
Our financial reviews are al-
ways complimentary, and we 
know your time is valuable, so 
the coffee is on us. Sharing cof-
fee gives us the opportunity 
to get to know you and your 
financial aspirations in greater 
detail. This allows us to recom-
mend solutions that work for 
you today, and also five, ten or 
30 years from now. Just men-
tion this newsletter offer and 
we will find a time to meet.

House flipping is back. 
What’s different this time around, 

and what to know.

House flipping -- buying a property with the intent to sell it in a short period of time at a profit -- 
became one of the symbols of the financial bubble a decade ago. So today, you might think it was 

rare. Not so. In fact, according to housing analysts at CoreLogic, flipping is very much back in style, 
making up 10.6% of home sales in the last three months of 2018. That is the highest percentage since 
CoreLogic started tracking the statistic in 2002, well before the bubble.  However, there is a difference 
in style today, with 2019 data confirming that flippers are “tending to hold on to property longer, and 
to add value (through improvements) rather than relying only on rates of appreciation.”

If you have an interest in pursuing this strategy, financing is a critical tool for making it work. I can 
provide valuable insights and access to the best programs.

On the “flipside” of things, if you’re buying a property that is being flipped, you should also take 
extra care in assessing it. Flippers often do good work, but they are not renovating a home in which 
they plan to stay. Some flippers will cut corners, so as a buyer, you do need to be on guard. Check the 
details carefully -- examine the evenness of the flooring, quality of carpet padding, trim and mould-
ings, window and door alignments, fixtures, cabinet quality, HVAC system (is construction dust caked 
inside the ducts?), and more.

So if you’re buying to flip, or buying a flipped property, flip me a call and I’ll help you navigate this 
frothy segment of the real estate market.
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For nearly two decades, Myers Cap-
ital has established itself as a lead-
ing mortgage and financial services 
company. Located in downtown 
Honolulu, Hawaii, we take an all-
encompassing approach to solv-
ing your financing needs. We spe-
cialize in providing residential and 
commercial mortgages, business 
financing, and real estate advisory 
services. Whether you are a first 
time home buyer, seasoned real 
estate investor, or business owner 
who needs capital, we can help. As a 
team, we recognize that exception-
al service is a must and we hope to 
be your #1 resource in helping you 
achieve your financial goals.

Aloha!

reed@myerscapital.com
(808) 566-6611

www.myerscapitalhawaii.com
NMLS#   322195  • 999782
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Mortgage Rates Continue Recent Declines
Rates for typical 30-year mortgages have now 
fallen almost a full point since mid-November, 
and are back to levels last seen in January 
2018!  

Slower Housing-Related Spending
Home prices have flattened or dipped in high-
priced areas, while prices in more modestly-
priced markets are still edging up. However, 
recent data shows signs of homeowners and 
investors pulling back slightly on their housing-
related spending which could indicate a more 
nuanced outlook in real estate. BuildFax, a 
“property condition” data service provider, saw 
a fifth consecutive month of declines versus 
last year in construction permits (-8.4%), home 
maintenance activity (-5.1%), and remodeling 
expenditures  (-9.8%). Declines in maintenance 
and remodeling imply slower homes sales activ-
ity, since people spruce up their homes as they 
prepare to sell or after they purchase a home.

The Goldilocks Economy 
Outside of the housing market, the U.S. econ-
omy is strong.  Unemployment remains histori-
cally low at 3.6%, and the headline GDP growth 
rate of 3.2% handily beat the forecasted 2.4% 
(increases in inventories and trade bulked up 
the number from a more pedestrian 1.3%). But 
steady growth that doesn’t stoke inflationary 
pressures keeps the upward pressure off inter-
est rates – good news for mortgage shoppers. 

But weak inflation and signs of a global slow-
down, along with shocks like the recent reversal 
in U.S.-China trade negotiations, counterbal-
ance the good economic news with concerns 
about slower growth over the next 12 months. 

Housing Trends to Watch
The “Retail Apocalypse” continues apace. Ma-
jor anchor retailers like Macy’s, Sears, and J.C. 
Penney continue to shut their doors at malls na-
tionwide. But in a fascinating twist, developers 
are proposing to convert these massive spaces 
into multifamily, mixed-use developments. This 
is especially true in housing markets with a lack 
of low- and middle-income housing. 
The 15-year mortgage remains quite popular for 
both purchases and refinances. Interest rates 
on these loans can save the borrower hundreds 
to thousands of dollars in interest payments an-
nually while accelerating the buildup up equity. 

The Upshot
A strong job market, rising wages, low inter-
est rates, and low inflation equals a Goldilocks 
Economy, with reduced odds for an immediate 
recession. Stability means home buyers and 
refinancers can make decisions and act with 
increased confidence. 
Are you ready to take advantage of opportuni-
ties to buy, refinance, purchase a second home, 
or investment property? 
Let’s discuss your plans and seize the moment!

Outlook: 

The Goldilocks Economy
Low mortgage rates continue while
economy is not too hot, not too cold
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It’s a privilege to help 
you with your home 
financing needs. With 
rates at their lowest 
point since early 2018, 
there is a perfect win-
dow of opportunity 
to review your home-
financing strategy with 
me. There are new pro-
grams and solutions, 
and we can often save 
our clients money even 
when they didn’t expect 
it! If you have friends 
that need experienced 
mortgage guidance, 
I’d be honored to help 
them as well. Call me 
for a discussion that 
will be time well-spent.

Reed Myers

Prequalified vs Preapproved
Confused about the difference?

With homebuying season in full swing, 
home shoppers are getting pre-qualified 

and pre-approved for home financing. Is there a 
difference? Which one should you pursue?  
The short answer is yes, there’s a difference, and 
yes, you should do both.
What is a mortgage prequalification?
A mortgage prequalification is a quick estimate 
of how much home you can probably afford. It 
requires some basic income, debt,  and asset 
information (but no paperwork required).  With 
your permission, I can do a quick credit check 
and tell you if you have any credit issues you 
need to know about (and resolve).  From that, 
we can give you a rough idea of how much 
home you can afford, and discuss potential loan 
programs.  
When is the best time to get a mortgage pre-
qualification?
You want to do a prequalification at the very 
beginning of any homebuying process.  There is 
no commitment to borrow or buy at this point.  
It’s designed to give you a better sense for what 
your buying parameters are, and to allow you to 
solve any unexpected credit issues.  This is es-
sential if you don’t want to get surprised later, 
once you’ve got your heart set on a particular 
property.
What is a mortgage preapproval?
When you’re getting closer to making an offer, 

you’ll want to get preapproved for a loan.  Be-
ing preapproved tells the seller that the lender 
is ready to lend to you, which makes your of-
fering position stronger compared to someone 
who isn’t preapproved.  We refine the prequali-
fication estimates with actual documentation of 
your income, employment, assets, debts, credit 
history, and housing history. While you gener-
ally won’t have a home (and final price) identi-
fied, everything else you’ll need is in place and 
pre-approved by the lender. Once you do enter 
into a purchase agreement, assuming the inputs 
don’t change materially, final approval of the 
loan should go smoothly and on time (which is 
critical).
Do preapprovals expire?
Yes. They typically expire within 60 or 90 days. 
Also it would expire if the inputs change materi-
ally while you’re shopping for a home (i.e., you 
change jobs or become unemployed).
Note: A Preapproval is not a Final Approval
Once you have a purchase contract on a home, 
your loan application goes to an underwriter, 
who makes a final review of your documenta-
tion, and formally decides on whether to ap-
prove the loan.
So if you’re thinking about a real estate purchase, 
or wondering if it’s even possible, now you know 
there’s actually two-step process if you want to 
do it right.  Call me and we can get you started!

(Here’s what to know!)

Millennials are now the 
largest population co-
hort in the U.S., and the 
most active homebuyers 
(82% of them say they 
want to own a home)

Where are they mov-
ing to find thriving job 
markets, affordable liv-
ing, and better coffee? 
Away from the hyperin-
flated prices of coastal 
cities and inland to the 
mid-sized cities across 
the country, according 
to multiple surveys. If 
you are considering com-
munities in which to buy 
rental properties, there 
are many good candi-
dates for exploration.

Many of this genera-
tion are still first-time 
homebuyers - - late to 
the homebuying party, 
these “newbies” to the 
housing market make 
up about 40% of the pur-
chase market, so the cur-
rent rate environment 
(which is great) and flat 
prices are helpful to them.  

If you’re interested in in-
vesting in properties to 
catch this trend, let’s talk.  

Millennials

Tracking the 
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Financing a Duplex 
as your first 
Real Estate Investment

If you are considering stepping into real estate 
investments for the first time, many investors recommend shopping for a duplex. 

They can be a great starter choice for people who are new to the process. 
Purchasing a multifamily home can be a savvy way to generate passive income and 
start to build wealth. A common setup is where the duplex owners live in one unit and 
rent the other. Those rent payments can sometimes cover a good portion of the mort-
gage on the entire property.
Mortgages are available for buyers of duplexes, triplexes, and 4-unit dwellings, but 
the duplex is the simplest place to start, and the smaller purchase commitment reduces 
your chances of over-reaching. From 2-4 units is considered residential for the purpose 
of financing.  Above that, you’ll need a commercial loan.
A Federal Housing Administration (FHA) loan is a great option if you plan to live 
in the home.  These are particularly attractive because:
•  Down payments as low as 3.5% may be available 
•  Lower minimum credit scores are generally required
•  Closing costs may be less
There are many other options.  If you’re a veteran, VA loans , with no down payment 
are great.  These also carry lower closing costs.  If you can put 10-20% down, a conven-
tional loan (Fannie/Freddie-backed) is often the best option.  Investors who don’t plan 
to live in the property, will generally need to make a 20% downpayment.
You’ll need to qualify for the loan using your income, just as you would a single-
family home. Most lenders will exclude the potential rental income, unless a renter is 
already under contract (and then only a portion of the rent is used). Lenders need to be 
confident that you will be able to make payments even when your rental unit is empty.
You’ll also want to have a reserve fund for planned (and unplanned) repairs down the 
road, in addition to tiding you over during periods when you have no tenant.
Managing property also may take some consideration.  Some owners are happy to deal 
with a 2am call to repair a faucet themselves, and others would rather hire a property 
management firm – it’s just one part of the planning process you’ll want to go through.
Interested? I can help you understand your options and show you financing a multi-
unit investment might work.


