
The Formula for Getting Wealthier Clients (It Isn’t About Your Stock 
Picks) 

There is a common misperception in the financial advising industry that the role of the advisor is to 
manage the client’s money with some client service attached. The best model for the future is one in 
which advisors serve fewer clients who are wealthier, one with deeper person to person relationships 
and an investment process that is more in line with each individual client’s needs.   

In this 45 minute talk, financial advisors and home office professionals will learn:  

 What the research shows about where financial advisors are spending their time 
 The drawbacks of running all the operations of your practice in terms of profitability, ROI, 

and client retention 
 Where investment performance and client expectations disconnect and what this does to 

your practice  
 What having a more sophisticated approach to investments really means and what it can do 

for your brand 

Cost: $2,500 for a 45 minute talk. Non profit pricing is available. 
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