This has provided them the opportunity to take share and 
introduce their unique business model to new customers. 

Furthermore, OLLI’s model is based on the buying excess inventory from retailers at steep discounts, they should benefit 
going forward from the vast amount of inventory that has been sitting on retail shelves due to extended store



closures. When those distressed retailers, some of which are likely to go bankrupt, are forced to liquidate, Ollie’s will 
access an abundance of cheap product they can then sell at attractive margins. We continue to hold a position in this 
security.

The largest detractors in the second quarter included:

AMN Healthcare Services (AMN)

AMN provides staffing solutions to hospitals providing temporary doctors and nurses during periods of increased traffic.  
Additionally, the company has expanded their business to include sourcing new hires for hospitals in the IT arena as well 
as C-level positions.

Despite the spike in Coronavirus cases in April, which increased demand for temp nurses in hotspots such as NY area, 
non-COVID demand dropped significantly across the rest of the country. As a result, management believes its travel 
nurse segment to be down an unexpected 15% year-over-year by June. As things began to reopen, the demand for elective 
procedures rebounded, increasing demand for its anesthesiologists leading to a partial recovery for the stock. Instead of 
an anticipated positive impact, the pandemic has resulted in a mixed impact on its business, and as such, we exited the 
position for the time being.

Century Communities (CCS)

The thesis around purchasing shares in this home builder was based upon on the company’s ability to outgrow the 
industry.  A key driver of our thesis was their positioning as an affordable price point in the market, with exposure to first-
time homebuyers, a segment that has enjoyed an inflection in demand in the last couple of years.  Further to that was the 
company’s expansion into new geographies within the US.  

As the Coronavirus pandemic accelerated, Century’s elevated financial leverage combined with its sizeable exposure to the 
Western region, where some virus hotspots originated, as well as Texas, where the economy faced pressure due to the 
collapse in energy prices, gave us reason for concern.  As a result, we made the decision to liquidate the position. 

Shockwave Medical (SWAV)

Shockwave is a medical device company focused on devices to treat atherosclerotic cardiovascular disease and has been 
featured on our list of winners in the past.  Their intravascular lithotripsy system utilizes sound waves to pass through soft 
tissue and crack calcified plaque prior to other more invasive procedures, which enhances patient safety and improves 
patient outcomes.

Shockwave’s treatments are mostly done on an in-patient basis in a hospital setting.  As hospitals continue to be 
inundated with Coronavirus patients, many elective procedures have been postponed.  Even after the virus abates, 
patients are likely to remain apprehensive about hospitalization and a rebound in treatments could potentially be a slow 
one. Additionally, the company’s 2020 growth driver depends on a below-knee product launch that will likely face 
challenges given the current uncertainty surrounding COVID-19’s impact to hospital utilization.  As such, we sold the 
position but plan to review it again in the future.
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Final Words

In the near term, all eyes are fixed on the slope of the recovery.  Investors are faced with many questions such as:  how 
quickly the sectors shut down by COVID-19 will reopen, how quickly the consumer will get back on a plane and fly to a 
vacation destination, will working from home become a new normal and if so what happens with piles of commercial 
office space in big cities potentially sitting idle?   Further to that, what happens with big municipalities and their budgets 
if people can not only work from home but can work from anywhere?  While these uncertainties may contribute to 
disruption and market volatility near-term, the resulting acceleration in digital transformation and adoption of new 
business models, provides us a constructive backdrop with plenty of attractive growth companies for consideration.
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DISCLOSURE
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Small Cap Growth Equity Composite - Annual Disclosure Presentation
Total Assets Composite Assets Annual Performance Results 3 yr. Annualized  Standard Deviation

Year End Total Assets 
(Millions)

USD     (Millions)
# of 

Accounts~
Composite Gross

Russell 2000 Growth 
Index

Comp. Dispersion Composite
Russell 2000 Growth 

Index

2019 $628 $235 9 28.04% 28.48% 0.19% 18.09% 16.37%

2018 $520 $184 9 -3.08% -9.31% 0.57% 17.53% 16.46%

2017 $602 $272 10 30.83% 22.17% 0.51% 14.05% 14.59%

2016 $559 $247 15 7.07% 11.32% 0.43% 16.49% 16.67%

2015 $600 $278 20 -0.26% -1.38% 0.12% 15.11% 14.95%

2014 $707 $341 25 3.40% 5.60% 0.44% 14.18% 13.82%

2013 $766 $357 27 52.69% 43.30% 0.49% 17.77% 17.27%

2012 $536 $313 36 10.50% 14.59% 0.61% 20.32% 20.72%

2011 $752 $449 32 -6.03% -2.91% 0.65% 23.39% 24.31%

2010 $925 $859 46 26.52% 29.09% 1.32% 26.28% 27.69%

2009 $703 $649 46 45.09% 34.47% 0.51% 24.12% 24.84%

2008 $505 $386 53 -37.93% -38.54% 0.58% 21.24% 21.26%

2007 $758 $531 53 22.26% 7.05% 0.94% 14.09% 14.23%

2006 $653 $394 54 9.45% 13.35% 0.90% 15.59% 15.57%

2005 $742 $416 54 13.50% 4.15% 0.87% 16.07% 16.51%

2004 $695 $403 56 18.52% 14.31% 1.44% 21.61% 21.40%

2003† $1,975 $485 53 51.07% 48.54% 1.32% 30.15% 27.00%

2002† $1,789 $317 52 -32.02% -30.26% 1.02% 44.49% 33.33%

2001† $1,805 $508 55 -8.53% -9.23% 1.48% 47.05% 33.58%

2000† $1,777 $512 60 -24.24% -22.43% 1.33% 44.58% 33.28%

1999† $1,621 $565 41 117.41% 43.09% 3.11% 30.60% 26.31%

1998† $1,213 $208 21 14.62% 1.23% 1.57% 27.94% 25.03%

1997† $981 $119 15 14.69% 12.95% 0.75% 21.82% 18.27%

1996† $773 $95 14 54.61% 11.26% 2.63% 18.72% 15.48%

1995† $686 $59 12 47.51% 31.03% 1.72% 12.89% 12.43%

1994† $534 $45 12 4.77% -2.42% 0.86% 13.83% 14.25%

1993† $516 $56 13 -1.04% 13.37% 1.34% N.A. (2) N.A. (2)

1992† $575 $61 14 15.34% 7.77% 1.74% N.A. (2) N.A. (2)

1991†* $509 $41 11 5.96% 8.28% N.A. (1) N.A. (2) N.A. (2)

~ From 2001 - 2010 the number of accounts figure includes separately managed accounts as well as the number of investors in the Firm’s pooled investment vehicle.
*Results shown for the year 1991 represent partial period performance from October 1, 1991 through December 31, 1991.
†Represents the assets of SEB Asset Management America Inc. prior to the management buy-out September 15, 2004.

†SEB claimed compliance with the Global Investment Performance Standards (GIPS®) and received a firm-wide verification for the period October 1991 through June 2004.  The verification report is available upon request.
N.A.(1) Dispersion is not presented as there were an insignificant number of portfolios in the composite for the full year.

N.A.(2)3-Year Annualized Standard Deviation is not presented as 36 months of performance is not available.

The Small Cap Growth Equity Composite consists of fully discretionary separately managed accounts invested in the Small Cap Growth strategy.  The Composite primarily contains a diversified range of common stock publicly traded the US Exchanges and OTC-
markets.  Investments are made primarily, but not exclusively in stocks within the Russell 2000 Index market cap range.  The strategy does not allow investments in derivative contracts or the use of leverage. The base currency of the Composite is U.S. Dollar.  
Investment results are measured against the Russell 2000 Growth Index.

For comparison purposes the composite is measured against the Russell 2000 Growth Index.   The Russell 2000 Growth Index measures the performance of the small-cap growth segment of the U.S. equity universe. It includes those Russell 2000 Index 
companies with higher price-to-value ratios and higher forecasted growth values. The Russell 2000 Growth Index is constructed to provide a comprehensive and unbiased barometer for the small-cap growth segment. The Index is completely reconstituted 
annually to ensure larger stocks do not distort the performance and characteristics of the true small-cap opportunity set and that the represented companies continue to reflect growth characteristics.

Pier Capital, LLC claims compliance with the Global Investment Performance Standards (GIPS®) and has prepared and presented this report in compliance with the GIPS standards. Pier Capital, LLC has been independently verified for the periods from 
September 15, 2004 through December 31, 2019. The verification reports are available upon request. Verification assesses whether (1) the Firm has complied with all the composite construction requirements of the GIPS standards on a Firm-wide basis and (2) 
the Firm’s policies and procedures are designed to calculate and present performance in compliance with the GIPS standards. Verification does not ensure the accuracy of any specific composite presentation. A third-party verification as set forth by the GIPS 
standards has been conducted by ACA Performance Services from April 1, 2017 and by Ashland Partners & Company LLP until March 31, 2017.

Pier Capital, LLC is a registered investment advisor.  The Firm maintains a complete list and description of composites, which is available upon request.  Results are based on fully discretionary accounts under management, including those accounts no longer 
with the Firm.  Past performance is not indicative of future results.   

The U.S. Dollar is the currency used to express performance.  Returns are presented gross of management fees and include the reinvestment of all income including dividends, which are gross of any withholding tax.  Returns will be reduced by management fee 
to calculate net return. Returns do not reflect the deduction of investment advisory fees.  Investment advisory fees are described in Part 2 of the firm’s Form ADV.  Performance prior to 10/1/1991 is not in line with GIPS standards.  The annual composite 
dispersion presented is an asset-weighted standard deviation calculated for the accounts in the composite the entire year. Policies for valuing portfolios, calculating performance, and preparing compliant presentations are available upon request.

Beginning July 1, 2009, GIPS composite policy requires the temporary removal of any portfolio incurring a client initiated significant cash inflow or outflow of 50% of portfolio assets. The temporary removal of such an account occurs at the beginning of the month 
in which the significant cash flow occurs, and the account re-enters the Composite the month after the cash flow. Additional information regarding the treatment of significant cash flows is available upon request. The Composite was redefined beginning January 
1, 2011 to exclude pooled accounts which are managed distinctively from the rest of the separate accounts in this Composite. Firm’s records, including third party records since inception to 2002 were destroyed by the record storage provider in error without 
authorization from the firm.  The firm maintains certain records for this period but was not able to rebuild records from inception to 2002 in full.

The management fee schedule is as follows:  
Asset Based Fee:
1.00% per annum on assets between $0 and $20 million
0.80% per annum on assets between $20 and $40 million
0.75% per annum on assets between $40 and $80 million
0.65% On Assets Greater than $80 million

Performance Based Fee:
0.500% per annum on assets between $0 and $10 million
0.400% per annum on assets in excess of $10 million
Plus: 20% of the excess return generated by the portfolio each calendar year above the 
benchmark (Russell 2000 Growth Index)

Actual investment advisory fees incurred by clients may vary.  As an example, the effect of investment management fees on the total value of  a client’s portfolio assuming (a) quarterly fee assessment, (b) $1,000,000 investment, (c) portfolio return of 8% a 
year, and (d) 1.00% annual investment advisory fee would be $10,416 in the  first year, and cumulative effects of $59,816 over five years and $143,430 over ten years. 

Balanced portfolio segments are not included in this composite. Prior to April 1, 2004 balanced portfolio segments were in this composite, and performance reflects required total segment plus cash returns using a 3% cash allocation percentage, with the 
performance of cash equaling the Federal Funds Rate as of the beginning of each quarter. The Small Cap Growth Equity Composite was created July 1, 1987. Performance presented prior to September 15, 2004 occurred while the Portfolio Management Team 
was affiliated with SEB Asset Management America Inc. The investment decision makers and the support staff are now part of Pier Capital, LLC, the Firm established as a result of a management buy-out of the equity operations of SEB Asset Management 
America Inc.
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