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Experienced wealth advisors know that effective financial planning is comprehensive in scope and the 
components are interdependent. Like pieces of a puzzle that fit together in a particular way to form a 
complete picture, financial decisions are interrelated and contingent on one another.  

Not surprisingly, the puzzle analogy is commonly used to explain financial planning. But all too often 
something is missing from it. While it can be tempting to immediately begin trying to fit the pieces together, 
we first need to have a clearer vision of the overarching goal. Or, to put it another way, there’s one piece of 
the puzzle that’s more important than any other: the picture on the top of the box.   

We cannot fully help clients make the best financial decisions for their lives until they have clarified and 
envisioned their ideal future, a.k.a. the “picture on the top of the box.” The best advice begins with a clear 
understanding of the desired end goal.  

 

Beginning with the End in Mind 

For Christians, the need to begin with the end in mind is even more critical because our “end” is eternal. In 
Mathew 6:19-21, Jesus famously says: 

“Do not lay up for yourselves treasures on earth, where moth and rust destroy and where thieves 
break in and steal, but lay up for yourselves treasures in heaven... For where your treasure is, there 
your heart will be also.” 

A few verses after that (in Matthew 6:24), he warns: 

“No one can serve two masters, for either he will hate the one and love the other, or he will be 
devoted to the one and despise the other. You cannot serve God and money.” 

It could all flow seamlessly, except that there are two verses sandwiched in between these passages that 
are conveniently ignored most of the time. From Matthew 6:22-23: 

“The eye is the lamp of the body. So, if your eye is healthy, your whole body will be full of light, but if 
your eye is bad, your whole body will be full of darkness. If then the light in you is darkness, how 
great is the darkness!” 

 

Our Vision Informs Our Actions 

What is the point of this reference to the “eye” and the corresponding allusions to light and darkness? How 
does this all relate to the teachings about money that come before and after? 

The “bad eye” is unable to perceive the beauty of grace. An eye that is bad is one that cannot see the 
unexpected blessing and precious treasure created by generosity. A healthy eye is able to see what is truly 
beautiful and glorious.  
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Jesus is saying that a compelling vision of a future animated by the kingdom of God will provide the proper 
motivation for making the right financial decisions today. When a glimpse of eternity captures our 
imagination, we become radicalized by gratitude and instilled with a God-like spirit of generosity.  

 

Practical Implications 

So how does this all play out on a daily basis in our money relationships? On a practical level, how do these 
beliefs shape our perspectives and decision-making? 

A bad eye will lead to a compartmentalized view of personal finances, one that happens to look an awful lot 
like those who do not follow Jesus. In this view:  

•    I will negotiate the best deal possible, even if it means taking advantage of someone in a tough 
spot or another person’s naivety.  

•    I will buy the cheapest products and services without considering the supply chain or labor 
practices that helped produce it. 

•    I will invest money solely in pursuit of maximized financial returns, regardless of how the 
companies I am investing in make their profits. 

•    I will maximize financial wealth without much thought of the potential dangers money may pose 
to my soul. 

If, on the other hand, we believe God is in the business of restoring every inch of his Creation, as servants 
in His Kingdom our bottom line is no longer purely financial but rather about serving the greater good with 
our resources 

Seeing with a good eye means we use our time, talent, and money to increase human flourishing. We will 
aspire to use our resources in ways that are beautiful and transformational.  

When Jesus says, “Where your treasure is your heart is also,” he wants to set us free (Matthew 6:21); Free 
from the widespread cultural idolatry of money. In this view: 

•    I will voluntarily pay more than necessary for some products in order to promote generous labor 
practices or sustainable agriculture.  

•    I will integrate my values with my investment decisions, seeking out those making a positive 
impact on the community. 

•    I will lavishly give my money in ways that are shocking and overflowing with grace. 

•    I will take seriously Jesus’s warning that we cannot serve two masters (God and money) by being 
concerned not only with what I am doing with money but also with what money is doing to me. 
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A Daily Call for Wealth Advisors 

Contrary to the teachings of prominent financial gurus, we as advisors must understand it is not head 
knowledge that dictates the financial choices our clients make. It is their dreams and desires. 

Martin Luther King Jr. mobilized millions and changed the culture of our nation. The catalyst was his “I Have a Dream” 
speech. As the author Simon Sinek has pointed out, it was not called the “I Have a Plan” speech. Plans are practical 
but do not inspire. Dreams, on the other hand, connect us with our values and a deeper yearning. As a result, they 
have the capacity to truly transform us by enabling us to see differently. 

Despite the importance of clients’ dreams and aspirations, these conversations are usually not happening. In a survey 
done by Merrill Lynch a few years ago, 85% of people who work with a financial professional said they had not had a 
single conversation with their advisor about their “hopes and dreams” for their future.* 

Throughout scripture, Jesus poses a certain question repeatedly throughout the gospels: “What do you want?”  

This is the most fundamental question that our clients need to answer. Unless the ‘shoulds’ of financial advice start 
to become ‘wants,’ it’s unlikely that they will make wise financial decisions. But if our clients’ dreams and desires 
grow out of a redemptive imagination, they will start to experience true financial freedom.   

 

 

 

 

 

 

 

 

NOTE: If you would like a client version of this article, just email chad@advisorsolutions360.com with that request. 

 

*Source: Corbin, Kenneth. "New Plan: Retirees Want a Post-Career," OnWallStreet (6/15/2014). 

Consider the fund’s investment objectives, risks, charges and expenses carefully before you invest. The fund’s 
prospectus and summary prospectus contain this and other information. Call (800) 977-2947 or visit 
praxismutualfunds.com for a prospectus, which you should read carefully before you invest. Praxis Mutual Funds are 
advised by Everence Capital Management and distributed through Foreside Financial Services, LLC, member FINRA. 
Investment products offered are not FDIC insured, may lose value, and have no bank guarantee. 
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