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This Form ADV Part 2A Brochure provides information about the qualifications and business practices of
The Practical Planner, LLC. If you have any questions about the contents of this Brochure, please contact us
by phone at (978) 448-3403 or by e-mail at john@practicalplanner.com. The information in this Brochure
has not been approved or verified by the United States Securities and Exchange Commission (“SEC”) or by

any state securities authority.

The Practical Planner, LL.C is a registered investment advisor. Registration of an investment advisor does not
imply any level of skill or training. Additional information about The Practical Planner, LL.C is also available
on the SEC’s website at www.adviserinfo.sec.gov by searching our firm name or our unique IARD/CRD

number (130601).
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Item 2 — Material Changes

Since the prior annual updating amendment to this Brochure dated February 26, 2025, we have made no
material changes.

We will update this Brochure and disclose in this Item 2 the occurrence of any material changes with respect
to our business in accordance with applicable law. All current clients will receive a Summary of Material
Changes to this and subsequent brochures within 120 days of the close of our fiscal year and certain additional
updates regarding changes with respect to our firm and our business practices as they may occur. Updated
information concerning these changes will be provided to you free of charge. A Summary of Material Changes
is also included within our Brochure found on the SEC’s website at www.adviserinfo.sec.gov. You can obtain
additional information about our firm by searching for us on the foregoing website by our firm name or by
our unique IARD/CRD number (130601).

A copy of this Brochure will be provided to you free of charge by contacting John Konetzny by phone at
(978) 448-3403 ot by e-mail at john@practicalplanner.com.
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Item 4 — Advisory Business

Firm Description

The Practical Planner, LLC (““TPP,” “we,” ”our,” and “us”), established in 1999, is a fee-only holistic
financial planning and investment advisory firm that focuses on providing personalized financial
planning and investment management services to individuals, families, and small businesses. TPP
serves as a trusted guide to its clients (“you,” “your,” and “client”) by providing them assistance in
identifying their personal financial objectives and finding solutions to their areas of financial concern.
TPP assists its clients through analysis of the client’s cash flow and the development of a sustainable
budget, advising the client on asset allocation, investment strategy selection, financial risk, and
retirement planning issues, and by providing tax planning and individual tax preparation services. All
of TPP’s services are tailored to the client’s unique investment objectives, needs, and limitations.

Principle Owners
TPP is owned and operated by John H. Konetzny, CFP® EA, and Patricia A. Konetzny, CFP® EA.
Types of Advisory Services

Open Retainer Services

An open retainer engagement includes holistic/comprehensive financial planning and ongoing
investment management services of the client’s designated investment accounts. The client agrees to
an ongoing relationship with TPP as their trusted guide in the financial areas of their life and grants
TPP the authority to manage the client’s investments on a discretionary (i.e., without seeking the
client’s prior consent to each specific investment transaction) or non-discretionary basis (i.e., we must
obtain your prior consent for each specific transaction). Where investment discretion is granted, we
will only exercise such authority in line with our ongoing fiduciary duty to you and our understanding
of your unique investment goals, needs, and limitations. You may impose reasonable restrictions on
our management of your account(s), including instructing us not to purchase certain specific
securities, industry sectors, and/or asset classes at any time.

At the outset, the goals and objectives of each client are determined via consultations with the client
and other means, and then documented in TPP’s records. Financial recommendations and advice ate
provided according to the client’s stated financial goals and investment objectives. We will monitor
your designated investment accounts on an ongoing basis and make changes to your investments as
we believe to be in line with your financial goals and objectives.

Specific investment recommendations are provided as part of the engagement. TPP will provide
investment advice regarding portfolio design, asset allocation, diversification, and investment
selection. Business development and/or education funding advice may also be included, where
appropriate. Client portfolios are typically constructed utilizing a diversified combination of mutual
funds, exchange traded funds (“ETFs”), U.S. government bonds, stocks, money market funds,
certificates of deposit, and other listed securities. We may recommend other types of securities when
suitable and appropriate for your needs.

TPP does not act as a custodian of client cash or securities. Clients always maintain control over their
cash and securities which are maintained in the custody of an independent qualified custodian,
typically a bank, trust company, or broker-dealer firm.
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During the Initial Year of TPP’s services, there are a number of meetings covering from five to ten
client-relevant topics selected from the list below. Meetings are held in-person, via phone, or tele-
video setvices (e.g., Zoom), depending on the needs and preferences of the client. Services are
provided as needed and agreed upon.

e tax planning and tax e development of asset allocation strategies;
preparation; e cstate planning review;
e budgeting and cash flow;

investment selection;
e record-keeping; small business planning;

e inventory of client assets insurance analysis;

e retirement planning; education planning; and

e portfolio analysis; analysis of employee benefits.

e goal setting;

In all subsequent year (“Renewal Years”), appointment topics will depend on what is appropriate for

the client:
e tax planning and tax preparation; e rebalancing of assets; and
e goal setting/review; e financial planning and/or any financial
e investment review/update; services as requested or needed by client.

Term and Termination of Agreements

The term of an open retainer engagement is for a one year and will renew automatically for successive
one year terms until terminated by either party.

A client can terminate an open retainer engagement within five (5) days without incurring any penalty
or advisory fees. After that time, an agreement can be terminated by either party at any time upon
thirty (30) days’ advance written notice to the other party. Upon termination, any advisory fee paid
in advance that remains unearned will be promptly returned to the client and any earned but unpaid
fees shall become due and payable to TPP. Whether fees have been earned or unearned will be
determined at TPP’s sole discretion. Typically, the unearned fee for a client will be based on a pro-
rata basis until the end of the current billing period.

Wrap Fee Programs
TPP does not participate in, sponsor, or recommend any wrap-fee programs to clients.
Assets Under Management
As of December 31, 2025, TPP provides ongoing discretionary management services to
approximately $145,318,074 of client assets on a discretionary basis and $0 of client assets on a non-
discretionary basis.
Item 5 — Fees and Compensation
Fees
As described in Item 4, TPP is a “fee only” financial planning and investment advisory firm, meaning

that we are compensated solely by the advisory fees paid to us by our clients. We believe this method
of compensation best aligns with our fiduciary duty to you. The firm and its related persons do not
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sell insurance or investment products such as annuities, insurance, stocks, bonds, mutual funds, or
any other commissioned products, and we are not affiliated with any entities that sell such products.
No commissions, referral fees, or finder’s fees in any form are accepted. We will only recommend
investments to you when we believe them to be in your best interests.

Our advisory fees for the open retainer engagements are as follows:

Service Value of Assets Under Annual Fee
Advisement

Open Retainer First $1,000,000 1.00%
Next $2,000,000 0.60%
Amounts over $3,000,000 0.40%

Advisory fees are calculated annually based on the above-stated percentage of the value of the client’s
assets under advisement, rounded up to the nearest hundred dollars. Our minimum client portfolio
is $2.5 million, and our minimum annual advisory fee is $19,000. This requirement may be waived
in our sole discretion for individual clients.

For purposes of determining our advisory fees and the value of the client’s assets under advisement,
TPP includes investible assets such as cash and securities held in brokerage accounts, retirement
accounts, and money market accounts, irrespective of whether such accounts are managed directly
by TPP or held-away from TPP’s direct control (e.g., employer sponsored retirement accounts) and
any other assets mutually agreed upon for inclusion by TPP and the client. The assets included in the
client’s assets under management for billing purposes will be set forth in writing and agreed upon
with the client in advance of any billing.

To illustrate our advisory fee calculations, please consider the following examples:

Example A:

Client with $2,500,000 contained in brokerage account that is directly managed by TPP and an
employer sponsored retirement account that is held away but monitored and advised on by TPP.

First $1,000,000 = $10,000
Remaining $1,500,000 x 0.60% = $9,000
Total Fee = $19,000. Equivalent to 0.76% per year.

Example B:

Client with $4,500,000 contained in brokerage account that is directly managed by TPP and an
employer sponsored retirement account that is held away but monitored and advised on by TPP.

First $1,000,000 = $10,000

Next $2,000,000 x 0.60% = $12,000

Next $1,500,000 x 0.40% = $6,000

Total Fee = $28,000. Equivalent to 0.62% per year.

The above advisory fees are negotiable and different rates or fee structures may be negotiated with
individual clients due to factors such as the complexity of the client’s financial circumstances and
needs, relationships with other clients or employees of our firm, our expectation of future assets
under management/advisement, length of relationship, and other factors we deem relevant.
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Add-ons, and miscellaneons adjustments. Tax preparation is included in TPP’s open retainer setvices for
the advisory fees described above, however, clients may be subject to additional fees under the
following circumstances:

e for more complex returns, an additional fee of up to $750 may be assessed,;

e for each amended tax return prepared, if any, an additional fee of up to $400 may be
assessed; and

e for each additional tax return prepared for dependents of the client, an addition charge
of up to $400 may be assessed.

Credits and miscellaneous adjustments may be applied, as deemed appropriate. Any credits, additional
fees, or other adjustments will be determined in the sole discretion of TPP.

Fee Billing

Where you agree in writing, TPP’s advisory fees shall be directly deducted from your designated
account(s) held at the independent custodian upon our periodic submission to the custodian of a
written request for payment reflecting the amount of the advisory fees due. Your authorization for
direct fee deduction is set forth in our written advisory agreement and/or the account opening
documents of your custodian. We will liquidate money market shares or use cash balances from your
account to pay our advisory fees. However, if money market shares or cash value are not available,
other investments may be liquidated. Please note that unexpected or premature liquidation of
investments to pay our advisory fees may impair the performance of your account.

Where we have instead agreed to bill you by means of traditional invoicing, we will send you a written
invoice by mail or e-mail and our fees are due and payable upon presentation by check or other form
of payment deemed acceptable to TPP.

Irrespective of our billing arrangement, the custodian(s) of your assets will send an account statement
to you at least quarterly, identifying the amount of funds and each security in your account at the end
of the period and setting forth all transactions in the account during the period, including the amount
of advisory fees (if any) paid directly to TPP from your account. The custodian is not responsible for
verifying our advisory fee calculations. Therefore, we encourage you to review the custodian’s
account statements carefully upon receipt. If you believe we have miscalculated our advisory fees or
if there is any other issue with your account, you should contact us immediately at the e-mail address
or phone number listed on the cover page of this Brochure.

Past Due Accounts and Termination

TPP reserves the right to stop work on any account that is more than thirty (30) days overdue. In
addition, TPP reserves the right to terminate any open retainer engagement where the client has
willfully concealed or has refused to provide pertinent information about financial situations when
necessary and appropriate, and which in TPP’s opinion, affects our ability to provide proper financial
and tax advice.

A description of our termination and refund policies is contained above in Item 4.

Additional Fees and Costs

Clients are separately responsible for payment of certain charges imposed by custodians, broker-
dealers, third-party money managers, and other third-parties such as custodial and trade execution
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fees (e.g., trading commissions), third-party money manager fees, deferred sales charges, odd-lot
differentials, transfer taxes, wire transfer and electronic fund fees, and other fees and taxes associated
with the activity and holdings in the client’s accounts. Mutual funds and ETFs also separately charge
internal management fees, which are disclosed in a fund’s prospectus. Such charges, fees and
commissions are exclusive of and in addition to TPP’s advisory fees. TPP does not receive any
portion of the foregoing commissions, fees, and costs.

Fee Only Advisor

As described above, TPP is a fee-only financial planning and investment advisory firm and do not
sell investment or insurance products. In addition, we do not accept compensation for the sale of
securities or other investment products, including asset-based sales charges or service fees from the
sale of mutual funds.

Rollover Recommendations

As part of our investment advisory services to you, we may recommend that you roll assets from your
employer’s retirement plan, such as a 401(k), 457, or ERISA 403(b) account (collectively, a “Plan
Account”), to an individual retitement account, such as a SIMPLE IRA, SEP IRA, Traditional IRA, or
Roth IRA (collectively, an “IRA Account”) that we will manage on your behalf. We may also
recommend rollovers from IRA Accounts to Plan Accounts, from Plan Accounts to Plan Accounts,
and from IRA Accounts to IRA Accounts. When we provide any of the foregoing rollover
recommendations we are acting as fiduciaries within the meaning of Title I of the Employee Retirement
Income Security Act (“ERISA”) and/or the Internal Revenue Code (“IRC”), as applicable, which are
laws governing retirement accounts.

Because we charge an asset based fee on all assets which we advise, including held-away 401 (k)
accounts, if you elect to roll the assets to an IRA that is subject to our direct management, we will
continue to charge you the same asset-based fee as set forth in the advisory agreement you executed
with our firm. You are under no obligation, contractually or otherwise, to complete the rollover.
Moreover, if you do complete the rollover, you are under no obligation to have the assets in an IRA
managed by our firm. When we make rollover recommendations, we operate under a special rule that
requires us to act in your best interests and not put our interests ahead of yours.

Under this special rule’s provisions, we must:

» meet a professional standard of care when making investment recommendations (give
prudent advice);

never put our financial interests ahead of yours when making recommendations (give
loyal advice);

avoid misleading statements about conflicts of interest, fees, and investments;

follow policies and procedures designed to ensure that we give advice that is in your best
interests;

charge no more than a reasonable fee for our services; and

give you basic information about conflicts of interest.

VV VYV V

Many employers permit former employees to keep their retirement assets in their company plan. Also,
current employees can sometimes move assets out of their company plan before they retire or change
jobs. In determining whether to complete the rollover to an IRA, and to the extent the following
options are available, you should consider the costs and benefits of a rollover.
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Note that an employee will typically have four options in this situation:

leaving the funds in your employer’s (former employer’s) plan;
moving the funds to a new employer’s retirement plan;
cashing out and taking a taxable distribution from the plan; or
rolling the funds into an IRA rollover account.

el s

Each of these options has positives and negatives. Because of that, along with the importance of
understanding the differences between these types of accounts, we will provide you with a written
explanation of the advantages and disadvantages of both account types and the basis for our belief that
the rollover transaction we recommend is in your best interests.

As an alternative to providing you with a rollover recommendation, we may instead take an entirely
educational approach in accordance with the U.S. Department of Labot’s Interpretive Bulletin 96-1.
Under this approach, our role will be limited only to providing you with general educational materials
regarding the pros and cons of rollover transactions. We will make no recommendation to you
regarding the prospective rollover of your assets and you are advised to speak with your trusted tax
and legal advisors with respect to rollover decisions. As part of this educational approach, we may
provide you with materials discussing some or all of the following topics: the general pros and cons of
rollover transactions; the benefits of retirement plan participation; the impact of pre-retirement
withdrawals on retirement income; the investment options available inside your Plan Account; and
high level discussion of general investment concepts (eg, risk versus return, the benefits of
diversification and asset allocation, historical returns of certain asset classes, etc.). We may also provide
you with questionnaires and/or interactive investment materials that may provide a means for you to
independently determine your future retirement income needs and to assess the impact of different
asset allocations on your retirement income. You will make the final rollover decision.

Item 6 — Performance-Based Fees and Side-By-Side Management

TPP does not charge any performance-based fees to clients (i.e., fees based on a share of capital gains
on or on the capital appreciation of the assets of a client). Accordingly, we do not engage in the side-
by-side management of client accounts.

Item 7 — Types of Clients

TPP provides holistic financial planning and investment management services primarily to individuals
and families. We enjoy working with people from all different walks of life. As discussed above, the
client’s advisory agreement and fee will be based on the client’s individual circumstances. While we
do require a minimum client portfolio of $2.5 million and a minimum annual advisory fee of $19,000,
this requirement may be waived in our sole discretion for individual clients.

Item 8 — Methods of Analysis, Investment Strategies and Risk of Loss
Methods of Analysis

In determining investment recommendations, TPP typically utilizes public information obtained
from various research services, financial publications, fund performance reporting software, as well
as other information available from public sources (e.g., reports filed with the SEC). Moreover, TPP
approaches investment portfolio analysis and implementation based on internal factors such as your
tax situation, overall risk tolerance, current financial situation, and your personal goals and
aspirations. After identifying these items, your portfolio will be structured around your individual
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needs, while attempting to minimize negative effects of external factors, such as interest rates, market
performance, and the economy as a whole.

The types of investments we typically recommend to clients are discussed in Item 4 of this Brochure
and below in this Item 8.

We may use some or all of the following wethods of analysis in providing investment advice to you:

Fundamental Analysis: In using fundamental analysis, we attempt to determine the intrinsic value of
target securities through a review of, among other things, company specific financial disclosures, the
strength and track record of management personnel, industry sector financial health, and at a macro
level, the overall direction of the economy at large. We use this information as a basis to determine
if such securities are underpriced or overpriced relative to current market prices and then to make a
buy or sell recommendation to you. Relying on this type of analysis leaves open the risk that the price
of a security may move along with the overall direction of the market, irrespective of the economic
and financial factors which may have indicated that an opposite movement would have been
expected.

Investment Strategies

In general, TPP recommends no-load mutual funds (i.e., funds that have no upfront or backend sales
tees), ETFs, U.S. government bonds, money market accounts, and certificates of deposit. However,
in the course of providing financial planning, TPP may address issues related to other types of assets
that clients may already own. Any other products that may be deemed appropriate for you will be
discussed, based upon your goals, needs and objectives. For a portion of a client’s portfolio, some
holdings will be for long term growth of wealth, and some for short term spending needs.

We typically use the following iuvestment strategies in managing client accounts:

Long-term Purchases: We may recommend a long term “buy and hold” approach to investing client
assets. In this type of investment strategy, we suggest the purchase of securities with the idea of
holding them in a portfolio for a year or longer. Typically, we employ this strategy when (1) we believe
the secutities to be currently undervalued, and/or (2) we want the portfolio to have exposure to a
particular asset class over time, regardless of the current projection for this class.

A risk in a long-term purchase strategy is that by holding the security for this length of time, we may
not take advantage of short-term gains that could be profitable to a client. Moreover, if our
predictions are incorrect, a security may decline sharply in value before we make the recommendation
to sell.

Short-term purchases: When utilizing this strategy, we may suggest the purchase of securities with the
idea of selling them within a relatively short time (typically a year or less). We do this in an attempt
to take advantage of conditions that we believe will soon result in a price swing in the securities we
recommend for purchase.

A short-term purchase strategy poses risks should the anticipated price swing not materialize; we are
then left with the option of having a long-term investment in a security that was designed to be a
short-term purchase, or potentially taking a loss. In addition, this strategy involves more frequent
trading than does a longer-term strategy and may result in increased brokerage and other transaction-
related costs, as well as less favorable tax treatment of short-term capital gains.

10
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Asset Allocation: Asset allocation is an investment strategy that attempts to balance risk versus return
by adjusting the percentage of each asset in an investment portfolio according to the investor’s risk
tolerance, goals, and investment time frame. Asset allocation is based on the principle that different
assets perform differently in different market and economic conditions. A fundamental justification
for asset allocation is the notion that different asset classes offer returns that are not perfectly
correlated, hence diversification reduces the overall risk in terms of the variability of returns for a
given level of expected return. Although risk is reduced as long as correlations are not perfect, it is
typically forecasted (wholly or in part) based on statistical relationships (like correlation and variance)
that existed over some past period. Expectations for return are often derived in the same way. The
primary goal of an asset allocation strategy is to create an asset mix that seeks to provide the optimal
balance between expected risk and return for a long-term investment horizon.

A risk of asset allocation is that you may not participate in sharp increases in a particular security,
industry, or market sector. Another risk is that the ratio of securities, fixed income, and cash will
change over time due to stock and market movements and, if not corrected, will no longer be
appropriate to meet your investment goals.

Mutual Fund and ETF Selection and Analysis: We evaluate and recommend mutual funds and ETFs for
your account based on several factors which may include, without limitation, (1) the experience and
track record of the underlying portfolio manager(s), (2) the performance of the fund over time and
through various market conditions; (3) expected market conditions that might impact the underlying
holdings of the fund or applicable market sector; and (4) whether and to what extent the underlying
holdings of the fund overlap with other assets held in your account. We also monitor the funds we
select in an attempt to determine if the fund is continuing to follow its stated investment strategy.

A risk of this form of analysis is that, as in all securities investments, past performance does not
guarantee future results. A fund manager’s past track record of success cannot be relied upon as a
predictor of success in the future. In addition, the underlying holdings of the fund are determined by
independent fund managers and may change overtime without advance warning, creating the
potential for overlap with other investments held in your account. This increase in the correlation of
your holdings will increase the risk of loss where the value of any overlapping holdings should
decrease. There is also a risk that a manager may deviate from the stated investment mandate or
strategy of the fund, which could make the holding(s) less suitable for the client’s portfolio.

Risk of Loss

The inherent risks associated with any investments recommended by TPP will be thoroughly
reviewed and discussed in light of the client’s investment goals, needs, and objectives. This will help
ensure the client fully understands their investments and that they are prepared to bear any associated
risks.

Our investment approach constantly keeps the risk of loss in mind. In doing so, we will use our best
judgment and good faith efforts in rendering services to our clients. However, the firm cannot
warrant or guarantee any level of investment performance, or that any account or investment we
recommend will be profitable over time. Not every investment recommendation made by the firm
will be profitable. Investing in securities involves risk of loss that clients should be prepared to bear.
Clients assume all risk involved in the investment of account assets. Clients are advised that
investments are subject to various market, currency, economic, political, and business risks.

While all investing involves risks and losses can and will occur, we generally recommend a broad and
diversified allocation of securities and other investments intended to reduce the specific risks

11
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associated with a concentrated or undiversified portfolio. Nonetheless, you should consider the
following high-level summary of specific investment risks. This list is not intended to be an exhaustive
description of all risks you may encounter in engaging our firm for advisory services. We encourage
you to inquire with us frequently about the risks related to any investments held in your account.

Risk of I gss: Securities investments are not guaranteed, and you may lose money on your investments.
As with any investment manager that invests in common stocks and other equity securities, our
investment recommendations are subject to market risk—the possibility that securities prices will
decline over short or extended periods of time. As a result, the value of your account(s) will fluctuate
with the market, and you could lose money over short or long periods of time. You should recognize
whenever you decide to invest in the securities markets your entire investment is at risk. Clients
should not invest money if they are unable to bear the risk of total loss of their investments.

Economic Risk: The prevailing economic environment is important to the health of all businesses.
Some companies, however, are more sensitive to changes in the domestic or global economy than
others. These types of companies are often referred to as cyclical businesses. Countries in which a
large portion of businesses are in cyclical industries are thus also very economically sensitive and catry
a higher amount of economic risk. If an investment is issued by a party located in a country that
experiences wide swings from an economic standpoint or in situations where certain elements of an
investment instrument are hinged on dealings in such countries, the investment instrument will
generally be subject to a higher level of economic risk.

Financial Risk: Financial risk is represented by internal disruptions within an investment or the issuer
of an investment that can lead to unfavorable performance of the investment. Examples of financial
risk can be found in cases like Enron or many of the “dot com” companies that were caught up in a
period of extraordinary market valuations that were not based on solid financial footings of the
companies.

Market Risk: The value of your portfolio may decrease if the value of an individual company or
multiple companies in the portfolio decreases or if our belief about a company’s intrinsic worth is
incorrect. Further, regardless of how well individual companies perform, the value of your portfolio
could also decrease if there are deteriorating economic or market conditions. It is important to
understand that the value of your investment may fall, sometimes shatply, in response to changes in
the market, and you could lose money. Investment risks include price risk as may be observed by a
drop in a security’s price due to company specific events (e.g, earnings disappointment or downgrade
in the rating of a bond) or general market risk (e.g,, such as a “bear” market when stock values fall in
general). For fixed-income securities, a period of rising interest rates could erode the value of a bond
since bond values generally fall as bond yields go up. Past performance is not a guarantee of future
returns.

Interest Rate Risk: Certain investments involve the payment of a fixed or variable rate of interest to the
investment holder. Once an investor has acquired or has acquired the rights to an investment that
pays a particular rate (fixed or variable) of interest, changes in overall interest rates in the market will
affect the value of the interest-paying investment(s) they hold. In general, changes in prevailing
interest rates in the market will have an inverse relationship to the value of existing, interest paying
investments. In other words, as interest rates move up, the value of an instrument paying a particular
rate (fixed or variable) of interest will go down. The reverse is generally true as well.

Risks Related to Analysis Methods: Our analysis of securities relies in part on the assumption that the
issuers whose securities we recommend for purchase and sale, the rating agencies that review these
securities, and other publicly-available sources of information about these securities, are providing

12
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accurate and unbiased data. While we are alert to indications that data may be incorrect, there is
always a risk that our analysis may be compromised by inaccurate or misleading information.

Securities Transactions at the Direction of Clients: All assets are held at an independent qualified custodian
in your name. Although you engage us as your advisor, you will typically maintain the concurrent
ability to direct transactions within your account. We are not responsible for the consequences of
your self-directed investment transactions or the costs and fees they generate within your account.

Mutual Funds: Mutual funds are professionally managed collective investment companies that pool
money from many investors and invest in stocks, bonds, short-term money market instruments, other
mutual or exchange traded funds, other securities, or any combination thereof. The fund will have a
manager that trades the fund’s investments in accordance with the fund’s investment objective. While
mutual funds generally provide diversification, risks can be significantly increased if the fund is
concentrated in a particular sector of the market; invests primarily in small cap or speculative
companies; uses leverage (e, borrows money) to a significant degree; or concentrates in a particular
type of security (.e., equities) rather than balancing the fund with different types of securities. Other
fund risks include foreign securities and currency risk, emerging market risk, small-cap, mid-cap and
large-cap risk, trading risk, and turnover risk that can increase fund expenses and may decrease fund
performance. Brokerage and transactions costs incurred by the fund will reduce returns.

Individual Equity Securities (Stocks): Individual equity securities, also known simply as “equities” or
“stocks,” are assessed for risk in numerous ways. Price fluctuations and market risk are the most
significant risk concerns. As such, the value of stock investments can increase or decrease over time.
Furthermore, stock prices can be affected by many factors including, but not limited to, the overall
health of the economy, the health of the market sector or industry of the issuing company, and
national and political events. When investing in stock, it is important to focus on the average returns
achieved over a given period of time across a well-diversified portfolio.

Individual Debt Securities (Bonds): Bonds are typically considered to be safer investments than equity
securities, but their risk can also vary widely based on the financial health of the issuer, the risk that
the issuer might default, when the bond is set to mature, and whether or not the bond can be “called”
prior to maturity. When a bond is called, it may not be possible to replace it with a bond of equal
character paying the same rate of return.

Exchange Traded Funds: ETFs are investment funds traded on stock exchanges, much like stocks or
equities. An ETF holds assets such as stocks, commodities, or bonds and trades at approximately the
same price as the net asset value of its underlying assets over the course of the trading day. Most
ETFs track an index, such as the S&P 500. However, some ETTs are fully transparent actively-
managed funds. Market risk is a significant risk associated with ETTFs. This risk is defined by the day-
to-day fluctuations associated with any exchange-traded security, where fluctuations occur in part
based on the perception of investors.

Interim Changes in Client Risk Tolerance and Financial Outlook: The particular investments recommended
by our firm are based solely upon the investment objectives and financial circumstances disclosed to
us by the client. While we strive to meet with clients at regular intervals (at least annually, unless
otherwise agreed, either in person, telephonically, or by electronic means) to discuss any changes in
the client’s financial circumstances, the lack of constant and continuous communication presents a
risk insofar as your liquidity, net worth, risk tolerance and/or investment goals could change abruptly,
with no advance notice to our firm, resulting in a mis-aligned investment portfolio and the potential
for losses or other negative financial consequences.
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You are responsible for giving us complete information and to notify us promptly of any changes in
your financial circumstances, income level, investment goals or employment status. We encourage
you to contact us regularly to discuss your investment and any changes to your financial
circumstances.

Item 9 — Disciplinary Information

TPP is required to disclose all material facts regarding any legal or disciplinary event that would be
material to your evaluation of our firm or the integrity of our management. We have no information
to disclose with respect to this Item 9.

Item 10 — Other Financial Industry Activities and Affiliations

TPP is a member of the Alliance of Comprehensive Planners (“ACP”). This non-profit, member-
owned organization provides training and support through an alliance of fee-only comprehensive
tinancial advisors. As a member of ACP, TPP has the right to use proprietary products and systems
designed by ACP. The ACP provides ongoing education in the form of conferences and services
(which may provide continuing education credits) produced by collaborative efforts of the fee-only
financial advisor members.

John Konetzny, CFP®, EA, is also a member of the National Association of Personal Financial
Advisors (“NAPFA”), which requires that their members are fee-only, and obtain a minimum of 60
continuing education credits every two years.

As noted earlier, TPP does not sell insurance or investment products, nor does it accept commissions
as a result of any product recommendations made to clients. In addition, no management persons or
other related persons of TPP are registered, or have an application pending to register, as a broker-
dealer or registered representative of a broker-dealer. No one associated with TPP is registered or
has an application to register as a future commission merchant, commodity pool operating, or
commodity trading advisor, therefore there is nothing in these required disclosures that is applicable
to our firm.

TPP and/or its representatives prepare tax returns for clients of TPP as part of open retainer
engagements at no additional cost (except under the circumstances described in Item 5). Clients are
informed that they are under no obligation to use TPP’s tax preparation services and may use any
accounting professional they choose.

TPP does not have any other relationships, industry activities, affiliations or arrangements and does
not collect any additional compensation, directly or indirectly, that creates a material conflict of
interest with its clients.

Except for certain benefits we receive from the custodians and broker-dealers we recommend to
clients (as outlined in Item 12 of this Brochure), we do not receive any additional compensation or
benefits, either directly or indirectly, in connection with referrals of our clients to any third-parties.
Clients are not obligated to engage any third-parties we recommend and do so at their sole discretion.
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Item 11 — Code of Ethics
Code of Ethics

TPP has adopted a Code of Ethics for all supervised persons of the firm describing its high standard
of business conduct, and fiduciary duty to its clients. Incorporated into our Code of Ethics are the
standards set by the Certified Financial Planner Board, the fiduciary oath promulgated by NAPFA,
and the Pledge to Clients which forms the foundation of TPP’s ethics.

In concise terms, TPP shall always:

® actas a fiduciary capacity and in the best interests of the client;
® act with integrity and dignity when dealing with clients, prospects, and others;

® strive to maintain and continually enhance our high degree of professional education
regarding all aspects of personal financial planning; and

® scek at all times to preserve our firm’s independence and to maintain our complete
objectivity with respect to our planning services and each recommendation made to our
clients.

A copy of our Code of Ethics will be provided to you free of charge by contacting us at the telephone
number and/or e-mail address on the cover page of this Brochure.

Participation or Interest in Client Transactions

Our firm and our related persons do not have any proprietary or material interests in or any role in
the management of any companies or investments that we recommend to our clients.

TPP and its related persons may buy and sell some of the same securities for its or their own
account(s) that TPP buys and sells for its clients. When appropriate, TPP and its related persons will
purchase or sell securities for clients before purchasing or selling the same securities for its or their
own account(s). In some cases, TPP and/or its related persons may buy or sell securities for its or
their own account(s) not related to the strategies adopted by TPP’s clients. The Code of Ethics,
described above, is designed to assure that the personal securities transactions of TPP and its related
persons will not interfere with the firm’s ability to make decisions that are in the best interest of its
advisory clients while at the same time, allowing employees to invest for their own accounts.

Certain classes of securities, such as open-ended mutual funds, are designed as exempt transactions,
meaning that our related persons may trade these without prior permission because such trades will
not materially interfere with the best interest of TPP’s clients. Nonetheless, because the Code of
Ethics permits employees to invest in the same securities as clients, there is a possibility that
employees may somehow benefit from the market activity of a client. Accordingly, when applicable,
trading by our related persons is monitored under the Code of Ethics to reasonably prevent conflicts
of interest between TPP and its clients.

TPP will disclose to advisory clients any material conflict of interest relating to TPP and its related

persons which could reasonably be expected to impair the rendering of unbiased and objective advice.
TPP will notify clients in advance of its policies in respect to officers trading for their own account
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including the potential conflict of interest that arises when recommending securities to clients in
which TPP or its related person(s) hold(s) a position.

Item 12 — Brokerage Practices
Selecting Brokerage Firms

Except to the extent that the client directs otherwise, TPP may recommend a custodian/broket-
dealer to clients. Specific custodian recommendations are made to clients based on their unique
investment needs. We do not have the authority to select the broker-dealer to be utilized for execution
of transactions in your account or to determine the fees or commissions to be charged in connection
with such transactions. Instead, the client selects the custodian and broker-dealer at which the client’s
account will be maintained by executing the account opening documents of the selected custodian
and granting our firm the discretionary authority to instruct the selected custodian to execute
transactions for the client’s account. We do not require clients to utilize any particular custodian or
broker-dealer when engaging our services.

We typically recommend discount brokerage firms and trust companies (qualified custodians) such
as Charles Schwab & Co., Inc. (“Schwab”), Vanguard Brokerage Services, or Fidelity Brokerage
Services, LLC (collectively, the “Recommended Custodians™) to clients. TPP is an independently
owned and operated advisory firm, and in no way affiliated with or subject to the control or oversight
of any of the Recommended Custodians.

TPP has a custodial relationship with Schwab. While TPP does not receive fees or commissions
through its arrangement with Schwab, we do receive certain ancillary benefits and services from
Schwab which are described below.

Best Execution

In recommending broker-dealers, TPP honors its duty to see the “best execution” of client
transactions. This duty requires us to seek to execute securities transactions for clients such that the
total costs or proceeds in each transaction are the most favorable under the circumstances. The
determinative factor in the analysis of best execution is not the lowest possible commission cost, but
whether the transaction represents the best qualitative execution, taking into consideration the full
range of the recommended broker-dealer’s services. Some of the factors we may consider when
evaluating a broker-dealer for best execution include, without limitation, the broker-dealet’s
execution and custodial capabilities, commission rates, financial responsibility, responsiveness and
customer service, research services/ancillary brokerage services provided, and other factors that we
consider relevant.

Therefore, we will seek competitive commission rates, but we may not obtain the lowest possible
commission rates for specific account transactions.

Direct Brokerage

If the client selects a custodian other than one of our Recommended Custodians for custody and
execution of transactions (i.e., client directed brokerage), you are advised that we may be unable to
seek best execution of your transactions and your commission costs may be higher than those
experienced by clients who elect to utilize one of our Recommended Custodians. In addition, where
you direct brokerage, we may place orders for your transactions after we place transactions for clients
using our Recommended Custodians. We reserve the right to reject your request to use a particular
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custodian if such selection would frustrate our ability to honor our fiduciary duty or otherwise
frustrate our ability to manage your account.

Soft Dollars

The custodian(s) we recommend to you may provide us with certain brokerage and research products
and services that qualify as “brokerage or research services” under Section 28(e) of the Securities
Exchange Act of 1934 (“Exchange Act”). This is commonly referred to as a “soft dollar”
arrangement. These research products and/or services will assist us in our investment decision
making process. Such research generally will be used to service all of our client accounts, but
brokerage charges and similar fees paid by the client may be used to pay for research that is not used
in managing that specific client’s account. Your account may pay the Recommended Custodian(s) a
charge greater than another qualified broker-dealer might charge to effect the same transaction where
we determine in good faith that the charge is reasonable in relation to the value of the brokerage and
research services received.

Benefits Received from Schwab

Schwab Advisor Services™ is Schwab’s business serving independent investment advisory firms like
TPP. They provide us and our clients with access to institutional brokerage— trading, custody,
reporting, and related services—many of which are not typically available to Schwab retail customers.
Schwab also makes available to TPP various support services. Some of those services help us manage
or administer our clients’ accounts; while others help us manage and grow our business. Schwab’s
support services generally are available on an unsolicited basis (we don’t have to request them) and at
no charge to us as long as our clients collectively maintain a minimum value of assets with Schwab.
Below is a more detailed description of Schwab’s support services.

Services That Benefit Clients. Schwab’s institutional brokerage services include access to a broad range of
investment products, execution of securities transactions, and custody of client assets. The investment
products available through Schwab include some to which TPP might not otherwise have access or
that would require a significantly higher minimum initial investment by our clients. Schwab’s services
described in this paragraph generally benefit clients and their accounts.

Services That May Not Directly Benefit Clients. Schwab also makes available to TPP other products and
services that benefit us but may not directly benefit our clients. These products and services assist us
in managing and administering our clients’ accounts. They include investment research, both Schwab’s
own and that of third parties. We may use this research to service all or a substantial number of our
clients’ accounts, including accounts not maintained at Schwab. In addition to investment research,
Schwab also makes available software and other technology that provides access to client account data
(such as duplicate trade confirmations and account statements); facilitates trade execution; provides
pricing and other market data; facilitates payment of our advisory fees from our clients’ accounts; and
assists us with back-office functions, recordkeeping, and client reporting.

Services That Generally Benefit Only Us. Schwab also offers other services intended to help us manage and
further develop our business enterprise. These services include access to educational conferences and
events; consulting on technology, compliance, legal, and business needs; access to publications and
conferences on practice management and business succession; and access to employee benefits
providers, human capital consultants, and insurance providers.

Schwab may provide some of the above services itself. In other cases, it will arrange for third-party
vendors to provide the services to us. Schwab may discount or waive its fees for some or all of these
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services. The research and brokerage services made available to TPP by Schwab qualify for the safe
harbor exemption defined in Section 28(e) of the Exchange Act.

The aforementioned research and brokerage services are generally used by TPP to manage accounts
for clients. Without these arrangements, TPP might be compelled to purchase the same or similar
services at its own expense. As part of our fiduciary duty to clients, TPP endeavors at all times to put
the interests of our clients first. Clients should be aware, however, that the receipt of economic benefits
by our firm and/or our related persons creates a conflict of interest and may indirectly influence our
recommendation of Schwab to clients. TPP examined this potential conflict of interest in choosing to
recommend Schwab and has determined that the recommendation of Schwab is in the best interests
of our clients and satisfies our fiduciary obligations, including our duty to seek best execution.

Schwab does not make client brokerage commissions generated by client transactions available for our
firm’s use.

TPP does not receive client referrals from Schwab or any other Recommended Custodian in exchange
for directing client transactions through such firm.

Trade Aggregation

Regardless of the custodian chosen by the client, TPP does not aggregate securities transactions. Most
of the investment recommendations we make are in mutual funds which do not garner any material
benefit from trade aggregation.

Item 13 — Review of Accounts
Routine Account Reviews and Additional Account Reviews

Routine recurring account reviews are typically performed annually by John Konetzny, CFP®, EA, in
conjunction with the relevant client meeting or at the request of the client. Open retainer clients also
receive scheduled client consultations throughout the relationship that regularly involve the review
of their accounts and advice regarding the client’s primary financial concerns.

Additional account reviews may be performed by factors such as a change in the Client’s investment
objectives, tax considerations, large deposits or withdrawals, large sales or purchases, or changes in
the macro-economic climate.

Regular Reports

TPP provides clients with written recommendations at the conclusion of an appointment
summarizing the topics discussed, recommendations presented, and outcomes, where appropriate.
In addition to the written recommendations we provide, the qualified custodian of your assets will
independently send you an account statement at least quarterly, setting forth all transactions in your
account during the period, including the amount of any advisory fees directly deducted from your
account by TPP. TPP urges you to carefully review your account statements and compare such
official custodial records to any reporting that we may provide to you. The reports we provide to
clients may vary from custodial statements based on accounting procedures, reporting dates, or
valuation methodologies of certain securities.
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Item 14 — Client Referrals and Other Compensation

As referenced in Item 12 above, Schwab provides services and products to us without cost or at a
discount that we may use to service some or all of our client accounts. We may enter into similar
arrangements with other broker-dealers and custodians in the future. As part of its fiduciary duties
to clients, TPP endeavors at all times to put the interests of its clients first. Clients should be aware,
however, that the receipt of economic benefits by our firm and/or our related petsons in and of itself
creates a potential conflict of interest and may indirectly influence our choice to require that clients
engage Schwab for brokerage and custodial services.

TPP does not compensate any third-parties for client referrals, nor does it accept compensation for
referring clients to any third parties.

Item 15 — Custody

TPP does not take physical custody of any client funds or securities. All client funds and securities
are held in accounts titled in the client’s name maintained at an independent qualified custodian. In
view of TPP’s custodial relationship with Schwab, we may suggest that clients consider brokerage
accounts at Schwab so that TPP may better supervise client accounts through the use of online
viewing access, electronic trade confirmations, and limited power of attorney.

The custodian of your assets will independently send you an account statement at least quarterly
identifying the amount of funds and each security in your account at the end of the period and setting
forth all transactions in your account during the period, including the amount of any advisory fees
paid to TPP from your account.

In keeping with our policy of not taking custody of client funds or securities:

e our firm and our related persons are prohibited from acting as trustee for or having full
power of attorney over any client account;

e our firm and our related persons are prohibited from accepting any authority to
withdraw securities or cash assets from client accounts, other than for payment of our
advisory fees, and only then with your prior written consent;

e we do not accept or forward client securities (i.e., stock certificates) or funds erroneously
delivered to our firm.

e we send the qualified custodian an invoice or statement of the amount of the advisory
fee to be deducted from the client’s account each time a fee is directly deducted (if
applicable).

e our firm and our related persons are prohibited from obtaining a client’s account access
information (e.g., log in credentials for online 401(k), brokerage, and bank accounts),
even for the convenience or accommodation of the client or their legal agent.

Item 16 — Investment Discretion
Discretionary Authority for Trading
Open retainer clients are typically required to grant our firm ongoing and continuous discretionary
authority to execute our investment recommendations within their account(s) held at the independent
qualified custodian without obtaining their prior approval for each specific transaction. In a

discretionary arrangement, you authorize us to purchase and sell securities and instruments in your
account(s), arrange for delivery and payment in connection with the foregoing, and act on your behalf
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in all matters necessary or incidental to the handling of your account. Occasionally, we will agree to
manage a client’s account on a non-discretionary basis. In these circumstances, we are required to
obtain your consent prior to implementing any securities transactions within your account, except
for instances where we seck to rebalance your account to an asset allocation you have previously
approved or to convert your existing mutual fund holdings to a lower-cost share class (when possible
and in your best interests to do so). Under either arrangement, we will act in strict accordance with
your stated investment needs, objectives, and restrictions when exercising trading authority over your
account.

Any advice we provide regarding accounts held-away from our direct management (e.g., employer
sponsored retirement accounts) are non-discretionary in nature. The client makes all final investment
decisions and is responsible for investment implementation and monitoring,

Item 17 — Voting Client Securities

TPP does not accept authority to and does not vote proxies on behalf of advisory clients. Clients
retain the responsibility for receiving and voting proxies for all securities maintained in their account.
TPP does not provide advice to clients regarding the voting of proxies.

We will have no power, authority, responsibility, or obligation to take any action with regard to any
claim or potential claim in any bankruptcy proceeding, class action securities litigation or other
litigation or proceeding relating to securities held at any time in a client account, including without
limitation, to file proofs of claim or other documents related to such proceeding, or to investigate,
initiate, supervise, or monitor class action or other litigation involving client assets. Further, we will
not offer or provide guidance on these matters. Clients should contact the issuer or their independent
legal counsel regarding all such matters.

Item 18 — Financial Information

TPP does not require advance payments greater than $1,200, more than six months in advance of
rendering any services to a client.

Advisors who have discretionary authority over client accounts, custody of client assets, or who require
or solicit pre-payment of more than §1,200 in fee per client, six months or more in advance, are
required to disclose any financial condition that is reasonably likely to impair their ability to meet
contractual commitments to clients. TPP maintains discretionary authority over client funds and
securities. We have no financial commitments that would impair our ability to meet contractual and
fiduciary commitments to our clients.

Neither TPP, nor any of the principals, have been the subject of a bankruptcy petition at any time in
the past.
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John H. Konetzny, CFP®, EA

__The Practical Planner, e
@/ Fee-Only Financial Planning

274 Main Street
Groton, MA 01450

Contact Information:
John H. Konetzny, CFP®* EA
Phone: 978.448.3403

E-mail: john@practicalplanner.com

Website: http:/ /www.practicalplanner.com

Dated: February 26, 2026

This Form ADV Part 2B Brochure Supplement provides information about John H. Konetzny, CFP®, EA that
supplements the brochure of The Practical Planner, LLC. If you have any questions about the contents of this
Brochure Supplement, please contact us by phone at (978) 448-3403 or by e-mail at
john@practicalplanner.com. The information in this brochutre supplement has not been approved or verified
by the United States Securities and Exchange Commission (“SEC”) or by any state securities authority.

Additional information about John H. Konetzny, CFP®, EA is available on the SEC’s website at
www.adviserinfo.sec.gov by searching for CRD No. 5841600.
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Item 2 — Educational Background and Business Experience

John H. Konetzny, CFP®, EA
Year of Birth: 1987

Education and Backeround:

Mr. Konetzny is the co-owner of The Practical Planner, LLC as well as an investment advisor representative of
the firm. He earned his undergraduate degree in Resource Economics from The University of Massachusetts
Ambherst, Isenberg School of Management in 2010. He obtained the CFP® certification in 2015.

Professional Experience:

The Practical Planner, LL.C, Co-owner and Investment Advisor Representative, 2016-Present
Fidelity Investments, Financial Consultant, 2014-2016

Fidelity Investments, Investor Center Representative, 2011-2014

Fidelity Investments, Licensed Financial Representative, 2010-2011

Professional Designations:

CFP® Certification

Mr. Konetzny has obtained the Certified Financial Planner™ designation. The Certified Financial Planner™,
CFP®, and federally registered CFP marks are professional certification marks granted in the United States by
the Certified Financial Planner Board of Standards, Inc. (“CFP Board”).

The CFP® designation is a voluntary designation; no federal or state law or regulation requires financial planners
to hold the CFP® designation. It is recognized in the United States and a number of other countries for its high
standard of professional education, stringent code of conduct and standards of practice and ethical
requirements that govern professional engagements with clients. To attain the right to use the CFP® mark, an
individual must satisfactorily fulfill the following requirements: Complete an advanced college-level course of
study addressing the financial planning subject areas that CFP Board’s studies have determined as necessary for
the competent and professional delivery of financial planning services; attain a bachelor’s degree from a
regionally accredited United States college or university (or its equivalent from a foreign university); pass the
comprehensive CEFP® certification examination; complete at least three years of full-time financial planning-
related experience; and agree to be bound by CFP Board’s Standards of Professional Conduct.

Individuals who become certified must complete 30 hours of continuing education every two years, including
two hours on the Code of Ethics and other parts of the Standards of Professional Conduct, to maintain
competence and keep up with developments in the financial industry and renew an agreement to be bound by
the Standards of Professional Conduct. The Standards of Professional Conduct prominently require that CFP®
professionals provide financial planning services at a fiduciary standard of care. This means CFP® professionals
must provide financial planning services in the best interests of their clients.

Enrolled Agent (EA) License
An Enrolled Agent (EA) is a federally-authorized tax practitioner who has technical expertise in the field of

taxation and who is empowered by the U.S. Department of the Treasury to represent taxpayers before all
administrative levels of the Internal Revenue Service for audits, collections, and appeals.
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“Enrolled” means to be licensed to practice by the federal government, and “Agent” means authorized to
appear in the place of the taxpayer before the IRS.

Only Enrolled Agents, attorneys, and CPAs may represent any taxpayer before the IRS. The Enrolled Agent
profession dates back to 1884 when, after questionable claims had been presented for Civil War losses,
Congress acted to regulate persons who represented citizens in their dealings with the U.S. Treasury
Department.

The license is earned in one of two ways: by passing a comprehensive examination which covers all aspects of
the tax code or having worked at the IRS for five years in a position which regularly interpreted and applied
the tax code and its regulations. All candidates are subjected to a rigorous background check conducted by the
IRS.

In addition to the stringent testing and application process, the IRS requires Enrolled Agents to complete 72
hours of continuing professional education, reported every three years, to maintain their Enrolled Agent status.
Because of the knowledge necessary to become an Enrolled Agent and the requirements to maintain the license,
there are only about 46,000 practicing Enrolled Agents.

Unlike attorneys and CPAs, who may or may not choose to specialize in taxation, all Enrolled Agents specialize
in this area of practice. Enrolled Agents receive their right to practice from the U.S. government (CPAs and
attorneys are licensed by the states).

Enrolled Agents are required to abide by the provisions of the Department of Treasury’s Circular 230, which
provides the regulations governing the practice of Enrolled Agents before the IRS.

Item 3 — Disciplinary Information

Registered investment advisors are required to disclose all material facts regarding any legal or disciplinary
events that would be material to your evaluation of each supervised person providing investment advice. There
are no legal or disciplinary events material to the evaluation of Mr. Konetzny.

Item 4 — Other Business Activities

Mzr. Konetzny is not involved in any other investment-related businesses or occupations. He does not receive
commissions, bonuses, or any other compensation based on the sale of securities, investment products,
insurance products, or client implementation of recommendations.

Item 5 — Additional Compensation

Mr. Konetzny does not receive any additional compensation (or other economic benefit) from any other source
for providing investment advisory services to clients.

Item 6 — Supervision

Mr. Konetzny is the firm’s Chief Compliance Officer. As such, he is solely responsible for supervising his own
activities on behalf of the firm. No other person will supervise Mr. Konetzny. Mr. Konetzny is also responsible
for ensuring that the firm is adhering to the fiduciary duties owed to its clients. If you have any questions, please
contact Mr. Konetzny at the phone number or e-mail address reflected on the cover page of this Brochure
Supplement.
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Patricia A. Konetzny, CFP®, EA

The Practical Planner, e

\@/ Fee-Only Financial Planning

274 Main Street
Groton, MA 01450

Contact Information:
John H. Konetzny, CFP®, EA
Phone: 978.448.3403

E-mail: john@practicalplanner.com

Website: http:/ /www.practicalplanner.com

Dated: February 26, 2026

This Form ADV Part 2B Brochure Supplement provides information about Patricia A. Konetzny, CFP®, EA
that supplements the brochure of The Practical Planner, LLC. If you have any questions about the contents of
Brochure Supplement, please contact us by phone at (978) 448-3403 or by e-mail at
john@practicalplanner.com. The information in this brochure supplement has not been approved or verified
by the United States Securities and Exchange Commission (“SEC”) or by any state securities authority.

Additional information about Patricia A. Konetzny, CFP®, EA is available on the SEC’s website at

www.adviserinfo.gov by searching for CRD No. 2819640.
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Item 2 — Educational Background and Business Experience

Patricia A. Konetzny, CFP®, EA
Year of Birth: 1956

Education and Background:

Ms. Konetzny is the co-owner of The Practical Planner, LL.C as well as an investment advisor representative
of the firm. She earned her undergraduate degree in Economics from Assumption College in 1978. She
obtained the CFP® certification in 1998 and started The Practical Planner, LL.C in 1999.

Professional Experience:

The Practical Planner, LL.C, Co-owner and Investment Advisor Representative, 1999-Present

Professional Designations:

CFP® Certification

Ms. Konetzny has obtained the Certified Financial Planner™ designation. The Certified Financial Planner™,
CFP®, and federally registered CFP marks are professional certification marks granted in the United States by
the Certified Financial Planner Board of Standatds, Inc. (“CFP Board”).

The CFP® designation is a voluntary designation; no federal or state law or regulation requires financial planners
to hold the CFP® designation. It is recognized in the United States and a number of other countries for its high
standard of professional education, stringent code of conduct and standards of practice and ethical
requirements that govern professional engagements with clients. To attain the right to use the CFP® mark, an
individual must satisfactorily fulfill the following requirements: Complete an advanced college-level course of
study addressing the financial planning subject areas that CFP Board’s studies have determined as necessary for
the competent and professional delivery of financial planning services; attain a bachelot’s degree from a
regionally accredited United States college or university (or its equivalent from a foreign university); pass the
comprehensive CFP® certification examination; complete at least three years of full-time financial planning-
related experience; and agree to be bound by CFP Board’s Standards of Professional Conduct.

Individuals who become certified must complete 30 hours of continuing education every two years, including
two hours on the Code of Ethics and other parts of the Standards of Professional Conduct, to maintain
competence and keep up with developments in the financial industry and renew an agreement to be bound by
the Standards of Professional Conduct. The Standards of Professional Conduct prominently require that CFP®
professionals provide financial planning services at a fiduciary standard of care. This means CFP® professionals
must provide financial planning services in the best interests of their clients.

Enrolled Agent (EA) License
An Enrolled Agent (EA) is a federally-authorized tax practitioner who has technical expertise in the field of
taxation and who is empowered by the U.S. Department of the Treasury to represent taxpayers before all

administrative levels of the Internal Revenue Service for audits, collections, and appeals.

“Enrolled” means to be licensed to practice by the federal government, and “Agent” means authorized to
appear in the place of the taxpayer before the IRS.

Only Enrolled Agents, attorneys, and CPAs may represent any taxpayer before the IRS. The Enrolled Agent
profession dates back to 1884 when, after questionable claims had been presented for Civil War losses,
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Congress acted to regulate persons who represented citizens in their dealings with the U.S. Treasury
Department.

The license is earned in one of two ways: by passing a comprehensive examination which covers all aspects of
the tax code or having worked at the IRS for five years in a position which regularly interpreted and applied
the tax code and its regulations. All candidates are subjected to a rigorous background check conducted by the
IRS.

In addition to the stringent testing and application process, the IRS requires Enrolled Agents to complete 72
hours of continuing professional education, reported every three years, to maintain their Enrolled Agent status.
Because of the knowledge necessary to become an Enrolled Agent and the requirements to maintain the license,
there are only about 46,000 practicing Enrolled Agents.

Unlike attorneys and CPAs, who may or may not choose to specialize in taxation, all Enrolled Agents specialize
in this area of practice. Enrolled Agents receive their right to practice from the U.S. government (CPAs and

attorneys are licensed by the states).

Enrolled Agents are required to abide by the provisions of the Department of Treasury’s Circular 230, which
provides the regulations governing the practice of Enrolled Agents before the IRS.

Item 3 — Disciplinary Information

Registered investment advisors are required to disclose all material facts regarding any legal or disciplinary
events that would be material to your evaluation of each supervised person providing investment advice. There
are no legal or disciplinary events material to the evaluation of Ms. Konetzny.

Item 4 — Other Business Activities

Ms. Konetzny is not involved in any other investment-related businesses or occupations. She does not receive
commissions, bonuses, or any other compensation based on the sale of securities, investment products,
insurance products, or client implementation of recommendations.

Item 5 — Additional Compensation

Ms. Konetzny does not receive any additional compensation (or other economic benefit) from any other source
for providing investment advisory services to clients.

Item 6 — Supervision
John Konetzny, CFP®, EA, is the Chief Compliance Officer of our firm and supervises Ms. Konetzny’s
activities on a regular basis to ensure her compliance with our Code of Ethics. Please contact Mr. Konetzny if

you have any questions about Ms. Konetzny’s Brochure Supplement at the telephone number or e-mail address
reflected on the cover page of this document.
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Item 1. Introduction

The Practical Planner, LLC (“TPP,” “we,” ”our,” and “us”
is an investment advisor registered with the United States
Securities and Exchange Commission. Brokerage and
investment advisory services and fees differ and it is
important that you understand the differences. Please note
that free and simple tools are available to research firms and
tinancial professionals at Investor.gov/CRS, which also
provides educational materials about broker-dealers,
investment advisors, and investing,.

Item 2. Relationships and Services

What investment services and advice can you provide
me?

We offer “Open Retainer” services that combine ongoing
comprehensive financial planning with ongoing management
and supetrvision of your designated investment accounts.

As part of an open retainer engagement, we will consult with
you at the inception of our relationship to learn about your
tinancial goals and concerns, tolerance for investment risk,
investment time horizon, tax situation, income and expenses,
current and expected cash flow, and other factors, and
document the same in our records. Based on our analysis of
this information, and as further informed by subsequent
scheduled consultations with you, we will provide you with
detailed financial planning and investment management
advice that is tailored to your financial circumstances,
investment objectives, needs, and goals. We will monitor the
status of your designated investment accounts on an ongoing
basis and update our financial planning recommendations to
you at least annually during our relationship, and at such
other times as you may reasonably request. We are also
available to you to address questions regarding routine
financial topics and concerns that may arise during the course
of our relationship. Open retainer engagements also include
some tax preparation services.

The portfolio management portion of our open retainer
services are typically offered to new clients exclusively on a
discretionary basis. This means that we are authorized to
direct transactions within your designated investment
accounts without obtaining your prior approval for each
specific transaction. In limited cases, we may offer non-
discretionary arrangements under which must obtain your
consent prior to executing transactions in your accounts.

Where our investment advice under an open retainer
engagement relates to assets held away from your designated
investment account(s) (e.g., employer sponsored retirement
accounts, education savings accounts, insurance products),
you will make all final investment decisions and be
responsible for the implementation and monitoring of such
investments.

We primarily advise our clients regarding investments in
mutual funds, exchange traded funds (“ETFs”), U.S.
government securities, money market funds, and certificates
of deposit. We may also advise you regarding investments
held in your portfolio at the inception of our advisory
relationship and other investment types as may be
appropriate based on your investment needs and objectives.
More detailed information about onr advisory services is contained in
our Form ADV” Part 2A “Firm Brochure” at Item 4.

Conversation Starter. Ask us the following:

() Given my financial situation, should I choose an investment
advisory service? Why or why not?

(1) How will you choose investments to recommend to me?

(ii) What is your relevant experience, including your licenses,

edncation and  other qualifications? What do  these
qualifications mean?

Item 3. Fees, Costs, Conflicts, and Standard of Conduct

What fees will I pay?

Open retainer clients are charged an annual asset-based
advisory fee ranging from 0.40% - 1.00% per year of the
value of their assets under TPP’s advisement, subject to a
minimum annual fee of $19,000 and minimum client
portfolio of $2.5 million (waivable in our discretion). For
advisory fee calculation purposes, assets under advisement
include investible assets such as cash and securities held in
brokerage accounts, retitement accounts, and money market
accounts, irrespective of whether such accounts are managed
directly by TPP or held-away from TPP’s direct control (e.g.,
employer sponsored retirement accounts), and any other
assets mutually agreed upon for inclusion by TPP and the
client. Our fees are negotiable on a per-client basis based on
factors such as the complexity of the client’s financial
circumstances and needs, relationships with other clients or
employees of our firm, our expectation of future assets under
advisement, length of relationship, and other factors we
deem relevant. Fees are charged on a pro-rated basis, typically
quarterly in advance, and paid to us either by check or by
direct deduction from your custodial account. Fees are
reviewed and adjusted annually based on changes in the
client’s level of assets under advisement, and a notice is sent
to the client advising the client of the fee for the upcoming
yearly fee period.

Tax preparation is included in open retainer engagements,
however additional fees may be assessed based on the
complexity of your tax returns, the need to prepare any
amended returns, and/or your request that we prepatre
returns for your dependents. These additional fees are
disclosed in our Firm Brochure.
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You will be separately responsible for paying fees and costs
traditionally charged by brokers and custodians (e.g. trading
commissions and custodial fees), in addition to any taxes
related to your holdings. You will also pay all internal
management fees and other costs and expenses associated

with your purchase, sale, and holding of any mutual funds
and/or ETFs.

Where asset-based fees apply to your account, you should
consider that the more assets you have in your account, the
more you will pay us, thus creating an incentive for us to
encourage you to increase or maintain the level of assets in
your account.

You will pay fees and costs whether you make or lose
money on your investments. Fees and costs will reduce
any amount of money you make on your investments
over time. Please make sure you understand what fees
and costs you are paying. More detailed information about onr
adpisory fees is contained in our Firm Brochure at Item 5

Conversation Starter. Ask us the following: “Help me
understand how these fees and costs might affect my investments. If I give
you $10,000 to invest, how much will go to fees and costs, and how
minch will be invested for me?’

What are your legal obligations to me when acting as

my investment advisor? How else does your firm make
money and what conflicts of interest do you have?

When we act as_your investment adpisor, we have to act in your
best interests and not put our interest ahead of yours. At the
same time, there are circumstances where the way we make
money creates some conflicts with your interests. You should
understand and ask us about these conflicts because they can
affect the investment advice we provide to you.

Here are some examples to help you understand what this means:

Example 1: The value of your asset-based advisory fee
account goes up, and while the annual percentage we charge
may stay the same or even decline, the total compensation
you pay us goes up proportionately.

Example 2: Your account value goes down, but you still must
pay us an asset-based advisory fee proportional to your assets
under management.

TPP is a fee-only financial planning firm and does not sell
investments or insurance products or accept commissions or
referral fees of any kind. The firm and its associated persons
are remunerated solely by the advisory fees paid by our
advisory clients.

More detailed information related fo these conflicts of interest is contained
in our Firm Brochure at Items 5 and 10.

Conversation Starter: Ask us the following: “How might your
conflicts of interest affect me, and how will you address them?”

How do your financial professionals make money?

Our financial professionals are compensated with annual
salaries, distributions, and/or discretionary bonuses. More
detailed information about onr conflicts of interest is contained in onr
Firm Brochure at Item 5.

Item 4. Disciplinary History

Do you or your financial professionals have legal or
disciplinary history?

No. We encourage you to visit investor.gov/CRS for a free
and simple search tool to research our firm or any of our
financial professionals.

Conversation Starter. Ask us the following: “As a financial
professional, do you have any disciplinary history? For what type of
conduct?”

Item 5. Additional Information

You can find additional information regarding our firm,
including copies of our Firm Brochure and this Client
Relationship Summary by visiting the following link:
https://adviserinfo.sec.gov/firm/summary/130601.  You
can also obtain a copy of this Client Relationship Summary
by contacting us by telephone at (978) 448-3403. We are
available to answer any of your questions.

Conversation Starter. Ask us the following: “Who is my
primary contact person? Is he or she a representative of an investment
adyisor or a broker-dealer? Who can I talk to if I have concerns about
how this person is treating me?”

Form ADV Part 3 -2


https://adviserinfo.sec.gov/firm/summary/130601

	2026.02.26 FILED TPP ADV Part 2A
	Item 1 – Cover Page
	Item 2 – Material Changes
	Item 3 – Table of Contents
	Item 4 – Advisory Business
	Principle Owners
	Types of Advisory Services
	Term and Termination of Agreements
	Wrap Fee Programs

	Item 5 – Fees and Compensation
	Past Due Accounts and Termination
	Fee Only Advisor
	Rollover Recommendations

	Item 6 – Performance-Based Fees and Side-By-Side Management
	Item 7 – Types of Clients
	Item 8 – Methods of Analysis, Investment Strategies and Risk of Loss
	Investment Strategies
	Risk of Loss

	Item 9 – Disciplinary Information
	Item 10 – Other Financial Industry Activities and Affiliations
	Item 11 – Code of Ethics
	Participation or Interest in Client Transactions

	Item 12 – Brokerage Practices
	Selecting Brokerage Firms
	Best Execution
	Trade Aggregation

	Item 13 – Review of Accounts
	Regular Reports

	Item 14 – Client Referrals and Other Compensation
	Item 15 – Custody
	Item 16 – Investment Discretion
	Item 17 – Voting Client Securities
	Item 18 – Financial Information

	2026.02.26 FINAL TPP ADV Part 2B
	Item 2 – Educational Background and Business Experience
	Professional Experience:
	Item 3 – Disciplinary Information
	Item 4 – Other Business Activities
	Item 5 – Additional Compensation
	Item 6 – Supervision
	Additional information about Patricia A. Konetzny, CFP®, EA is available on the SEC’s website at www.adviserinfo.gov by searching for CRD No. 2819640.
	Item 2 – Educational Background and Business Experience
	Professional Experience:
	Item 3 – Disciplinary Information
	Item 4 – Other Business Activities
	Item 5 – Additional Compensation
	Item 6 – Supervision

	2026.02.26 FILED TPP ADV Part 3

